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The importance of New England in the motor industry can be 
gauged by the general public next week when the annual Boston 
show will be on, but the trade in general already appreciates what a 
big factor in the industry this little group of states is. Ten years 
ago New England was the hub of the motor universe and while it 
has not retained this position, still it now occupies a very prominent 
place on the motor map because of its various motor industries. 









OSTON, MASS., Feb. 27 
—If anyone were to 
state today that at the 
beginning of the pres- 
ent century New Eng- 
land led all other sec 
tions of the country in 
number and value of 
motor cars produced it 
would be hard to make 
one who has not fol- 
lowed the development 
of the industry believe 
it. But facts and fig- 
ures prove it. Only three 
states were included to 
represent New Englanc. 
—Massachusetts, Maine, 
and Connecticut. On 
the other hand ten other 
large states were given 
mention specifically, and 
the rest were grouped 

under the heading ‘all others. ’’ 

Therefore, the motor industry at that 
time shows that three New England states 
combined outdid all the rest of the entire 
United States. What that means may be 
gleaned by knowing that among the tab- 
ulated states given mention were such 
ones as California and Maryland, states 
that for output are not regarded as being 
in any sort. of a class compared with their 
Sister states of the east and middle west 
given mention. 

The figures compiled state that when the 
new century was born there were brought 
into being 4,192 motor cars whose total 
value was $4,899,443. These were divided 
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as follows: Steam, 1,681; electric, 1,575; 
gasoline, 936. That was the entire output 
recorded for the country. Of the total 
of 1,681 steam cars New England produced 
1,191, leaving on!y 470 for the other states. 
Narrowing the steam field down still fur- 
ther, we find that the value of the entire 
output was $1,147,927. Massachusetts’ 
share of this was 1,106 cars, valued at 
$724,750. Connecticut contributed eighty- 
four, worth $59,250. Maine brought out 
one, valued at $600. So taking this total 

















BOSTON NOW HAS A BIG TRUCK ORGANI- 
ZATION, MADE UP OF MORE THAN 100 
REPRESENTATIVE DEALERS 


of $724,750 from the $1,147,927 for the 
entire country it shows that outside New 
England the value of the steam cars pro- 
. duced was only $363,327, or just a trifle 
more than half the New England figures. 

There were many electrics produced in 
those days, too. Massachusetts made four 
valued at $7,500. Connecticut was a head- 
liner with 730 of them with a valuation of 
$1,679,397. Maine did not have any. The 
total number of cars of electric pattern 
produced in the country was 1,575, so that 
gave New England nearly 50 per cent with 
its 734, leaving 841 for the other states. 
But if New England did not produce more 
than the entire country outside, its cars 
were more valuable. The total value of 
the electric output was $2,873,464. Taking 
New England’s valuation of $1,686,897 
from that leaves the outside states with 
a total of $1,186,567, or nearly half a mil- 
lion behind. 


The Gasoline Product 


Gasoline cars were being brought out, 
too. But in this line New England did 
not make so good a showing. Massachu- 
setts produced eighty-eight valued at $57,- 
642. Connecticut made ninety-seven val- 
ued at $160,945, and Maine had twelve 
worth $12,500. That gave a total of 197 
ears worth $231,087. The total output of 
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the country was 936 cars worth $878,052, 
so the balance in their favor was 739 cars 
valued at $646,965. 

When the total valuation of all classes 
is compiled, however, the New England 
states take first rank. The total was 
$4,899,443, and of this amount New Eng- 
land’s product was valued at $2,702,584, 
or more than one-half. In the total of all 
classes of cars it was a similar story, for 
of the 4,192 machines produced 2,122 were 
made in New England, leaving 2,070 for 
the rest of the country. New England had 
twenty-four establishments as against 
eighty-five scattered throughout the coun- 
try. They were divided as follows: Massa- 
chusetts, seventeen; Connecticut, four; 
Maine, three. 


Bay State a Pioneer 


To go back beyond that period and find 
the figures is impossible because the in- 
dustry was not recognized and the various 
states included motor cars among the gen- 
eral classification of carriages, etc., and 
no independent figures were kept. But 
these figures prove that the Bay State was 
among the early ones to recognize the in- 
dustry. In the early 90’s there were a 
few concerns turring out cars here. Some 
of these still survive, while others have 
long since passed out of existence. Just 
what concerns made the first cars is in 
doubt and so the matter must be settled 
among themselves. 

It was not until the beginning of the 
century that the matter of selling cars 
was taken seriously.in Boston. K. E. 
Skinner, who had been across the water, 
had seen the little de Dion runabouts in 
France and was impressed with them, so 
he brought a couple over and sold them. 
Some of the factories had sold cars to 
people throughout the state, but the mat- 
ter of being represented in Boston was not 
given much attention. Cycling then was 
at its zenith and there were scores of men 


‘selling bicyeles. In the Boston directories 


of the early 90’s some of the present day 
dealers are listed in the bicycle business, 





HOW IT LOOKED IN 1900; MASSACHU- 
SETTS, 1,106 CARS, WORTH $724,750; CON- 
NECTICUT, 84 CARS, WORTH $59,250; 
MAINE, 1 CAR, WORTH $600 
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IN 1898 THE BOSTON DIRECTORY IN ITS 
BUSINESS SECTION HAD NO “MOTOR 
CAR.” THE NEXT YEAR IT ONLY HAD 
ONE CONCERN IN THE BOOK 


but only a few are mentioned in relation 
to motor cars. And some of the ones so 
listed simply had offices and sold cars 
from catalogs, such things as demonstrat- 
ing cars being unknown. 


Going Back to 1898 


Back in 1898 the directory in its business 
section has no caption ‘‘automobiles.’’ 
The next year it has one concern listed 
as an auto-motor company. In 1900 three 
firms are mentioned, and the following 
year there are but two, but under the 
caption ‘‘carriages’’ there are a half a 
dozen others. In 1902 the men began to 
get going, however, and the numbers grew 
from about thirty listed that year and the 
next to about seventy in 1905. In the 
latter year the dealers who had been grad- 
ually watching the expansion of their busi- 
ness put the Boston Automobile Dealers’ 
Association upon a firm basis and picked 
out headquarters in Park square which the 
association has occupied ever since. 

From 1905 on the business grew enor: 
mously throughout New England, but it 
was more in the way of selling than 
manufacturing. Year after year saw new 
firms seeking locations. Some lived. Oth- 
ers died. Back bay property that seemed 
to have no chance for development for half 
a century began to grow valuable and the 
industry was like a fairy wand in trans- 
forming barren spots into splendid build- 
ings; good buildings into better structures, 
as the march of progress went along irre- 
sistibly. 

What was true of Boston was true of 














March 2, 1911 


other cities. The industry helped every- 
one. It brought real estate in secluded 
places into more prominence and aided the 
hotels wonderfully. 

In the early 90’s the cars began to be- 
come numerous enough to take notice of 
them. George H. Morrill, Jr., who is said 
to have been the first private motorist in 
Boston, drove his car in the * 
streets in 1893. It was regarded 
as a curiosity, of course, as were 
the few others that were about. 
However, with each year seeing 
more of the cars it was inevitable 
that the legislature would recog- 
nize them. But it was not until 
1902 that the first motor law was 
passed. Then the legislature de- 
cided cars should be registered, 
and so in 1903 the matter was ~- 
taken up by the highway com- = 
mission of Massachusetts. The ~~ 
fee was $2 and 3,241 cars were 
registered. This netted the state a total 
of $17,684, which of course includes the 
makers’ and dealers’ fees. In 1904 3,772 
cars were registered and the state got $19,- 
162. There were 4,889 in 1905, totaling 
$24,490.50. In 1906 there were 6,572 cars 
registered, totaling $33,085.50. 


Progress in Late Years 

That was the beginning of the big jump, 
for in 4 years the number had hardly dou- 
bled. The dealers had got busy, cars were 
coming from the factories better, and so 
in 1907 an addition of 10,157 cars were 
added, giving 16,739 for the year, with a 
revenue of $92,091.50. In 1908 showed 18,- 
052, netting $121,500. In 1909 the total 
was 23,905, giving the state $158,190. The 
following year saw the sliding scale go 
into effect, which greatly increased the 
revenue, as 31,513 cars were registered, 
giving the state a total of $386,547.78, an 
increase over the preceding year of $228,- 
357.78. And 1911 promises even more. 
The average horsepower is 22, for more 
than two-thirds of those registered are un- 
der 30 horsepower. 

In the Other States 

It has been the same story in other New 
England states. Maine, for example, be- 
gan to register cars in 1905, when 736 
were registered. The figures went up as 
follows: 1906, 649 cars; 1907, 853 cars; 
1908, 994 ears; 1909, 1,628 cars; 1910, 
2,428 cars. The fees last year totaled 
$4,856. There were no cars in the state 
in 1900. The state assessors value all ma- 
chines at $1,340,900. There are 169 regis- 
tered dealers in the state. 

In Vermont the first car registered was 
April 6, 1905. From then until 1908 there 
were 1,929 cars registered. In 1909 the 
nuinber was 1,658; 1910 there were 2,466 
cars registered, giving the state $44,012.99. 
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In 1910 there were seventy-four dealers 
selling machines in Vermont. 
Connecticut first put a registration law 
on its books in 1903 and during the 2 years 
from May, 1903, to July, 1905, the motor 
vehicles registered were 3,669. Another 
law went into foree in that year and in 
the 2 years from July, 1905, to August, 





















MASSACHUSETTS PASSED ITS’ FIRST 
MOTOR VEHICLE LAW IN 1902, AND 
THEREAFTER CARS WERE REGISTERED, 
THE NUMBER OF REGISTRATIONS BEING 
AS FOLLOWS: 


QO —— BiDOE CONG ie va cis Cecweeuccees $ 17,684 
4GGE— BOE COW sick ocicisecscess 19,162 
ROOG—— 4BGP CORB i ocdcccdncicdacecs 24,490 
EGCG =~) GG CRON ic cle cndisccks 33,085 
19GT—1G,78O CREB scccccccciicctaecs 92,091 
300G—1S,0G3 CORFE cies isdcciccccs 121,500 
3900-25. S08) COPD: 6 ick cciceccccene 158,190 
THIO=-S1, SIS CG cc viccécccnteces 386,547 


1907, there were 5,338 registrations issued. 
In 1908 there were 8,000 registered; 1907 
there were 5,700 registered; 1908 there 
were 5,700 registered; 1909 there were 
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8,000, and in 1910 the number was 10,500. 
There also were in 1910 eleven makers and 
325 dealers. In 1908 the receipts were 
$44,209; for 1909 were $58,534, and for 
1910 were $162,375. There are about 4,500 
wage earners employed in the eleven dif- 
ferent establishments in the state devoted 
to motor cars. 

Situation in New Hampshire 

In New Hampshire the law relative to 
registering cars each year went into ef 
fect in 1905. The total registered that 
year was considerably under 1,000, but the 
figures have gone up a few hundred each 
year, and last year more than 1,000 cars 
were registered over 1909. The number 
registered last year was about 3,600. The 
state received $43,000 from the fees in 
1910. 

There are no manufacturing companies 
in New Hampshire. There are more than 
100 motor dealers scattered through the 
state in the cities like Manchester, Con- 
eord, Nashua, Portsmouth and Keene. 

Comparisons show that in practically 
every way Massachusetts leads its sister 
states in the motor industry, for it not only 
has the motor concerns, dealers and users, 
but the big allied ones of body and lamp 
making. The figures secured show that 
the real beginning of motor prosperity in 
New England started in 1905. 

Since 1905 other sections of 
the country have outstripped 
New England in manufacture. 
Primarily this was due to the 
fact that the ore centers were 
so far away that it cost a lot of 
money to freight it to this see- 
tion. On the other hand it could 
be brought down the lakes to 
places like Detroit, for instance, 
by boat at a nominal cost and there turned 
into cars, giving that section a big ad- 
vantage which it naturally did not let slip 
by. 

The figures for the industry for 1910 
have not yet been compiled by the census 
bureau, and so the only other available 
figures are those of 1905. Massachusetts, 
ranking first in 1900 in the number of ma- 
chines turned out, had dropped to fourth 
place and her establishments dropped from 
seventeen to eleven. These eleven, how- 
ever, produced nearly twice as many cars, 
worth nearly three times as much that 
year as in 1900. Connecticut dropped from 
second to seventh in production in 1905. 
Maine dropped from the classified to the 
‘fall other states.’’ 

The following table gives the compara. 
tive figures of the three New England 
states for 1900 and 1905: 


Est. cars Value 
Massachusetts, 1900.....17 1,198 $ 789,892 
Massachusetts, 1905.....11 2,365 2,052,943 
Connecticut, 1900....... 4 911 1,899,592 


Connecticut, 1905....... 7 832 1,958, 
WR NOEs oc ke viied icin 3 13 Eat 
pe RR rie 1 ical toa eRene 
STEAM CARS 

Total 

cars Value 
Massachusetts, 1900....... 1,106 $724,750 
Massachusetts, 1905....... 0 390,000 


Connecticut, 1900......... 84 59,250 
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STEVHNS-DURYEA FACTORY 


Connecticut, 1905......... 127 85,399 
NG RIM soa bv a awe 6 see 1 60 
I Ma Gin xs alee ecko PN ctor "4 
ELECTRIC CARS 
Total 
cars Value 
Massachusetts, 1900....... 4 $ 7,500 
Massachusetts, 1905....... oo eee eM 
Connecticut, 1900......... 730 1,679,397 
Connecticut, 1905......... 319 47, 
PEE os o 6.00.0 54 saa Sia ' 
EE Ci Da kiiccs tise ks cba). ., aie lies 
GASOLINE CARS 
Total 
cars Value 
Massachusetts, 1900....... 88 $ 57,642 
Massachusetts, 1905....... 1,765 1,662, — 
Connecticut, 1900......... 97 
Connecticut, 1905......... 386 1,125,885 


SRO a c's 0.0.56 6 0 0s os 12 
TEND oo.5.5.0 9.40 a0 s0% ote 


Massachusetts Statistics 

The Massachusetts bureau of statistics 
furnishes the following figures showing the 
progress of the industry in that state since 
1903. In 1900 but one concern made a re- 
port and only two in 1901: 


se eees 


NUMBER OF ESTABLISHMENTS 


Motor Bodies 
Year cars and parts Total 
BEB 3k cle 3-3 q 3 9 
Se 8 4 12 
Se 8 5 18 
1 SSA 9 6 15 
|) Se 9 10 19 
A 13 14 = 4G 

WAGE EARNERS 

Motor Bodies 
Year ears and parts Total 
| OS i 68 1,536 
SEA 1,818 140 1,958 
 . ee 1,986 239 2,225 
ae 1,470 468 1,938 
aa 1,840 571 2,411 
| Sas 1,627 420 2,047 

VALUE OF PRODUCT 

oe Bodies 
Year ars and parts Total 
eee $1, 490,798 $ 224,047 $1,714,845 
ae 2,261 Lae 448,111 2,709,401 
Sar 2,778,457 609,695 3,383,152 
SREP 4704990 907,947 5,612,937 
SBA 6,094,381 1,477,620 7,572,001 
THOS 2.055% 5,443,080 1,021,486 6,464,566 
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HENEVER show time comes around 

the car manufacturer always begins 
figuring on the buying capacity of the 
different territories, and it is questionable 
if there is any other territory in the coun- 
try more clearly a unit by itself than the 
six states comprising New England, name- 
ly, Maine, Vermont, Massachusetts, Rhode 
Island and Connecticut. 

Historically, these states stand out by 
themselves as being the cradle of the na- 
tion. From a manufacturing point of view 
New England was one of the pioneers, and 
is a leader toduy. In the car manufactur- 
ing field it was also a pioneer and leader, 
but today the field of activity has moved 
west and the real hub of the industry is 
centered in the region of the great lakes 
and adjacent territory. Nevertheless, New 
England is today a most considerable quan- 
tity, both from the production and from 
the consumption point of view. 

Viewing New England from the stand- 
point of a motor car consuming territory, 
there are today, accurately speaking, over 


45,000 cars owned in this territory and 
distributed as follows: 

MIN a6 acre arse Gide Wiese ols Ee 31,313 
PRN 8 Se, g Ata Wak a anaes »500 
RAO TR NIROL 655.5 3.0 Sosa ahs nc Os ale.53, 20" :600 
CESS OS GR rire curr cere ere ae ,000 
er rion sr ear a a 2,466 
ME? 55 cb Aa RASCH Aes Ue wikiee eh a6 2,422 


Cars in the Territory 


If we were to estimate the average car 
life as 5 years, it: would mean that over 
9,000 cars per year will have to be sold 
to the New Engiand territory in order to 
supply the replacement in the present cars, 
which would, of course, not take into con- 
sideration cars sold to new buyers. The 
new buyer is an important quantity in 
these states as well as in all others. In 
Massachusetts last year there were sold 
almost 8,000 cars; Maine purchased 800; 
Vermont purchased 800; Connecticut pur- 
chased 2,500; and New Hampshire and 
Rhode Island made purchases in a like pro- 
portion. Roughly speaking, there were 











AT CHICOPEE FALLS, MASS. 





13,000 cars sold in this territory last year, 
or a number almost 35 per cent of the 
total car population of the section today, 
and one-fifteenth of all cars built in Amer- 
ica. 

But although tkese figures may appear in- 
teresting in showing the car owning possi- 
bilities of New England territory, a brief 
survey of the territory will show that there 
still is vast scope for the car dealer. New 
England has a big population to sell to. 
According to the 1910 census the total 
population of the territory is 6,557,681, 
distributed as fullows: 


PECIMCEUS, So. 56's n00 0 Wd sono xe 3,366,416 
Eee eer 1,114,756 
NS tein e ohe, 6% lore orevbizeno.8 6.0 ewlee 42,371 
RE REIS ono. ivi Sis, voveanals Mise alee s 542,610 
PO CREE 6s 6'5 56. 0s webs esleeds 430,572 
WRG. ws cGGhe wh UG Uissaie b.9 oo tees 355,956 


Basing deductions on these figures there 
is at present one motor car for every 145 
people in the New England territory. 
Granted that the average family consists 
of five persons, there is one car owned to 
every twenty-nine families in the terri- 
tory. 

Some Deductions 

As in New England, so in a great many 
other territories, the cities are good buy- 
ing centers and there are at present in this 
territory seven cities of over 100,000 popu- 
lation, Massachusetts having five of these, 
namely, Boston, Cambridge, Fall River, 
Lowell and Worcester. Connecticut has 
the other two, which are Bridgeport and 
New Haven. Going down the scale of 
population a littie there are in this terri- 
tory sixty-one cities of over 7,000 popula- 
tion. In the entire country there are only 
326 cities over 7,000 each, so that prac- 
tically 20 per cent of these are found in 
the New England territory. 

Owing to the heavy manufacturing popu- 
lation in many of these cities, their buying 
percentage will never be so high as in 
similar cities in the west. The big mill 
population will never be a buying class 
until the condition of the laborer is 
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Factor in [he Industry 








FACTORY OF LOCOMOBILE CO. OF AMERICA AT BRIDGEPORT, CONN. 


brought tu a much higher level than at 
present. 

Today there are twelve concerns of im- 
portance manufacturing motor cars within 
the New England territory, some of these 
being among the oldest in the country. 
There was a time when there were more 
factories in this vicinity, but some of 
them have dropped out owing to the vicis- 
situdes of the industry, and some have 
gone west. This number of car factories 
does not properly represent the factor that 
New England is in the motor car industry 
of today. In the making of a motor car 
there is much more than merely the fae- 
tory which may do the machining and 
finishing of parts and assembling them. 
To build a car it requires machinery, such 
as lathes, drills, presses, grinders, milling 
machines, planers, etc., and in the produc- 
tion of these New England since the in- 
ception of the industry has been a leader. 
Although the manufacturing of such ma- 
chinery is not ecnsidered by the public a 
part of the motor car industry that it in 
reality is so, and it is only when due recog- 
nition is taken of all these manufacturing 
concerns which build machinery and also 
small component parts of the motor car 
that the real status of this section is seen. 

All told there are over 1,000 different 
companies in New England which are 
manufacturing, entirely or in part, some 
piece or some machines that goes to make 
some part of the motor car. This is an 
ilmost stupendous figure in comparison 
with a dozen concerns actually engaged in 
building ears, but nevertheless it is a 
tact. 

New England Industries 

Throughout the many New England 
‘owns there are scores of industries em- 
»loying several hundred men, of which the 

wher of a car never hears. A few ex- 
‘mples will suffice to make this clear. In 
‘assachusetts there are many. At Worces- 
‘er, Mass., is the Hobbs Mfg. Co., engaged 
in the production of wire washers, lock 





washers and copper and brass washers. 
This concern has over 14,000 square feet of 
floor space devoted exclusively to the man- 
ufacture of these parts and twenty-five 
men engaged. The output of these goods 
for last year amounted to over $120,000. 

At Worcester is the Worcester Pressed 
Steel Co., which manufactures upwards of 
fifty different parts useful in a motor ear, 
such as bushings, rear axle housings, brake 
drums, hubs, clutch disks, shims, washers, 
ete. This concern devotes over 55,000 
square feet floor space to this work, and 
employs over 200 men. Although-the com- 
pany has been in business since 1883, it 
did not take up the manufacture of motor 
parts until 1902 and at the present time 
practically one-third of its entire factory 
facility is devoted to the manufacture of 
parts relating to the motor car. Also lo- 
cated in Worcester is the Morgan Spring 
Co., specializing on different types of 
springs and devoting 10 per cent of its en- 
tire factory to the output of motor car 
springs. 

Scope of the Industry 

At Conway is the Conant & Donelson 
Co., manufacturing taps, dies and screw 
plates and devoting one-third of its entire 
force to the manufacture of these parts for 
motor cars. To go further, another exam- 
ple is the Critchley Machine Screw Co., at 
Worcester, which devotes one-third of its 
entire factory to the manufacture of parts 
for motor ears, such as cones, tierod bolts, 
roller bearing parts, ete., producing over 
$50,000 worth of these parts during the 
past year. At Lawrence is the Archibald 
Wheel Co., devoting one-third of its fac- 
tory facilities to motor car wheels, with an 
output last year along this line alone ex- 
ceeding the $100,000 mark. 

There are many concerns in this terri- 
tory which have come into existence since 
the start of the motor car and whose busi- 
ness is largely associated therewith. One 
of these is the Autogenous Welding Equip- 
ment Co., Springfield, which started in the 


welding business in 1908, the motor ear 
furnishing one-half of this company’s busi- 
ness. Another concern is the Hoffecker 
Co., Boston, which in 1905 began the mannu- 
facture of speedometers and devotes its 
entire 20,000 feet of manufacturing floor 
space to this enterprise. The American 
Coil Co., at Foxboro, began the manufae- 
ture of motor car accessories in 1901 and 
approximately 90 per cent of its ignition 
output is for the motor trade. 

Making Gears Many Years 

In the case of the Boston Gear Works, 
manufacturing gears and engaged in the 
gear-cutting industry, 40 per cent of its 
efforts go to the motor car industry, it 
having been identified with the industry 
since 1900. With the Chandler Co., at 
Springfield, engaged in the manufacture of 
shims and washers, 50 per cent of the 
output is for the motor car work. 

Outside of the city of Boston there are 
many concerns devoted exclusively to the 
motor car industry, among these being the 
following concerns: Gray & Davis, at 
Amesbury, old manufacturers of carriage 
lamps, have since the inception of the 
motor industry taken up exclusively the 
manufacture of car lamps and generators, 
having a floor space of 60,000 square feet 
and 300 men entirely devoted to this in- 
dustry. The Pittsfield Spark Coil Co., Dal- 
ton, engaged in the manufacture of igni- 
tion apparatus, entered this field in March, 
1903, not having been previously engaged 
in manufacturing up to that time. The 
company has 33,600 square feet of faetory 
space for its product. 





(Continued on page 7) 
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The Stability of Dealers 


e THIS issue Motor Age prints digests of trade conditions 
throughout the entire country as obtained from correspondents 
in the respective cities. From every city comes the wail of the 
second-hand trouble, the dealers in every city in the country being 
agreed that this is the biggest problem they have to contend with. 
In many cities there are trade associations which have been formed 
to promote the interests of the dealers and in a few cases these 
associations have wrstled with the second-hand problem, but there 
is scarcely a case on record where the second-hand industry is in 
that healthy condition it should be in. 


ze 


ITH all new industries the second-hand problem is an ever- 

present one and it is not disappointing that in the motor 
business that it should be to the front. It is the dealers them- 
selves who made the second-hand situation that it is and it is these 
same dealers who are today paying the penalty of their folly. Three 
years ago when the second-hand situation was beginning to exhibit 
itself the dealers in some sections tried to solve the problem, but 
without success, and it is questionable if any organization of deal- 
ers ever will be able to satisfactorily wrestle with the problem. 


ze & 


N SOME cities the dealers have organized and have among them- 

selves agreed upon a valuation for different makes of second- 
hand cars. To explain: It was agreed that a Smith car, 1909 
model, should be valued at $1,700; that a Smith car, 1908 model, 
should be valued at $1,000; that a 1909 Jones car should be valued 
at not over $700; that a 1908 Brown car should be valued at not 
over $500. In the same way this valuation scheme applied to all 
the different makes of cars in the country. The dealers agreed 
not to allow more on a trade than the figures agreed upon, but they 
could make the deal at as much under these figures as desirable. 
It was generally expected that such a situation would work sat- 
isfactorily, but where it is in use there seems to be about as much 
trouble as where it has not been installed. The trouble is due to 
dealers not standing by the agreement and allowing more for the 
second-hand car than the schedule calls for. So long as dealers 
cannot be bound to stand by agreements, just so long will a schedule 
of this nature be without the desired effect. 


ze ® 


HE second-hand problem is one which to a large extent must 

be handled by the dealer himself. One dealer can make a 
success on taking second-hand cars in trade, whereas another across 
the street goes into bankruptcy because of it. That trade associa- 
tion does not exist which can make good second-hand salesmen for 
a company. It is up to the dealer to organize his force of sales- 
men for second-hand cars, and this force should be as big as his 
force selling new cars. It requires a different line of argument 
to sell second-hand cars, as compared with new ones. It rarely 
happens that the salesman, able to sell new cars, is a good man for 
the second-hand business. Their lines of possibilities are entirely 
different. The salesman selling new cars looks for his prospects 
among present owners, or other private citizens capable of pur- 
chasing cars. The line of possibilities that the second-hand sales- 
man follows are generally found among those buyers looking for 
lower-priced cars and constituting a field almost entirely foreign 
to the new-car salesman. Because of this it is a difficult thing to 
have the same sales force selling new and second-hand machines. 


{f iproreoneg who have made a careful study of the second-hand 
problem have practically agreed that it calls for a special 
sales force of the best salesmen possible. The arguments that these 
salesmen use are different from those of the man selling new ears. 
The class of people they deal with generally move in different cir- 
cles, and so the second-hand business calls for an entirely new 
method of procedure from start to finish, and because of this the 
dealer should educate his salesmen. 


ze 


NE reason why so many dealers have lost out on second-hand 

ears is that they have failed to keep track of what a second- 
hand car really costs them. To explain: A dealer allows $1,000 
in trade for a second-hand car. He puts this car in his repair 
shop and entirely overhauls it, putting in new bearings in places, 
adjusting all of the parts, adding a new magneto, painting the 
body, and in some cases putting on better tires. If the dealer does 
not keep track of every cent of money required for labor on this 
car and every cent required for putting it into selling shape, he is 
not operating along the proper lines. He should know all of these 
facts, and more, he should understand that after he sells the sec- 
ond-hand ear he is going to be at some expense making little re- 
pairs upon it, so that when he has sold it he is not even then ready 
to know what the exact cost of the second-hand car to him has 
been. Every dealer should put in a system of cost on second-hand 


ears, and only then will he know the facts and be able to profit by 
the information thus gained. 


z 8 


HE real ability of any dealer to handle second-hand cars is 

known only by himself, and often he does not know it. You 
cannot appoint any officer or delegate any organization that 
would know whether a dealer could make a success of second-hand 
ears or not. Only those dealers will make money on the second- 
hand business who study the situation and give it as much atten- 
tion as the selling of new cars. Up to the present many dealers 
have not devoted their efforts along the proper lines. They must 
study the second-hand problem; they must study the people to whom 
they expect to sell, and they must use their best judgments in se- 
lecting salesmen, salesmen, perhaps, whom they could not consider 
satisfactory for new cars but who may be the most brilliant suc- 
cesses in turning over second-hand products. It is by making a 
study if these men that the wideawake dealer can arrange his forces 
so as to get the best results. 


z ad 


UT despite the fact that a dealer may have the best organiza- 

tion for selling second-hand cars he can never make a success 
of it if he allows too much on the second-hand car when he takes 
it on trade for the new car he has sold. The dealer must not al- 
low too much for the old car. It is better for him to lose a sale 
than lose money by taking in a second-hand car. If the dealer 
wishes to give the buyer a big slice of his legitimate profit then 
he cannot hope to be a permanent factor. He had better go into 
wholesale charities. The dealer who will allow $1,000 for a sec 
ond-hand car that cost $800 a year ago must pay the penalty him- 
self. If he has not common judgment then he is not fit for the 
motor car or any other business. He should recognize his proper 
level and get into an industry that he is big enough to work in. 
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New England Is a Powerful Factor in Motor Car Industry 


Continued from Page 5) 





At Taunton, the home of the Bay State 
autokit, 5 per cent of the company’s 
energies is devoted to the manufacture of 
motor wrenches, over 3,000 square feet of 
floor space and 100 men being devoted to 
this alone. At Haverhill is the Safety Gas 
Lighter Co., which devotes 10 per cent of 
its total efforts to the manufacture of a 
lighting device for acetylene headlights. 

This story of the manufacturing condi- 
tions throughout Massachusetts, outside of 
the city of Boston, could be continued, 
showing that in every town in the state 
are factories which are devoting a great 
deal of their manufacturing facilities to 
the motor car industry. 

Boston, as a manufacturing center of 
motor car parts, has an important place in 
the industry. Like practically all of the 
other big cities, it does not manufacture 
complete cars, but has many concerns en- 
gaged in the manufacture of small parts, 
machinery for making cars, ete. With 
some of these concerns the motor public is 
familiar, whereas the names of others are 
entirely foreign to them. The H. W. 
Johns-Manville Co. is a big producer of 
asbestos and other brake lining parts which 
enter into the makeup of practically all 
motor cars. This company has been in the 
asbestos line for 40 years. 

The Standard Thermometer Co. has been 
in the instrument business for 30 years and 
began the manufacture of speedometers in 
1907. It has over 200 men working this 
branch of the industry alone and 1,500 
square feet of flcor space is devoted to it. 
The Kilgore Mfg. Co. devotes 110,000 
square feet to its shock absorber indus- 
try. 

The state of Connecticut has, since the 
inception of the motor industry, been a 
big factor. It has today five concerns of 
high standing in the car manufacturing 
field, and for every concern in the entire 
ear field there are a score or more in the 
parts industry. Some of ‘these the reader 
has heard about, others are new to them. 
The Atwater Mfg. Co., at Southington, de- 
votes one-fifth of its output of hammers, 
screwdrivers, cold chisels and special forg- 
ings to the motor industry, these parts go- 
ing to the factory, the garage and the 
buyer. Although the company has been 
in the hardware manufacturing line since 
1869, it was 1903, or the pioneer days of 
the motor industry, when it began devot- 
ing its attention to the motor car necessi- 
ties. 

The Warner Co., at Cromwell, devotes 
one-tenth of its output of riveting ball, 
pein and other types of hammers to the 
motor business. Fifty per cent of the busi- 
ness of the H. H. Matthews Mfg. Co., at 
Seymour, which consists of ball bearings 
and stamping requirements, is devoted to 
the motor business. The dealings of this 





company are almost entirely with the 
manufacturer. 

The Standard Metalwork Co., at Thomp- 
sonville, in 1906 began the manufacture of 
manifolds for ictake, exhaust and water 
systems on motors. The company is en- 
gaged exclusively in the manufacture of 
this work for motor cars, employing 100 
men and haviny 20,000 square feet of floor 
space for this work. The Bush Mfg. Co., 
of Hartford, making nothing but motor 
car accessories, entered the field in 1907 
and employs 100 men, building its line of 
gasoline tanks, fenders, hoods and sheet 
metal parts. Seventy-five per cent of the 
total output of dry cells built by the Argos 
Battery Co., at Willimantic, goes to the 
motor car field. At Bridgeport, Conn., the 
Spring Perch Co., manufacturing automatic 
curtain rollers for limousines and leaf 
springs for cars, has been engaged in the 
spring business since the inception of the 
industry. 


QUAKERS PLANNING MEETS 


Philadelphia, Pa., Feb. 23—It is the in- 
tention to hold a series of race meets here 
during the coming season, more pretentious 
than ever has before been the lot of Phila- 
delphians to see. A plan receiving serious 
consideration at the present time is that 
of the contest committee of the Philadel- 
phia Automobile Trades Association, which 
purposes the promotion of motor car races, 
and at a meeting held this afternoon in 
the headquarters of the organization the 
matter was thoreughly discussed and the 
advisability of conducting such a series of 


the how 
| C; reul 


February 25-March 4—Show at To- | 
ronto, Canada. 

February 27-March 4—Show of Kan- 
sas City Automobile Dealers’ Associa- 
tion, Kansas City, Mo. 

February 27-March 4—Show week at 
Indianapolis, Ind. 

February 27-March 4—Show at Sioux 
City, lowa. 

March 4-11—Show at Boston, Mass. 

March 4-11—Show at San Francisco, 
Cal. 

March 6-11—Show at Des Moines, la. 

March 13-18—Show at Cedar Rapids, 
la. 

March 14-18—Show at Syracuse, N.Y. 

March 14-18—Show in Auditorium, 
Denver, Colo. 

March 18-25—Show in Pittsburg, Pa. 

March 15-18—Show at Louisville, Ky. 

March 25-April 1—Show of Pittsburg 
Automobile Dealers’ Association, Pitts- 
burg, Pa. 

April 1-8—Show at Montreal, Quebec. 

April 5-8—Show at Sioux Falls, S. D. 

April 4-8—Commercial Car Automo- 
bile Dealers’ Association show of 
Pittsburg, Pa. 























events progressed so far that application 
was made to the American Automobile 
Association for sanction to conduct race 
meets here on Decoration day, Indepen- 
dence day and Labor day, in addition to 
the Fairmount park road race, the latter 
event, of course, to conform with the plans 
of the grand circuit for the 1911 racing 
season. Providing a successful termination 
of the idea, overtures will be made for the 
securing of a suitable track and an early 
start made upon the preliminary work that 
such an undertaking would necessitate. 


FEDERAL BILL REPORTED 

Washington, D. C., Feb. 28—Special 
telegram—The house committee on inter- 
state and foreign commerce has ordered a 
favorable report on the Wanger federal 
motor bill. Details of the measure were 
reported in Motor Age February 16. Al- 
though the present session of congress only 
has a few days to run and there is much 
to do in the way of general and needed 
legislation, it is hoped that, as there is 
little or no-opposition to the bill, it may 
be passed by the end of the week. Should 
it fail of passage this session it undoubt- 
edly will receive attention at the extra 
session which is scheduled to be called 
early in April. 


CANADIANS PLAN BIG THINGS 


Victoria, B. C., Feb. 25—Under the 
direction of Premier Richard McBride and 
Thomas Taylor, minister of public works, 
the British Columbian government has 
made up a budget of expenses for roads 
and bridge construction for the coming 
year which covers a total expenditure of 
$4,117,400, according to figures which have 
just been given out. This covers the fiscal 
year from April 1, 1911, to March 31, 1912. 
This, when the population. of the province 
of British Columbia is considered, which 
is somewhat fewer than 400,000, means a 
large amount of money to be spent per 
capita as compared with what is paid for 
road construction in the United States. 
The remarkable feature of this appropria- 
tion is that it is actual cash that all the 
work will be paid for during the year and 
that no bonds will be resorted to. 


ILLINOIS DIRECTORS CHOSEN 

Chicago, March 1—The [Illinois State 
Automobile Association held its annual 
meeting tonight at the Lexington hotel 
and elected the following directors: Willi- 
ford, Nokomis; Beatty, Quincy; Graham, 
Rochelle; Pearce, Bowen; Irwin, Bloom- 
ington; Caldwell, Springfield; Uren, Mat- 
toon; Ton, Roseland; and Sinsabaugh, 
Chicago. These directors will meet 
at the St. Nicholas hotel in Springfield, 
Tll., March 16, at which time the executive 
officers will be chosen. A rejuvenation of 
the state association is promised and an 
active campaign will be planned. 
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Motor Age Correspondents Report 


Selling Conditions as They Now Exist Are Probed, and Demand for Certain Classes of Cars 
Ascertained—Status of the Second-Hand Market Discussed by Many— 
Popularity of the Car Among Farmers Is Described 


By C. G. Sinsabaugh 

HICAGO, Feb. 28—Running the gamut 

of trade conditions as found in Chi- 
cago at the present time, one discovers 
that on the whole the outlook is exceed- 
ingly bright, with the bulk of the business 
being done by the dealers handling the 
low and medium-priced cars. Thir is as 
might be expected and is in line vith 
conditions that exist in all large cities 
throughout the country. Of course it is a 
little early as yet to try to make com- 
parisons with last year, but the conserva- 


tive ones who usually have their fingers ’ 


on the public pulse have no hesitancy in 
predicting a business in 1911 fully up to 
that of 1910 and perhaps a little better. 
Some of the more enthusiastic ones insist 
that it is going to be the best year in 
motoring Chicago has ever had. 

A great deal depends upon the weather, 
of course. If Chicago trade is again 
handicapped by the late springs which 
have been inflicted upon the Windy city 
in recent years, the effect of these atmos- 
pheric conditions is bound to be felt by 
the motor industry. If the present spell of 
fine weather should continue and spring 
come in the middle of April instead of the 
latter part of May, the demand for motor 
ears in this section ought to be heavy. 
In anticipation of this there are several 
concerns which have taken time by the 
forelock and have stored away cars in 
warehouses in order to be able to take 
advantage of an early spring. 

The Second-Hand Problem 


Unquestionably the second-hand grob- 
lem has a great deal to do with the situ- 
ation. Like other cities and trade centers 
the Chicago dealers are greatly harassed 
by being compelled to take used cars in 
trade in order to sell new ones. Those 
who have sturdily refused to do this or 
else have confined their trades to cars 
of the makes they are handling are not 
complaining, but there are others who, in 
their eagerness to get rid of their new 
stuff, have taken the old machines in 
homeopathic doses until now they see their 
profits tied up in stuff that they are unable 
to move. 

Chicago dealers have given a great deal 
of thought to the second-hand proposition, 
and while they have taken no conservative 
action, each one is working out his own 
problem as best he can. There are several 
concerns which positively refuse to take 
in an old car under any consideration, but 
they are few in number. Others will sell 
them for the customer, but will not take 
the responsibility for disposing of them. 


Tm 








Motor Age herewith presents a com- 
prehensive review of trade conditions as 
they exist at the present time in the 
leading cities and towns throughout 
the country. These reviews were com- 
piled by Motor Age correspondents and 
each and every one of them represents 
the state of affairs as ascertained by 
the correspondents from representative 
manufacturers and dealers. Each corre- 
spondent was instructed to base his 
story on the following: 

1—Present selling conditions. Are the 
people buying cars as readily as was ex- 
pected, and how are the retail sales as 
compared with 1910? 

2—For what price of car is the gen- 
eral demand? Example: $1,000, $1,500, 
$2,500, $3,000 or over? 

3—How does the demand for certain 
prices of cars this year compare with a 
year ago? The object in this is to see 
if there is a tendency in the demand for 
a cheaper car, or if the high-priced car is 
still maintaining its status of a year ago. 

4—What is the condition as to second- 
hand cars? Are the dealers besieged as 
much as ever with demands to trade old 
cars in when buying new ones, and are 
the dealers more or less heavily stocked 
up with second-hand cars? 

5—Are the farmers buying cars more 
than compared with a year ago, and if 
80, what price and type of car are they 
after? 

6—What is the demand for commer- 
cial vehicles, such as light deliveries, 
trucks, etc., and what efforts are being 
put forth to push these sales? 




















Still others are willing to take in ears 
of the make they represent and allow a 
fair price for them. This latter class 
generally gets more than an even break 
out of it, and oftentimes these depart- 
ments are made to show a profit. 

There is one concern in Chicago which 
frankly states that it makes money out of 
second-hand cars, but in order to do so 
it maintains a separate staff of salesmen 
and runs it as a separate business. This 
concern figures that for every two new 
cars sold by it, it has to sell one second- 
hand machine. On the other hand there 
are those who accept old models of makes 
other than their own, and allow big prices 
for them. It is these dealers who feel 
the crimp now, and who are wondering 
how they are going to escape with whole 
skins. The trouble with these dealers, 
it would seem, is that they permit the 
buyers to take advantage of them by 
going shopping along the row and report- 
ing the big prices offered by the other fel- 
lows. This produces fictitious values. An- 
other trick of the buyers is to pick up a 
second-hand car at a bargain and then go 
shopping down the street seeking a big 


ashi TT) |} ArT 


offer in order to get a good car at a low 
price. 

Probably more cars pass through Chi- 
eago than through any other city in the 
country because Chicago is the distribut- 
ing point for a vast territory. Therefore 
the Chicago dealers are in an excellent 


' position to gauge the trend of the trade. 


Those who have watched the market care- 
fully say that one of the features of this 
year’s business will be the demand for 
ears by the farmers. There is one con 
cern in Chicago which handles a ear list 
ing at lower than $1,000 which unhesitat- 
ingly states that at least 80 per cent of its 
sales this year will be among the farmers. 
This same concern, looking at the situa 
tion optimistically, says that its business 
will be 100 per cent better than that of 
a year ago, and that the $1,000 car class 
as a whole will show at least 50 per cent 
better than in 1910. 

There is no hesitancy on the part of 
Chicago dealers in declaring that the 
motor truck business is a silver lining to 
what some regard as a black cloud. The 
recent show at the Coliseum brought for- 
cibly to the attention of the dealers the 
great interest the business world has in 
the power wagon, and those local houses 
which have established truck departments 
confidently predict a very big business in 
trucks for the coming season. 


Slow Buying In Akron 
Moderate-Priced Cars Will Be in Greatest 
Demand, It Is Felt 
By W. A. Weygandt 

Akron, O., Feb. 27—It is agreed here 
among dealers that: the outlook, judging 
from inquiries, is good for a big year, and 
that moderate-priced cars will be in the 
greatest demand. The dealers are confi- 
dent that the trade will be active, al- 
though some say that there is more pros- 
pecting and inquiring and less buying this 
early than there was last year; in other 
words, that the prospective buyer is more 
cautious. 

Many Want to Trade 

The offerings of second-hand cars are 
heavier than ever this year, although some 
dealers say more were disposed of earlier 
in the winter than now. One agent says 
that two-thirds of the people buying cars 
want to trade in their old ones. The mar- 
ket price of oid cars is very low because 
many buyers find that they can buy new 
ones so much cheaper than other years that 
it doesn’t pay to expend much for a sec- 
ond-hand car. The general demand for 
new ears runs from $1,150 to $2,500. 
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On Present and Future Trade Outlook 


Inquiry Develops That Commercial Truck Is Making Steady Growth and That Business Men 


Are Awakening to Its Possibilities—Chicago Reports Fine Prospects While 
Buffalo Dealers Believe Selling Conditions Better Than Ever 


Until last year farmers in this county 
owned very few if any motor cars. In 
fact, only two or three were owned in the 
entire county, and they were cheap motor 
buggies. But this spring the farmers are 
in the market and dealers expect to sell 
many of the lower priced cars to them. 

Dealers in trucks, both light and heavy, 
are much encouraged over the outlook. 


Looks Good in Springfield 
Double The Business of a Year Ago Ex 
pected by Bay Staters 
By J. B. Wheeler 

Springfield, Mass., Feb. 25—The future 
promises a very satisfactory and prosaic 
stability in the motor car business in 
Springfield, and although 1910 showed a 
big inerease in the number of sales by 
local dealers and ears in use over the year 
previous, 1911 will in all probability, ac- 
cording to present indications, close with 
a gain almost double of last year for pleas- 
ure cars, while the commercial vehicle will 
run a close second. Selling conditions re- 
ported by the twenty-six dealers through- 
out the city are better today than they 
were last year this time with the people 
buying cars more readily than in either 
1909 or 1910. 

The demand for cars ranging in prices 
from $2,500 to $3,000 is on the increase 
this season, due largely to the fact of local 
manufacture of such cars in the city and 
sold at a high price and being a home 
product has a large local demand and sale. 
The sale of medium-priced cars from 
$1,200 to $2,000 so far this season average 
about the same as that of last year. 

The commercial or light delivery car 
field is better covered this year in Spring- 
field than ever before and the sales of the 
commercial vehicles are steadily on the in- 
crease. An idea of the commercial car 
stride in Springfield during the last 2 
years can be judged by the fact that to- 
day nearly 10 per cent of the merchants 
and manufacturers are using this class of 
motor car, while in 1909 hardly 1 per cent 
were in use. 

But few second-hand cars have so far 
been forced upon the dealers by the 1911 
buyers in trade and the outlook indicates 
fewer will be handled during the present 
year. 

Another idea of the increased stride of 
the motor car business in Springfield can 
be derived from the following: In 1910 
there were but eighteen makes of cars 
sold by fifteen dealers, while today 
twenty-six dealers represent and have on 
sale forty different makes of pleasure cars. 





By S. Meyer 

UFFALO, N. Y., Feb. 27—The con- 
B sensus of opinion among iocal dealers 
here is that selling conditions are better 
than ever before. New makes have es- 
tablished themselves here and sales thus 
far have about doubled those for the same 
period last year. 

There is an uausually large demand for 
the low-priced car—that is, the machine 
ranging from $1,000 to $1,500 in price. 
One great reason for this is the number 
of these machines that are now on the 
market and another is the unquestioned 
success that cars of this price have met 
with after a zood hard trial during the 
past few seasons. Of course, the high- 
priced car is a big seller, especially the 
products of the local factories, but there 
is a marked tendency downwird all along 
the line, and the dealer in the low-priced 
machine is looking forward to a record 
season here. 

Way Buffalo Does It 

Here as elsewhere the second-hand car 
is an ever present problem. Buffalo, how- 
ever, is dodging it all it can, and the de- 
mand for new cars is so good here that it 
is not necessary to dicker on old ones. 
Some are taken, of course, but the gen- 
eral practice here is to sell new cars re- 
gardless of old machines and take in the 
old one as a separate deal and dispose 
of it for what it will bring for cash. The 
trade idea is almost extinct here and bids 
fair to be entirely so by the end of the 
season. 

Farmers are buying well this year, a 
great impetus to the sales being the big 
publie highway projects now underway in 
this part of the state. Agitation for good 
roads on the part of motorists has had 
the tendency to advertise motoring as well 
as bring about tte desired result. 

The farmer buying for the first time 
seems to favor the happy medium of the 
$1,250 ear, and gets the largest machine 
he can for his money. Later he buys a 
high-priced machine, but keeps his first 
venture for use around the farm. 

The demand tor commercial vehicles of 
all sizes and makes is all that could be 
desired and shows a normal increase in 
proportion to the advertising that has at- 
tended their introduction here. The show 
demonstrated the general interest taken in 
this class of vehicles and a large number 
of sales were made. There are nearly 
twenty makes of commercial cars aggres- 
sively represented here now as against 
half a dozen last year. 

Buffalo occupies a rather unique position 
in the motor world, having in the city and 


vicinity the finest roads in the world. 
Practically all the streets here are 
asphalted, and the result is that cars are 
not subjected to the hard usage here that 
comes to many in other places, and this 
gives the cheaper cars a great advantage 
over their expensive competitors, as it 
enables them to make a fine showing and 
gives them an unusually long lease of 
life. Cars are vsed the year around here. 


Pessimistic In Indianapolis 


Season Is Starting Slowly But The Future 
Will Be a Bright One 


By C. R. Cummins* 

Indianapolis, Ind., Feb. 27—There is no 
denying the fact that motor car conditions, 
among dealers, are not as satisfactory as 
they were a year ago at this time. The 
season has started out slow but there is 
hope the situation will improve consider- 
ably dwing the next few weeks. 

Various reasons are assigned for the 
decreased activity as compared with last 
spring. Industrial conditions over the 
state are not so good now as they were 
then. Many lines of trade are suffering 
and many factories are not running full 
time. 

Some prospective buyers are also of the 
opinion that because a few manufacturers 
have announced reductions in prices of 
models, other manufacturers will do so, 
and they also seem to be under the im- 
pression that manufacturers who have re- 
duced prices owing to the reduced cost of 
production, will later make further redue- 
tions. These misapprehensions have had 
their effect on the trade. 

Old Cars Glut Market 

Last year was’ a phenomenal one with 
local motor car dealers, and there were 
many deals in which second-hand cars 
were taken in exchange. The local market 
is glutted with second-hand cars, which 
has forced the price of them down below 
the average. Even with this condition, in 
order to close deals, dealers are making 
good allowances for second-hand cars, in 
some instances being under the impression 
they may find themselves at the end of 
the season with part of their allotment of 
new cars. 

The conditions set forth above, however, 
are not true with all dealers. Some few 
report a business equal to that of the cor- 
responding period of last season. In one 
or two instances 1911 allotments have 
actually been sold this early in the sea- 
son, but such instances are exceptions. 

No particular class of car seems to be 
selling better than any other class, with 
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the possible exception that more cars cost- 
ing under $900 are being sold than those 
costing higher. However, this has been 
true for several seasons. The higher priced 
ears, of which a limited number are sold 
here every year, are being contracted for 
in a fairly satisfactory manner. Cars sell- 
ing at from $900 to $2,000 seem to be mov- 
ing more slowly than any other class. 

It is interesting to note that the motor 
truck sales are very encouraging. A good 
business is being developed in this line 
this season, and it also is interesting to 
note that a number of replacements with 
new trucks are being made. Some of the 
concerns that have been using motor 
trucks for 3 or 4 years are replacing them 
with new ones, the old trucks having given 
excellent satisfaction. 

It is possible that the season in pleasure 
ears is merely late in starting and that 
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the motor show this week will stimulate 
sales to a large degree. Dealers are con- 
fident they will be able to dispose of their 
allotments this season, but they do not 
look forward to as large a business as they 
had in 1910. 

The factories, for the most part, are as 
active as they were last season. Two or 
three local motor car factories, however, 
are working short time and with reduced 
forces. The number of cars manufactured 
in Indianapolis this year may not be as 
large as the number in 1910. 

Farmers, who had splendid crops last 
year, are expected to be good buyers of 
pleasure cars this year, but they are not 
early buyers. It is expected that the 
farmers will begin buying cars in greater 
numbers about the first of May. A num- 
ber of sales to farmers, however, have al- 
ready taken place. 


Hopes of The Milwaukeeans Run High 


Demand Is Found To Be Mostly for the $1,500 Car—Second-Hand 
Market Is Flooded—Wisconsin Farmers Are Big Buyers This Season 


By L. A. Meyer 


ILWAUKEE, WIS., Feb. 27—A week 
M of June weather in and around Mil- 
waukee has served not only to bring out 
buyers who have held off since fall, but to 
dispel whatever pessimism has existed 
among the dealers in both retail and whole- 
sale selling fields in regard to the 1911 
season. 

While the retailers admit that the de- 
mand is not yet as big as was expected 
when factory orders were placed, every 
one reports that sales are greater in vol- 
ume than last season, which doubtless was 
the best season since the motor car was 
first known in Milwaukee. The middle 
class has entered the buying field much 
more strongly than ever before and it is 
the $1,250 to $1,800 car that is being 
purchased this season. 

While the demand for the so-called cheap 
ears has not fallen off and is indeed greater 
than in 1910, the $1,500 class is outstrip- 
ping all others. Cars selling at $3,000 
and above are not in such good demand as 
formerly, probably because owners of the 
high-priced cars are able to carry them 
over from season to season without neces- 
sity or desire to change. It is a fact, 
however, that the fore-door has made some 
difference in this direction, actuating 
owners of high-priced cars to buy new 
models of their favorite make. The com- 
pensating feature of high-priced car busi- 
ness has been the increased demand for 
limousines since last fall. 

The Milwaukee field is such that a large 
number of dealers handle lines of cars 
with a wide range of prices, such as $1,000, 
$2,000 and $3,000. These men are banking 
on the medium-priced cars as the big seller 
this year. 

Milwaukee’s second-hand or used car 
market is flooded—and more. Although 
the leading dealers adopted the policy a 


year or so ago of refusing to take used 
cars as part payment for new models, 
this old stuff has been swarming in and 
there are few if any dealers in the city 
today who will even listen to a trade-in 
proposition. The selling business is abso- 
lutely dead, used-car prices are far below 
the profitable scale, and scores of cars 
are lying in garages in the same condition 
as when taken in, it being exceedingly ill- 
advised to go to the expense of overhaul- 
ing and repairing. The only buyers of 
used cars seem to be small merchants, 
venders, ete., who buy only at the lowest 
possible figure, which is granted by deal- 
ers to get rid of the stock. 

Farmers are buying cars more than com- 
pared with a year ago. The rural trade 
is not what it should be, however. The 
leader for farmers is the $1,500-$1,700 five- 
passenger car. They want the cars for 
pleasure. It was true 1 or 2 years ago 
that the farmer-purchaser looked to utility 
so far as pleasure could be combined with 
business, but today their purchases are 
made with the sole idea of getting pleasure 
out of the car and not haul milk and gar- 
den truck to market. 

Business Good in Trucks 

This has been and promises to be the 
best season the commercial vehicle indus- 
try ever has known. As Milwaukee has 
about eight manufactories, outside com- 
mercial cars have little show in the retail 
field here. The factories all have retail 
selling branches in the city and by being 
able to make immediate deliveries, repairs, 
and with the advantage of home patronage 
and home reputation, are able to do a big 
business. 

Milwaukee has been slow to adopt the 
business car, but the merchants and manu- 
facturers are waking up and are beginning 
to listen to the arguments of the dealers 
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why they should replace their horse-drawn 
equipment with motor power. Personal 
solicitation by the manufacturers, through 
the retail selling branches, which are 
parts of the factory, seems to bring the 
best results. Sales are being promoted by 
actual demonstrations, some factories going 
so far as to install a truck or delivery 
ear for a week’s or month’s trial to show 
the actual saving over horsepower. 


Conditions Good In Baltimore 


Marylanders Count on Business That Will 


Constantly Improve 
By A. R. French 


Baltimore, Md., Feb. 27—-In summing up 
the motor car industry in Baltimore it 
ean be said without hesitancy that the 
local dealers, as a whole, have no cause 
for complaint. The trade conditions, both 
with regard to pleasure and commercia) 
ears, are far better than ever and the in- 
dications show that the business will con- 
tinue to increase. 

There is one feature that stands out 
more prominently than any other in con- 
nection with the industry in Baltimore 
city. That is the rapid strides which the 
commercial vehicles have made in popu- 
larity and usefulness during the past year. 
This particular line of the business never 
eut any big figure locally and the one or 
two dealers who carried commercial car 
models in connection with their pleasure 
vehicle displays found it discouraging to 
make any real effort to get business men 
of the city interested in the purchase of 
commercial cars. Now most of the large 
department stores are using light deliv- 
ery wagons and trucks, especially for 
suburban deliveries, while most of the 
numerous breweries and large wholesale 
houses find motor vehicles much more 
adaptable to heavy hauling and, conse- 
quently, have one or more in service. 
Commercial Field Increase 

The result is that many agencies for 
commercial cars have been established and 
all of them report business to be flourish- 
ing and to have a bright future in this 
locality. Just during the past year it is 
figured that the commercial car business 
has increased more than 100 per cent. Just 
sixteen different makes of commercial cars 
are now represented here. 

Farmers throughout the state are getting 
the habit for both commercial and pleasure 
ears and good sales have come into the 
local agencies in consequence. There has 
been a remarkable boom in the motor car 
industry in southern Maryland, one of the 
most backward sections of the state, and 
this has proven a great encouragement to 
local dealers. The farmers generally seek 


the medium-priced pleasure cars ranging 
from $1,000 to $2,000, although there are 
instances where they have purchased the 
most expensive cars. 

Analyzing the statements of the various 
dealers it would seem that the present sell- 
ing conditions are more than satisfactory. 
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People are buying cars at a rate above the 
expectation of the dealers, while the re- 
tail sales far surpass those of 1910. 

The general demand is for the low and 
medium-priced cars, ranging from $750 to 
$2,000, with the bulk of the business being 
centered about the $1,000 cars. The very 
high-priced cars, while figuring in some 
deals, have not made any great strides, as 
is proven by the fact that during the past 
year a number of agencies for these cars 
have been abandoned here. Those high- 
priced cars that are sought locally are 
confined to three or four standard makes 
which have been established in Baltimore 
for some time and, consequently, have the 
field well covered to the exclusion of any 
possible new competitors. The agents for 
these cars have shared in the good results 
enjoyed by the dealers in the cheap and 
medium-priced cars. 

Concerning second-hand cars, the demand 
for these is as great as ever. A majority 
of the owners who wish to acquire new 
ears besiege the dealers with requests to 
trade in the old vehicles with the result 
that just now most of the dealers are well 
stocked with the second-hand variety. 


Trucks In New Orleans 


New Orleans Just Awakening to the Pos- 
sibilities of Commercial Wagon 
By M. A. Rose 


New Orleans, La., Feb. 27—Six months 
ago there were no motor trucks in New 
Orleans. Today there is a goodly number, 
and more orders are being placed. This is 
the feature of the trade situation here 
which interests dealers most, and they are 
devoting considerable of their attention 
to pushing the sales of the commercial 
vehicles. One argument which sells trucks 
is the convincing one that the New Or- 
leans climate makes them even more eco- 
nomical here than in the north. There is 
no snow or ice to contend with in the win- 
ter, and the long summer is hard on live 
stock. 

Buyers of pleasure cars are more critical 
than in years past. They are buying as 
many ears as last year, perhaps more, but 
at last the public has become discriminat- 
ing. Buyers look further before making 
a choice. They examine closely into the 
merits of all the leading makes before 
venturing to assert a preference. This is 
more work for the salesman, but it means 
better results in the end, for the buyer at 
least cannot say that he was hurried into 
getting something he did not want. 

This year there are more new customers, 
and not nearly so many trades. The motor 
‘ar Owner seems to have gotten out of the 
idea that he must have a new car each 
season to keep up with the times. He now 
wants a car which will stand several 
years’ usage. 

While there is a divergence of views 
«mong dealers, the best opinion seems to 
be that there are but two classes of buyers. 
One elass wants a car to cost about $1,500. 
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The other class wants a car to cost in the 
neighborhood of $4,000. The moderate- 
priced cars, between these two figures, 
seem to go much more slowly. The cars 
below $1,500 are being sold largely to out- 
of-town customers. 

The New Orleans dealer has a somewhat 
less attractive field in the country than 
the northern dealer. This is due to south- 
ern economic conditions. Instead of be- 
ing divided into farms from 300 to 600 
acres in size, the state’s agricultural land 
is cut into plantations. One plantation 
owner will control from 2,000 to 4,000 
acres. This he will rent in 10 and 20-acre 
tracts to negro and white tenants. The 
tenants naturally have not the money to 
buy motor cars, and about the only coun- 
try market is among the planters, exclu- 
sive, of course, of the small towns. 
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Baton Rouge, Shreveport and Alexan- 
dria are the only large towns in the state, 
with Monroe close behind them. These 
towns are plentifully supplied with motor 
ears. Indeed, Baton Rouge, the capital, 
boasts that it has more cars in proportion 
to its size than any other city. 

Dealers are not overstocked with second- 
hand cars. Most of them are adhering to 
the rule of trading in only cars of the 
make they handle, and of securing a cus- 
tomer for a second-hand car before accept- 
ing it in part payment for the new car. 
There is fairly good demand for first-class 
second-hand cars. 

The lack of a well-designed package car 
is hampering local dealers. When the pack- 
age car comes forward which just fills the 
bill, there will be a good market for it 
here. 


Pittsburg Reports Slump is On Now 


Second-Hand Market Is Glutted and Price-Cutting Menaces Future 
of the Industry in Smoky City— Bad Weather Also a Factor 
By H. A. Lane 


ITTSBURG, PA., Feb. 24—Motor sales 
in Pittsburg for the winter just end- 

ing have fallen away below last year’s 
record for several reasons. First, the over- 
supply of second-hand cars; second, the 
alleged price-cutting indulged in by manu- 
facturers’ agents in general; third, poor 
business conditions in Pittsburg, which 
have affected every line of trade; fourth, 
fearfully bad weather a good part of the 
winter. The big majority of large dis- 
tributors in the Pittsburg district agree on 
the causes named above for the slump in 
this winter’s trade. There is no doubt but 
that it exists and probably not more than 
60 per cent as many new cars have been 
sold as last winter. The increase in the 
sale of second-hand cars has been nearly 
double. The sales of motor trucks have 
been from three to five times last win- 
ter s total without any exaggeration. These 
are the facts in a nutshell. 
As the Dealers See It 

Sales Manager Johnson of the Standard 
Automobile Co. puts it this way: ‘‘Our 
winter sales of cars have been about 60 
per cent as high as last winter. The cash 
sales made have been mostly for high- 
priced cars. The great trouble has been 
the very large amount of trading forced on 
the dealers in all cars by the surplus of 
second-hand cars in this city in addition 
to those which have been shipped here.’’ 

The Franklin Automobile Co. reports 
about 50 per cent of 1910 business so far. 
‘*There have been too many trades,’’. its 
manager says, ‘‘and too few cash deals. 
Our company has laid down a policy for 
this year not to trade any cars on 1911 
orders and this has cut down our total of 
eash deals very considerably. We have 
sold a good many $3,500 to $4,000 ears, 
but most of our sales have been for popu- 
lar ears, around $1,000. Sunshine will 


help the market now more tnan anything 
else.’? 

_ Manager Williams, of the Studebaker 
Automobile Co., says that his concern has 
sold up to date fully 80 per cent more 
ears than in 1910. There also has been a 
good call for electric cars. The Studebaker 
has thirty-five ccuntry agents and accord- 
ing to its manager’s report they are doing 
well. 

Signs of Prosperity 

The Winton Motor Carriage Co. reports 
that its business this winter will average 
up about even with last winter. Business 
has picked up decidedly in the last 10 
days and reports from its country agente 
indicate a much better feeling. 

The Highland Automobile Co. fell into 
line with the general complaint that there 
have been too few cash deals this year. 
[ts sales so far will total about 50 per 
cent of 1910. ‘‘The market is overstocked 
with second-hand cars,’’ its manager says, 
‘fand too many agents are proving them- 
selves pernicious price-cutters. It is a 
little too early for farmers to buy cars and 
the very bad weather has held up what 
little business there might have been in 
the country.’’ 

The Pioneer Motor Car Co. has not been 
moving as many cars as last winter, owing 
partly to local business conditions and 
partly to the bad weather. Its manager 
reports lots of prospects, but great diffi- 
culty in closing them up. About $2,500 is 
the average price paid for cars this win- 
ter, as the demand for popular-priced cars 
seems to little more than overbalance the 
sales of strictly high-class cars. 

In reference to the second-hand busines 
there is no doubt but that it is booming 
decidedly. At an experience meeting of 
the Automobile Dealers’ Association of 
Pittsburg some 2 weeks ago the fact was 
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brought out that the sixty recognized agen- 
cies in Greater Pittsburg were holding in 
stock over $500,000 worth of second-hand 
cars in addition to the big stock held by 
the three or four big second-hand agencies 
in this city. This is too heavy a weight 
for the business to carry this year, with 
business conditions as they are, and there 
is no question about the second-hand firms 
getting the bulk of the sales. 
Truck Business in Pittsburg 

The motor truck business is booming. 
The Standard Automobile Co. reports near- 
ly five times as much business as last year. 
Almost every mercantile concern in the 
city that has ever used a motor truck is 
increasing its stock this winter. Dozens 
of new buyers have appeared. In the 
country towns also agencies are doing 
splendidly with the motor trucks and at 
prices ranging around $3,500 for the heavy 
trucks and $1,500 to $1,800 for the light 
trucks. The motor truck business in this 
section is going to be decidedly the feature 
of the situation this year. 


In And Around South Bend 


Dealers fin Northern Indiana and Southern 
Michigan Are Jubilant 


By C. N. Pollock 

South Bend, Ind. Feb. 27—Dealers 
whose territory in most instances covers 
the counties of northern Indiana and 
southern Michigan are in a particularly 
happy frame of mind and optimistic as 
regards the outlook for the business for 
the season just opening. In some instances 
dealers report that their entire allotment 
of certain cars for the season has been 
disposed of; others state that their con- 
tracts at this time for cars is up to the 
point they had wished to reach by the 
first of June. In every case business 
and prospects are much greater than had 
been expected or hoped for. Dealers re- 
port that the season is opening up earlier 
than last year, that more people are look- 
ing for cars earlier than ever before. The 
demand this season seems to be for a better 
grade of car; those handling the highly 
priced cars say the demand is generally 
for a car of $2,000 and over. 

Owing to the changes in styles of cars 
dealers attribute a desire on the part of 
those contemplating buying new ones, to 
trade in their ola cars. This feature of 
the second-hand car is one with which the 
dealer hardly knows just what to do, for it 
is a hard matter to dispose of the old 
cars, and is almost impossible to get 
enough out of them to compensate the 
trade. 

Farmers are buying more cars this sea- 
son, according to reports, and perhaps gen- 
erally a better grade of car; the price 
ranges from $1,100 to $3,000. It is be- 
lieved that 75 per cent of the machines 
sold will go to the farmers this year. 

The commercial truck business is thought 
to be only in its infancy and that the sea- 
son will prove to be a profitable one. 
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Pulse of Motor Trade in Great Southeast 


Southerners Are Buying Cars More Freely Than a Year Ago, but 
So Far Are Confining Themselves to the Medium-Priced Models 


By Percy Whiting 


TLANTA, GA., Feb. 27—The best 

point at which to feel the pulse of the 
motoring conditions of the great southeast 
is at Atlanta. ‘his city has more branch 
houses ana more agencies than any other 
of Dixie. When felt a few days ago the 
pulse was beating most normally and in- 
dicated an entirely healthy condition of 
things. 

The people of the southeast are buying 
cars a little more freely than they were a 
year ago. One branch selling cars under 
$1,000 reports 50 per cent more business 
and offers access to the books to prove it. 
The average branch and agency is not 
quite so optimistic but reports that all 
selling conditions are a shade better than 
they were a year ago this time. 

The south has not, as yet, felt the tend- 
ency toward higher priced cars. Of course 
there is a steady demand for the best—as 
there always has been; but this does not 
seem to show an increase in proportion to 
the added demand for the cheaper grades 
of cars. It is noticeable that companies 
that sell only two grades of cars are doing 
most of their business in the lower-priced 
machines and that the only high-priced cars 
that are being sold to any noticeable ex- 
tent are those handled by agencies that 
have no cheaper grades for sale. 

Cheap Car Popular 


In the south the average demand seems 
to be for a car of about $1,000. No strong 
demand is noted for anything above $1,500, 
barring the afozesaid call for the best 
American and foreign machines. A rather 
notable fact observed in the southeast is 
that the demand still seems to be for a 
cheaper car than ever before. 

When one begins to talk second-hand 
ears to the dealers they tear their hair, 
their eyes bulge out and they give alarm- 
ing symptoms of mental distress. Not a 
dealer in Atlanta but testified that the 
demands that second-hand cars be taken 
when new ones were bought were the curse 
of his existence. Some of the dealers are 
refusing absolutely to trade in old cars, 
some are ‘‘refusing absolutely’’ except 
when they can rot help themselves. Only 
a few confess that they are loaded to the 
roof with them. But all admit that the 
second-hand car problem is a most vexing 
one and will hail as a benefactor anybody 
who gets the answer for them. 

Farmers and planters in the south are 
buying cars this year very strong. They 
are prosperous and they are beginning to 
get a line on the advantage that the gaso- 
line vehicles can be to them. But they are 
not buying exoensive cars—not the farm- 
ers. It is still too broad a jump from the 
price of a horse to the price of a high- 
grade car. -You can convince them about 


‘eclipsed those of a year ago. 


the cheap ones but not the other kinds. 
In the main the farmers want a car that 
costs from $800 to $1,000, and usually they 
want a touring car, though there is a con- 
siderable bucolic demand for runabouts. 
Trucks Are Coming In 

In the matter of commercial cars the 
south still is a couple of years behind the 
east and the north. The dealers here 
admit it. A few of them are pushing the 
sale of the commercials, but in the main 
they are not. Oue manager cf a southern 
branch said, ‘‘We have some demonstrat- 
ors in our garage but we don’t demonstrate 
them. There isn’t the demand yet that 
justifies us in giving time to the commer- 
cial end at the expense of the pleasure ve- 
hicle, and besides we haven’t the men. 
The truck salesman and the pleasure ve- 
hicle salesmen are different sorts and we 
haven’t any real truck salesmen yet.’’ 


Georgians Buying Cars 
Tendency However Is to Purchase Models 
of a Lower Price Than a Year Ago 
By O. A, Meyer 

Savannah, Ga., Feb. 27—With 2 months 
in the new year gone already the sales of 
motor cars in the state of Georgia have 
The demand 
right now seems to be for cars in the class 
between $1,500 and $2,000, while last year 
it was for cars of $3,000 and over. It is 
claimed by the dealers that the sales of 
the higher-priced cars will not fall below 
last year and that while the small-car sales 
are being made now the others will have 
their inning later. 

The practice of taking in old cars in 
trade has been stopped in Savannah by the 
dealers and only when the car is in first- 
class condition will they take them in. For 
this reason the dealers this year have more 
room for new stock and only in a few 
places are second-hand cars seen on the 
floor. 


Country Trade Good 


The country trade within 100 miles of 
Savannah also has been good and the sub- 
agents also have been set back by not get- 
ting their deliveries. The farmers, too, are 
after pleasure cars and are buying touring 
machines. Only in a few places are road- 
sters being bought, and these are being 
sold where there are only two in the 
family. 

Motor trucks are being pushed rapidly. 
Several concerns up to the first of the year 
used two and three horses now are using 
trucks and are figuring on buying more. 
The retail stores are also buying power 
wagons and are using them to deliver their 
goods. 
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Trade Is Decidedly Optimistic in Philadelphia 


Stability of Industry Is Being Well Illustrated—Cars of Lower Price 
Are More in Demand Than in 1910—Truck Situation Is Bright 


By Roy Mason 


HILADELPHIA, PA., Feb. 23—Taking 
P into consideration two important fac- 
tors that figure prominently in the situation 
—the miserable weather conditions, there 
being but few days in the past month or so 
that could conscientiously be ealled clear, 
and the fact that there is a lengthy list 
of prospective buyers only waiting for the 
outdoor season—the state of the trade in 
Philadelphia is exceedingly Lright, show- 
ing a stability most gratifying to dealers 
and their agents, who, with but few ex- 
ceptions, report a substantial increase in 
sales over the same period in 1910. 
Weather Has Been Bad 

Among the minority reporting sales on 
a par with last year or showing but slight 
advance, the blame is placed on the rain 
and snowstorms that have visited Phila- 
delphia with consistent and monotonous 
regularity, the condition of the streets in 
the city proper and of the roads in the 
surrounding country being anything but 
conducive to pleasure riding. The consen- 
sus of opinion, sowever, shows advance in 
sales made and in bookings for future 
delivery. 

As regards the general demand, the 
preponderance of opinion among agencies 
along the row is to the effect that re- 
quests are for cheaper cars, between $1,000 
and $1,500—the latter figure more nearly 
representing the average price. Especially 
is this true among newcomers into the field. 
the demand of new owners being almost 
exclusively for a low-priced car, the aver- 
age price showing a decline from that of 
last year. For instance, whereas a year 
ago $2,000 would represent a happy me- 
dium, now the average buyer doesn’t want 
to go above $1,500. The same condition 
prevails among those to whom the motor 
ear has become a business necessity and 
who necessarily give their ear daily usage, 
no matter how good or bad road and 
weather conditions may be. Among those 
who can afford it, the higher priced cars 
are more than holding their own, and 
among dealers who sell the high-priced 
ear exclusively, sales have materially in- 
creased, not by fits and starts but con- 
sistently. 

Too Many Old Cars 

The tendency to make the purchase of 
a new ear conditional upon the acceptance 
of the old one in exchange shows no 
‘liminution, in faet, is persistently becom- 
ing universal, consequently dealers are in- 
variably stocked with second-hand cars for 
which, while demand is good, there is no 
rice. Every effort is being made to dis- 
‘ourage the trading proposition and, in an 
“ndeavor to at least partially overcome it, 
igents exhaust every other argument and 
unless absolutely necessary won’t handle it. 

The farmer seems to be a cause of won- 


derment in some quarters. In fact, he is 
frequently the subject of criticism for his 
so-called extravagance, but it is true, nev- 
ertheless, that the demand for motor cars 
in the rural districts, far from showing 
any let-up, shows a healthy increase. The 
eall is for gool used cars, sales of new 
machines ruling comparatively light. 
Trucks Are in Demand 

Commercial vehicles and trucks have 
taken an enormous stride forward. This 
branch of the industry differing materially 
from the pleasure ear, in that it has be- 
come an absolute necessity in order for 
merchants to compete successfully with up- 
to-date competitors, the all-absorbing ques- 
tion arises, not how much pleasure can be 
gotten out of it, but the mileage cost, 
economy of upkeep and facility of trans- 
portation. Hence many companies selling 
trucks issue a guaranteed cost of upkeep, 
and some, for example the Autocar Co. of 
Ardmore, Pa., are establishing service sta- 
tions in all the principal cities of the 
United States. 

All branches of the trade in Philadel- 
phia are sound to the core. 


Texas Waiting For Roads 
When Highways Are Improved Then De- 


mand for Cars Will Increase 
By J. 8S. French 


Galveston, Texas, Feb. 26—Dealers and 
agents in Galveston report the retail sale 
of motor cars as improving. As compared 
with the year 1910 the sales thus far have 
been considerably better. A very brisk 
business was not anticipated for the first 
half of the present year, owing to the fact 
that the sea wall boulevard around the 
gulf side of the city has not been com- 
pleted, and the causeway connecting Gal- 
veston with the mainland of Texas is yet 
unfinished. The counties in which Gal- 
veston and Houston are located will this 
year spend about a million dollars for the 
improvement of roads, and the causeway 
will be completed by the end of the year. 

The general tendency here, it is stated, 
is toward the purchase of more expensive 
ears. This is especially true of the well- 
to-do people who hitherto have owned ears 
but who want better ones. Among the new 
purchasers of cars the cheaper makes are 
stil] in favor. The prevailing prices for 
these ears range from $1,000 to $1,500. 
As compared with 1 year ago there is a 
greater demand here for the higher priced 
ears. Quite a number are buying the 
$3,000 and $4,900 cars. 

There is a considerable demand among 
the purchasers of new cars to put their 
second-hand cars into the trade for the new 
ones. Owing to the fact, however, that it 
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has been only a few years since the motor 
car came into general use in this city the 
dealers state that they are by no means 
overstocked on second-hand cars. The de- 
mand among the farmers is increasing. 
The popular prices with the farmers range 
from $1,000 to $1,500. 

As to commercial vehicles, such as light 
deliveries, trucks, ete., the dealers here 
have not experienced much satisfaction. 
This is due, they say, to the disposition on 
the part of merchants and other purchasers 
not to put enough money into the buying 
and running of them. In the first place 
they will buy the cheaper makes of these 
ears and in the second place they will hire 
an inexperienced boy to run them. The 
result is they do not get any satisfaction. 
This is not universally true, of course, but 
has been the experience of several in this 
city. Dealers say that when the purchasers 
eonsent to buy good vehicles and then em- 
ploy someone who knows how to run a 
motor car to run them there will be more 
satisfactory results. 


In Northwestern Ohio 


Outlook Is That Demand for Cars | Will 
Be As Good As Ever 


By C. A. Wormley 


Findlay, O., Feb. 25—Information from 
the various agencies and garages in this 
city give evidence that the people in north- 
western Ohio have not yet passed up the 
pleasure cars, but instead are going to buy 
about as many as they did last year. While 
the largest percentage of sales for 1910 
were to city and townspeople, the sales 
this year probably will be the exact re- 
verse—the farmer will buy more than the 
eity folk. Inquiries are much more numer- 
ous than they were last year at this time, 
and it is confidently expected that the 
sales when the season ends will show a 
great many more. 

While last year the average person was 
going much on the runabouts that sell 
from $600 to $900, the inquiries now are 
mostly for $1,500 to $1,700 cars. While 
there already have been quite a few in- 
quiries for the ears costing from $2,000 
to $3,500, yet many are of the opinion that 
it is the $1,500 car that the purehaser is 
after and is going to buy. Several of the 
more expensive cars already have been 
sold to farmers, one in partieular being a 
$5,500 car. The high-priced ears still are 
maintaining their supremacy and there 
always will be a brisk demand for them, 
is the opinion of those nearest to the 
buyer. 

There is one thing, however, and that is 
the selling agent in nearly every case is 
compelled to figure on taking a second- 
hand car in exchange on a new one, when 
it is purchased. There is this, however, 
to be said in connection with this phase 
of the selling proposition, and that is that 
the hustling agent has not been idle during 
the winter months and he has found many 
places where second-hand cars can be put 
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at once in order to effect a new sale. One 
garage in this city almost has cleaned 
up its supply of this kind of car before 
the selling season really begins. There 
has been a nice profit in this line, as well 
as in disposing of the new cars, it is de- 
clared by the dealers. 

Agents are slow to talk about the com- 
mercial truck, for the reason that there 
has been so little call for it. It is their 
opinion, however, that it only needs one 
firm in a town, or one farmer in a com- 
munity, to secure one first, and that done 
there will be a mad rush for the commer- 
cial field. There is a wide field for this 
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class of car, and when once the sales 
begin dealers say there will be so many 
of them sold that it will be impossible for 
the manufacturer to supply the demand. 
Education is what is wanted and the 
farmers of this section are getting it in the 
exhibitions of the trucks by the Findlay 
Motor Co. and the Adams Brothers Co., 
both Findlay concerns, which already are 
manufacturing the commercial wagon and 
have several of their own successfully 
traversing these streets daily. Several of 
the larger stores also have purchased one 
or two and will start them out as soon as 
delivery is made. 


Car Selling Conditions in And Around Detroit 


Demand Is for Models Listing from $1,000 to $2,000 —Less Trading 
in of Used Machines Reported—Country Trade Is Said To Be Good 


By Paul Bruske 


ETROIT, MICH., Feb. 27—A canvass 
D of the local trade reveals the following 
situation: While there has been no great 
rush to buy on the part of the public as 
yet, selling conditions are for the most 
part satisfactory, compare favorably with 
the same period in 1910, and give promise 
of a steady trade during a longer season 
than last year. Up to this time the deal- 
ers have been going slow in the matter of 
pushing sales, put now they are putting on 
additional salesmen. 

Popular Cars in Detroit 

The principal demand in Detroit just 
now is for cars ranging in price from 
$1,000 to $2,000. Especially popular is the 
standard 30-horsepower touring car sell- 
ing around $1,750, or less. A feature of 
the market is the way the demi-tonneau 
type has sprung into favor, while the popu- 
larity of the high-class roadster and run- 
about seems to have waned somewhat. The 
man who is looking for a light two-passen- 
ger car as a rule buys the cheapest he 
ean get. If he wants to spend $1,000 or 
more he puts it into a demi-tonneau or a 
touring car. There has been a marked 
falling off in the demand for the high- 
power seven-passenger touring car selling 
from $3,000 to $5,000 or over. As already 
stated, the big demand this spring is for 
ears ranging from $1,000 to $2,000. 
Not So Many Trades 


There is less trading in old cars for 
new models than a year ago. The dealers 
had an experience last year that taught 
them a lesson. Many of them found them- 
selves at the end of the season with a 
large stock of used cars on their hands. 
They have succeeded in disposing of a 
large number of them in one way or an- 
other, so that none of the dealers can be 
said to be heavily stocked with used cars. 
Requests to trade in are about as numer- 
ous as ever, but the dealers are exercising 
the greatest discretion in acceding to them. 
They are guarding against a repetition of 
last year’s experience. 

The rural trade has not shown any ap- 


preciable increase over that of a year 
ago, due largely to the condition of Michi- 
gan roads. In sections where the roads 
have been improved the farmers are buy- 
ing now and then, their preference being 
for the cheaper runabouts. 

In the commercial car line business is 
looking up. Most of the local factories 
have more business than they can take 
care of and are away behind orders. This 
applies to the heavy trucks as well as to 
the light delivery cars, and the business 
has required but little pushing. The out- 
look for the commercial car manufacturers 
was never so promising as it is this spring. 

Dealers here ire looking forward to the 
time when the new models will no longer 
be named for the year in which they are 
to be sold, but will simply be known as 
the latest model. The change is bound to 
come, they say, and it will be the first 
great step toward a 12 months’ selling sea- 
son, in their opinion. 


Show Helps Washington 


Exhibition of New Models Produces Rush 
For This Season’s Cars 
By H. G. Ward 


Washington, D. C., Feb. 25—The motor 
car show held here several weeks ago has 
done much toward stimulating business. 
There is hardly a dealer who has not been 
besieged with inquiries since the close of 
the show, and this is causing much jubila- 
tion in the trade. The months of Decem- 
ber and January were very dull and few 
sales were made, thereby causing the deal- 
ers to believe the season would be bad. 
The first 2 days of the motor car show 
brought hordes of prospectives and the 
dealers are now looking at the trade out- 
look through rose-colored glasses. 

The general report now is that buying 
so far this season is somewhat ahead of 
the same period of 1910. Washington 
long has been known as a low-priced car 
town, although the tendency to buy the 
higher priced models is increasing steadily. 
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The biggest demand just now is for ma- 
chines ranging from $700 to $1,000. Next 
come the $1,500 cars, and it is around this 
figure that the bulk of the buying will be 
made during the next 2 months. There is 
a pronounced demand for low-priced cars 
from owners of Jimousines and big touring 
cars, who desire the little cars for town 
use. There hardly is a dealer who is not 
experiencing this demand. The general 
impression in the trade is that with favor- 
able weather conditions in the spring, the 
allotment of cars will readily be sold in 
Washington. So far as subagents in Vir- 
ginia are concerned, and it is in that state 
that the dealers here operate through sub- 
agents, conditions for early spring busi- 
ness are good. There is little doing now 
among these subagents, owing to the 
wretched condition of the roads. When 
the roads improve in the spring and con- 
ditions become more favorable, it is be- 
lieved brisk sales will be made. Contracts 
have been signed and the situation from 
the subagent standpoint is good. Sub- 
agents report farmers becoming more and 
more interested in cars. They report the 
most inquiries for cars in the $1,000 class, 
with here and there a query for $1,250 to 
$1,500 machines. 

Studying Other Methods 

The biggest evil confronting the Wash- 
ington dealers is the second-hand car 
problem. This is becoming a burning issue 
and unless corrective measures are em- 
ployed it will tend to cast the trade into a 
chaotic condition. The fact that some of 
the dealers, and they are mostly the new- 
comers, are allowing exorbitant prices for 
cars traded in for new models, is causing 
a feeling of uneasiness in the trade. The 
old guard of dealers are not allowing 
themselves to be stocked up with second- 
hand machines and refuse to trade in ears 
to any extent. There is some talk of or- 
ganizing an association to care particularly 
for the second-hand ear problem, the 
Philadelphia plan being suggested. 

The commercial vehicle field is being en- 
larged in Washington with every succeed- 
ing day, and this branch of the business 
is expected to pull many of the dealers 
out of a hole. Conditions for commer- 
cial vehicle work in this city are little 
short of ideal. 


Hartford Ready For Cars 


Indications Point to a Record-Breaking 
Business in Connecticut 


By R. W. Olmstead 


Hartford, Conn., Feb. 27—Stimulated by 
the show, interest in motoring in Hartford 
and throughout northern Connecticut is 
now at fever heat and the dealers have 
started on the real selling season. Indica- 
tions point to a record-breaking season, 
so dealers say, and it looks as though hun- 
dreds of new cars will be sold within the 
next month. Practically every dealer in 
Hartford looks for a brighter year than 
in 1910, and the sales already made seem 
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to indicate that the prophecy is not idle 
talk. 

While dealers in the higher priced cars 
say that they are making sales, the more 
popular priced cars are meeting with a far 
more popular favor. The roadsters cost- 
ing about $1,000 are finding a ready mar- 
ket, while the touring cars costing up to 
$2,500 are more popular than the higher- 
priced cars, according to local dealers. At 
the show practically all of the sales actu- 
ally made were for cars costing under 
$2,500, and the dealers in the low and 
medium-priced cars were the ones who 
made sales outright. 

Dealers say that there is little difference 
in the number of second-hand cars turned 
in, the average being about the same as a 
year ago. Deaiers locally are not heavily 
stocked with sezond-hand cars, all of them 
making every effort to sell a second-hand 
car just as soon as it is received in trade. 

The real boom may be found in com- 
mercial vehicles, local merchants having 
purchased more delivery trucks of both 
light and heavy types than ever before. 


Wilmington Expects Much 


Optimism Expressed on all Sides Over the 
Years’ Prospects 


By O. A. H. Grier 


Wilmington, Del., Feb. 25—Loeal dealers 
—not only in Wilmington, but throughout 
the state of Delaware as well—are decided- 
ly optimistic over the prospects in their 
line of business during the current year, 
1911. 

Wilmington is really the center of the 
motor business of the state, and also for 
most of the Maryland and Virginia coun- 
ties on the peninsula between the Dela- 
ware and Chesapeake bays, most of the 
agencies for the peninsula being located 
here, and this situation enables the local 
dealers to keep in touch with the business 
condition of the peninsula, all of which 
comprises the territory allotted to some of 
the local agents. However, the trade is 
chiefly in the city, though the contiguous 
territory is not neglected. 

Canvass of Situation 

A canvass of the garages here, made by 
the Motor Age correspondent, showed all 
of the dealers to be preparing for more 
business this year than last year. All of 
the dealers interviewed agreed that the 
present selling conditions are good; the 
Season, in fact, appears to have opened 
earlier than last year. People are buying 
more readily than was expected—measured 
by past experience—and the retail sales 
so far are far ahead of those during the 
corresponding period of 1910. 

The general demand, according to most 
of the dealers seen, is for cars selling 
around $1,000, while there is also a de- 
mand for cars selling for less. Garages 
which make a specialty of higher priced 
cars are finding a good demand at $2,500 
models, while the call for ears selling at 
more than $3,000 is limited. The general 
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tendency appears to be for cheaper cars 
this year than last year. Dealers here 
are besieged more than ever to trade in 
second-hand cars when new ones are or- 
dered, but there appears to be a good de- 
mand for second-hand machines here and 
none of the garages appear to be over- 
stocked with them. 
Farmers Buying Liberally 

The demand on the part of farmers of 
this locality for motor cars has increased 
about 50 per cent during the past year, 
but that trade is principally in low-priced 
cars, between $500 and $1,000. They ap- 
pear to have no particular preference and 
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keep pretty well posted on the makes, 
capabilities of the different machines, etc., 
and buy intelligently. The result is a 
better feeling in the rural districts toward 
the motorist in general. 

The sentiment among the dealers here is 
that Wilmington is just waking up to the 
value of the commercial car. During the 
past year the number of these machines in 
use in and about the city increased more 
than 100 per cent, and those engaged in 
the business predict a still greater increase 
this year. The demand at present appears 
to be for light deliveries, while there are 
some trucks in use also. 


Selling Conditions Existng in Oklahoma City 


General Rains Promise Big Crops and Big Crops Means That the Farm- 
ers Will Buy Cars—High-Priced Models Popular in the Southwest 


By S. F. Bisbee 


KLAHOMA CITY, Okla., Feb. 25— 

Present selling conditions aré better 
than 1 year ago. General rains indicate 
greater crops in this agricultural state and 
farmers are taking increased interest in 
motoring for business and pleasure. The 
situation among farmers is reflected in gen- 
eral business, wkich means that the mer- 
chant, the professional man and the banker 
will have increased resources in 1911. Lo- 
eal dealers report that sales so far this 
year are greater than for the same 2 
months of 1910. 

The demand for the higher-priced cars 
seems to be the feature of this distribut- 
ing market. Farmers are inclined to 
select ears arourd the $1,500 mark. The 
demand in Oklahoma City and the tribu- 
tary territory of the state is not for 
cheaper cars but is decidedly for higher- 
priced ones. The position of the high- 
priced car is being strengthened in this 
city and nearby towns. 

Second-hand cars are being freely of- 
fered to dealers by owners who desire to 
purchase better cars. The second-hand 
models do not accumulate in this market. 
There is a brisk demand for all old cars 
that come into the hands of dealers, the 
principal outlet being to trade the old cars 
for town lots and tracts of land, which are 
easily sold to home builders. This makes 
an active market for second-hand cars and 
the stock of them does not accumulate. 

Farmers are huying more freely than 
they did this time last year. The agricul- 
tural outlook is fine, which assures a bet- 
ter demand than for any previous year. 
It is no uncommon sight in an average. 
Oklahoma country town of 300 or 500 on 
Saturdays, the principal trading days, to 
see from fifteen to thirty touring cars lined 
up around the public square. Four years 
ago a single car would have been a nov- 
elty and would have been surrounded by 
farm wagons and by skeptical farmers. 

The demand for commercial vehicles of 
the light delivery pattern is gaining here. 
Heavy ones have not come into general 


use, but the necessity for rapid delivery 
in this city with its 115 miles of asphalt 
streets has been the means of putting into 
use a great many of the swift speeding 
light delivery cars. 

Oklahoma City, with a population of 70,- 
000, has 1,060 licensed cars. The construc- 
tion of the new 28-mile boulevard around 
the city has enthused several dealers, who 
have ordered speed cars for delivery in 
the summer. The new boulevard is being 
oiled in places to determine the; best 
method of making a lightning speedway. 

The five-passenger touring car is the 
most popular medel that is being pur- 
chased by the farmers of Oklahoma. A 
number who first purchased small two or 
three-passenger cars declare that a small 
one is an aggravation and that to get the 
full enjoyment 2nd benefit a commodious 
car is needed. 


Conditions in Worcester 


Brisk Demand For Cars Comes From the 
Outlying Districts 
By J. B. Wheeler 

Worcester, Mass., Feb. 27—That the 
motor car is not only making a rapid 
stride in the city of Worcester, but also 
among the many small towns and farm 
districts throughout Worcester county and 
is still on the increase is shown by the 
fact that in 1909 but 2,151 cars were regis- 
tered against 2,816 in 1910, an increase 
over the previous year of a little more 
than 30 per cent. The city of Worcester 
shows the largest increase, jumping from 
882 in 1909 to 1,085, a gain of 203, which 
will, as a result of the recent successful 
show held here and the excellent selling 
conditions reported by all local dealers at 
the present time, be still greater at the 
close of 1911, the sales up to date reported 
being almost half of last year’s gain, with 
numberless high-class prospective buyers 
lined up yet to be seen by Worcester 
dealers and agents. 

The demand for the medium-priced car 
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ranging from $1,000 to $1,500 in Worcester 
and the county which has existed for the 
last 3 years still predominates, while the 
lower-priced cars show a material increase, 
as does also the high-priced one, while 
fewer second-hand cars were reported han- 
died during 1910 than the year previous 
and but a comparatively smaller number 
on hand at the present time. 
Many Farmers Own Cars 

As for the farmer, more today in 
Worcester county are owners of motor- 
driven vehicles than ever before, and while 
the majority do not go in for new cars, 
most of them are strong after high-class 
second-hand ones which they can convert 
into a sort of commercial vehicle and at 
the same time maintain a pleasure ear. 
The fact that the demand for second-hand 
ears for farm use has been during the 
past year and at the present time good 
has reduced greatly the number usually 
handled by the dealers, the owners largely 
selling their old cars to the farmers direct. 

In the commercial vehicle or light de- 
livery car field there still is a big oppor- 
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tunity for the right manufacturer, the com- 
mercial car having made but little head- 
way during the last 2 years, the merchants 
and manufacturers being rather skeptical 
of the efficiency of the cars that now are 
on the market. The season of 1910 saw a 
few of the merchants and manufacturers 
try the new method of transportation and 
at least twenty-five commercial cars are 
in daily use, which will in all probability 
be doubled during 1911, according to pres- 
ent predictions. 

The value of the motor cars in use in 
Worcester county today will not reach far 
from $4,000,000, while in the city of 
Worcester alone the value of cars now in 
use is estimated at about $1,850,000, as 
there are a large number of Worcester 
owners who go in for the higher priced 
ears, increasing the average cost. ‘ 

Although there was a big inerease in 
the number of cars owned in Worcester 
last year, the number of cars under 20 
horsepower in 1909 and 1910 practically 
remained stationary, 337 in the former 12 
months and 335 in the latter. 


or Is a Good Market for Cars 


Dealers in Minneapolis Find Demand so Brisk That They Expect Their 
Supply Will Soon Be Exhausted—Show Has Helped the Industry 


By L. J. Boughner 


INNEAPOLIS, Minn., Feb. 24—That 

the motor car is no longer looked upon 
as a luxury, but as a necessity in the north- 
west, is brought out by the fact that cars 
have been selling so rapidly that dealers 
who have agencies for Minnesota and the 
surrounding territory declare than in 6 
weeks their supply will be exhausted. In 
some instances the dealer stated that his 
sales had increased 75 per cent, and in others 
50 per cent. The greatest increase has 
been in electric cars and light delivery 
trucks, the sales of which cannot be com- 
pared with those of last year, so great 
has been the demand. Every firm of any 
size now has its delivery truck. The an- 
ticipated shortage of cars is an expected 
condition which is exciting the trade. 
Show Has Been Beneficial 

Business deveioped by the show in Min- 
neapolis this week has even exceeded ex- 
pectations. Many sales agencies have 
been closed this week and dealers gener- 
ally report more prosperous conditions in 
the trade than last year. 

Naturally the medium-priced cars rang- 
ing from $1,000 to $2,500 are the favor- 
ites throughout the country sections, but 
higher priced ones are fast coming into 
favor as town cars. Dealers here have 
sold more high-priced cars this year than 
any year previous in the motor history 
of Minnesota. On account of the failure 
of crops last year, the farmers have not 
made a very great number of sales, but 
town folk have more than made up for 
the deficiency. 

Dealers here are not taking in second- 


hand cars as readily as heretofore. Last 
year a purchaser could trade in his old car 
when buying a new one, whereas this year, 
in most instances, he is compelled to either 
sell it himself or leave it with the dealer 
from whom he buys his new ear, who, 
when he has sold it, turns the money over 
to the owner. This is especially true of 
gasoline machines, owing to the large 
number which have been sold in the north- 
west within the last few years, and the 
fact that the electric is practically a 
new machine in this part of the country. 

Electric cars, which were shunned gen- 
erally by dealers here up until about a 
year ago, are coming into their own. 

Light delivery trucks are being used by 
almost every firm of any size in Minne- 
apolis. Where 2 or 3 years ago they were 
owned by only the big firms, and then 
more as an advertising asset than for de- 
livery purposes, hundreds of grocery stores 
and meat markets now use them. 


Disappointed in Des Moines 


While Business Has Been Good, Still 
Dealers Are Not Satisfied 


W. H. Morrison 


Des Moines, la., Feb. 26—Des Moines 
dealers, and they represent practically 
every factory which sends cars into Iowa, 
are slightly disappointed with the busi- 
ness and trade ecnditions thus far in 1911. 
There has been an increase over the sales 
of a comparative period in 1910, but the 
hopes of the dealers have not yet been 
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realized. However, future business looks 
unusually bright. 

Practically every dealer in Des Moines 
reports an unusually good class of pros- 
pects, and if Iowa has good weather dur- 
ing the next 6 weeks or 2 months the busi- 
ness of the state will far exceed that of 
any year since motors were introduced. 
Although just ai present selling conditions 
are not just what were expected, there 
was not a week during the winter but that 


some cars were delivered through local 
dealers. 
The Popular Car 

The popular demand for cars in [owa is 


for the best car which can be bought for 
from $1,250 to $1,500. There are many 
higher-priced cars going into the cities, 
but the farmers, who are the great buying 
class of the state, are taking a car at about 
$1,500. They are insisting on as strong, 
powerful cars as can be bought at this 
price. It is doubtful if in Iowa the de- 
mand for the high-priced car is as good 
as it was a year ago, but there are fewer 
cheap cars being contracted for than there 
were in the spring of 1910. 

Towa people in the main are keeping up 
to the minute with their cars and many of 
the sales this spring have been on a trade 
in of the old ears. Scarcely a Des Moines 
dealer but who kas several of the ears in 
his repository which have been accepted 
in exchange for new cars. The want ad 
vertising columns of the newspapers show 
to how great an extent the old cars are 
being traded in. 

Market conditions have to a certain ex- 
tent held back the Iowa farmers from a 
heavy purchase of cars in the early spring, 
but if these conditions improve more cars 
will be sold to farmers than ever before. 
Of the 20,000 licenses held in the state 
fully half are held with the farmers, and 
the proportion will be even greater next 
year. 


Waiting for Syracuse Show 


Dealers Expect Exhibition Will Produce 
Many Car Sales 


By O. L. Lyman 


Syracuse, N. Y., Feb. 25—The present 
selling conditions of motor cars in Syra- 
cuse and vicinity, according to informa- 
tion secured from the leading dealers and 
their representatives in the smaller towns 
and cities hereabout, are somewhat light 
at present, but there already is an impetus 
toward increasing sales which is expected 
to grow before many weeks into the best 
demand that ever has been experienced 
here. 

Winter conditions, especially severe in 
this section, have tended to keep the de 
mand for the white months down since 
November 1. During the fall people were 
waiting because of the uncertainty in the 
prices. Then the winter closed down, and 
now customers are waiting for the Syra- 
euse show, which will begin March 14. Al! 
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the dealers are sure that a rush of busi- 
ness will be had during that exhibition, 
for they say that there are more inquiries 
than ever before, and that the show will 
start a selling campaign that should be 
the best yet. 

However, the business actually done dur- 
ing the present winter will, in the opinion 
of the dealers, be fully as large as that of 
the previous season corresponding, and the 
bulk of spring trade will be far larger, 
for more people are reported interested in 
motor ears than ever and the large num- 
ber of low-priced cars attracts attention. 

As for the general demand, it seems to 
be the medium-priced car that attracts 
the most buyers. At least 50 per cent of 
the purchasers, according to leading deal- 
ers, are after cars from $1,500 to $2,500. 
There also is a good demand for cars in 
the neighborhood of $1,000, a number of 
which are represented among agencies of 
the city and vicinity. ° 
High-Priced Cars Selling Well 

The high-priced cars seem to be doing 
as well as ever, but there is a marked in- 
crease in the number of inquiries and sales 
upon ears whose price is $1,500 to $1,600. 
These cars, in fact, seem to be having the 
more substantial gain of any. 

There are more people demanding trades 
in second-hand cars exchanging for new 
ones, throughout this section than ever bhe- 
fore, and the dealers could be well stocked 
with second-hand ears, as a usual thing, 
motoring being on the increase. However, 
a number of the leaders look askance upon 
the trades, the industry being so well en- 
trenched that they can afford to do so. 

The farmers hereabout are buying more 
ears than ever. A large attendance of 
them is expected at the show, which was 
the ease last year, when large sales re- 
sulted. As a general thing they do not 
consider the cheapest grades of cars at all. 
Their preference usually runs to machines 
from $1,250 to $2,000, usually touring cars. 

The demand fer commercial vehicles is 
rapidly inereasing in this section, espe- 
cially in trucks and light delivery wagons. 
It is estimated by leading dealers that 
the vogue of these vehicles is from 200 to 
300 per cent greater this year than it was 
a year ago, and a number of houses are 
adding these machines to the lines they 
have been carrying. 


Utah and Idaho Conditions 


High-Priced Car Holding Its Own in and 
Around Salt Lake City 


By M. A. Ellis 


Salt Lake City, Utah, Feb. 25—Salt 
Lake territory, which really means Idaho 
and the state of Utah as well, promises 
unusual activity for motor car dealers this 
year, with the advantage of having the 
business upon a much sounder basis than 
last summer. 

An unusually stubborn winter still as- 
serts itself, but there is every indication 
of a permanent break soon, when the 
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dealers will turn loose and flood the ter- 
ritory with their representatives and close 
the sales that are awaiting only better 
weather. 

Present conditions appear to be much 
better than ever before, and cars are sell- 
ing now very well indeed considering the 
adverse weather and bad roads. The de- 
mand for a ear selling at $1,000 is ac- 
centuated. The average price per car here 
this year will cling close to the $2,000 
mark, 

Demand Is Improving 

The high-price car, however, is holding 
its own, and its field is widening normally. 
A dealer in one of the high-priced cars of 
today reports having sold two in Idaho 
within the past week without having put 
forth any previous effort. 

A condition that promises well for the 
dealer this year is the fact that the man 
with a second-hand car to trade is being 
foreed to keep his place, and accept an 
allowance which leaves the dealer every 
possible chance tc realize quickly and to 
the extent of his legitimate profit, if not 
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more. But there are not nearly as many 
second-hand ears figuring in transactions 
as in seasons past, and no dealer in this 
territory has clogged his commercial arte- 
ries with second-hand cars. Every deal- 
er’s floor is pleasingly cleansed of these 
profit sappers. Notes are eutting but a 
small figure. 

There is no doubt but what the farmer 
will buy two to one this year. All sub- 
agents are making reports that lead to this 
immediate conclusion. Their demand is for 
a car of four and five-passenger capacity, 
with all the power they can buy at or 
around $1,000 to $1,500. 

The commercia! vehicle business is in its 
swaddling clothes. But within the next 
year it is going to develop into a sturdy 
youngster. Every dealer in the city whose 
manufacturer is making a commercial ve- 
hicle is planning to push this type fully 
as strongly as the pleasure car. The com- 
mercial vehicle business in this section 
presents just such a rich field as did that 
of the pleasure car 6 years ago—tke sur- 
face hasn’t been scratched as yet. 


Motor Car Market in Old Kentucky 


Anticipated Rush for Machines Has Not Materialized So Far, But Con- 
ditions Are Expected To Improve—Farmer Now a Big Factor 
By C. C. Swearingen 


OUISVILLE, Ky., Feb. 25—In Ken- 

tueky this year there has not been the 
rush to buy motor cars that came in the 
opening of 1910. During the past 2 months 
the market has been slow. What few cars 
that have been sold were purchased mainly 
by the farmers and people living in the 
small towns. The greatest demand, both 
in Louisville and out in the state, always 
has been for the cars selling in the neigh- 
borhood of $1,060. 

There is a good market in Louisville for 
six of the leading high-priced ears, but the 
bulk of the business is done by the agents 
selling the medium-priced ears. 

‘*What is the prospect for trade condi- 
tions in the local motor car industry this 
year? Will more ears be sold this year 
than last?’’ These are two of the prin- 
cipal questions the dealers have been ask- 
ing since Christmas. With the coming of 
the first touch cf spring last week came 
increased business on motor row. It never 
was better. Sales were recorded in every 
agency. From one to eight cars were 
sold in each place. Instead of gloom and 
pessimism there is joy and gladness in 
every salesroom. Those who are in close 
touch with the situation predict bright 
things for Kentucky during the coming 
year. It is a fact that the buyer is not 
rushing in blindfolded to purchase the first 
ear on which he can secure immediate de- 
livery. He is, however, just as eager as 
he was last vear, but is taking his time to 
choose. In most cases he selects the car 
that has a sound and responsible company 
back of it. 


Believing that the farmer will buy the 
greatest number of cars in 1911, five lead- 
ing dealers in medium-priced ears, all of 
whom do a state-wide business, are send-_ 
ing their salesmen into all parts of Ken- 
tucky. Reports from these men indicate 
that the motor car is fast replacing the 
horse on the farm. Farmers are using the 
motor car, not only for pleasure but for 
utility purposes, carrying all kinds of 
freight in the tonneau of the car and put- 
ting the engine to various usages. 

Cars in the State 

There are about 4,000 motor cars in the 
state at present and the greater number 
of these are owned by residents of Louis- 
ville. The business men and merchants 
have been slow to buy commercial ears, 
only about 150 being in active service to- 
day. However, the merchants are fast 
realizing the value of the truck, especially 
as a time-saver, and are beginning to pur- 
chase this type ef motor vehicle. Practi- 
cally all makes are sold in Louisville, but 
in most cases the dealer handles a pleasure 
car and electric in connection with the 
truck. B. F. Fitch, agent for the Morgan 
and Autocar, is the only dealer who de- 
votes his entire time to the sale of the 
commercial car and as a result probably 
has sold more trucks than any other agent 
this winter. 

Practically all of the Louisville dealers 
are overstocked with second-hand cars 
and hardly a day passes but what some 
prospect wants to trade in a used ear. 
More electrics were sold last winter than 
any other type of motor ear. 
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Healthy Trade Tone Is Discovered in “Cleveland 


Season Is ii dieeies Far Better Than Anticipated—Bane of Industry 
Is the Second-Hand Car Proposition—Truck Making Many Friends 
By RB. N. O'Neill 


LEVELAND, O., Feb. 27—A healthy 

tone to the market and a feeling of 
genuine optimism among the dealers is, in 
short, the general situation in the Cleve- 
land territory. In the early fall, what with 
the talk on extravagance, on overproduction 
and on various other more or less mythical 
ills and evils, Cleveland dealers were in- 
clined to proceed slowly and feel out the 
market as they went. 

To illustrate: In September one local 
dealer contracted for thirty cars and had 
great misgivings at the time that he had 
over-ordered. The same dealer on January 
1 contracted for double that number. Three 
days ago he sent in his second duplicate 
order and asked the factory for thirty 
more cars with which to complete the sea- 
son. This is a typical instance. 

The season that looked dubious at the be- 
ginning has developed into one which in 
many respects is far better than that of 
last year. The demand for the cheaper 
grade of car is far greater than has been 
experienced in any previous season. Some 
dealers say that there is twice the de- 
mand for cheap cars that there is for the 
more expensive variety, while others, who 
probably take a more conservative stand, 
say that while the cheap car has become 
exceptionally popular, the high priced car 
is just about holding its own. The high 
grade car situation can scarcely be said to 
be overly healthy. There are fewer pros- 
pects for the expensive machine than there 
have been in many years past. 

The Second-Hand Car Evil 

The bane and one of the biggest evils of 
the business is the way in which local 
dealers characterize the second-hand car 
problem. It also is given as a reason 
why manufacturers have turned to the 
cheaper type of car. At the present time 
it is almost impossible to sell a used high- 
grade car for anything near the price it 
should bring. It is pointed out that a few 
years ago a $4,000 car which had been 
used for 2 years, would bring half its 
value. At the present time dealers con- 
sider themselves fortunate if they receive 
20 per cent of the value. Dealers and 
manufacturers are in a quandary over the 
situation and see little light ahead. In 
some cases they have refused to make 
trade deals. They are hopelessly stocked 
up with the second-hand car. The situ- 
ation is due, they say, to the fact that the 
man who has from $1,000 to $1,500 to in- 
vest in a car prefers a new one at that 
price to one that has been used. 

The farmer trade is good beyond all ex- 
pectations and rural agents without excep- 
tion are clamoring for additional allot- 
ments. The same pessimism and doubtful 
attitude with which city dealers viewed 


the outlook at the beginning of the season 
were characteristic of the rural dealers. 
Skepticism has changed to the greatest 
enthusiasm and in many cases the unprece- 
dented rural trade is looked upon as the 
backbone of the whole business. It is the 
cheap ear selling at prices that have been 
mentioned before—from $900 to $1,500— 
that is the favorite of the country and 
small town purchaser. The runabout 
models, and the little four-passenger baby, 
and toy tonneau types are the ones for 
which the readiest sales are found. 
The Commercial Angle 

While there is a big demand for the 
eommercial vehicle here, still the trade 
is not what it might be. Blame for this 
condition is laid at the doors of the big 
department stores and wholesale houses, 
which, it is claimed, have not systematized 
or centralized their business to permit the 
economical operation of a delivery service 
as have the stores of the larger cities. 


-They have not yet learned the advantage 


of the outlying distributing center system. 
It is along this latter line that dealers 
are educating those who would profit by 
the installation of a motor ear delivery 
system. Little else, however, of a com- 
prehensive nature is being done to push 
the sales. 


Trend in Central Ohio 


Buckeyes Inclined to Buy Higher Priced 
Cars—The Second-Hand Evil 
By J. W. Lehman 


Columbus, O., Feb. 27—The motor trade 
in central Ohio is reported generally in a 
good condition and practically all of the 
agencies report a good demand for cars. 
There is a considerable improvement in 
the demand for motor cars in the past few 
weeks, and the pessimistic feeling which 
pervaded the trade earlier in the year is 
gradually passing away. The people are 
buying cars as fast as was expected and 
in some cases the outlook is much brighter 
than was anticipated by dealers. As com- 
pared with 1910 retail sales almost are 
as good, although there is some falling 
off in certain sections of this territory. 
Spending More For Cars 

The tendency is to purchase cars of a 
slightly higher price than in 1910. The 
general demand in the cities and larger 
towns is for cars ranging in price from 
$1,500 to $2,500, while the country dis- 
tricts show up a demand for cars from 
$1,000 to $1,500. In communities where 
motor cars have been used for some time 
the tendency is toward higher-priced cars, 
while in new sections which are being 
worked for the first time the low-priced 
ear is the favorite. There probably will 
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be fewer of the $3,500 and over cars sold 
than in 1910, and fewer of the extremely 
low-priced cars, with a larger number of 
cars ranging between $1,250 and $2,500. 

Dealers still are besieged with second- 
hand cars which the purchaser desires to 
trade in for new cars, and many of them 
are trading, but the tendency is to get 
away from that sort of deal and to sell 
on a money basis entirely. Some of the 
dealers are pretty well stocked up with 
second-hand cars and some losses have 
been reported in moving them. Other deal- 
ers have had better luck and through 
second-hand dealers have disposed of such 
cars taken in with trades to pretty good 
advantage. Prices for second-hand cars 
have been low in central Ohio because of 
the large number which have been on the 
market. 

One of the best features of the trade in 
the central part of the Buckeye state is 
the readiness on the part of farmers to 
purchase cars. The farmers are now wak- 
ing up to the situation and agencies report 
many inquiries from the rural communi- 
ties of the state. It can be said truth- 
fully that farmers are buying better than 
a year ago and are looking around for a 
slightly better car than was purchased by 
them in the previous year. Some of the 
experiences of the farmers have taught 
them lessons to purchase better cars, as 
they have not received their money’s 
worth in previous years. 

The Popular Type 

The favorite type of car for the country 
is the four-passenger touring car, and in 
some cases a larger one is demanded. 
There is a general demand from the agri- 
cultural communities for a higher powered 
car, and the tendency is to purchase 40 
horsepower or even more. Of course there 
is a good demand for the standard 30- 
horsepower cars and many of that style 
will be seen during the present season. 
Prices for the cars which find a sale in 
the country districts run from $1,000 to 
$1,800. 

The people of Columbus are just waking 
up to the possibilities of the commercial 
vehicle and many of the heavier trucks 
have been sold this spring. There also is 
a good demand for the lighter delivery 
wagons and sales are reported almost every 
day. Many of the business men are figur- 
ing on the relative cost of delivering by 
motor car and by horse, and are inclined 
to the former method. 


Looking for Boom Season 


Dealers in Moline, Rock Island and Dav- 
port Feel Encouraged 


By G. M. Sheets 


Moline, Ill., Feb. 27—That there has 
been an increasing demand in the retail 
motor trade during the past few weeks, 
that present selling conditions are a shade 
better than at the same time a year ago 
and that prospects for a boom season dur- 
ing 1911 are bright is the consensus of 
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opinion among tri-city motor car dealers. 
Many of the dealers have been sur- 
prised at this favorable condition, as the 
temporary lull in the industry the first 
part of the year led them to expect a slow 
start in the 1911 demand. They account 
for it in part by the fact that the general 
business condition of Moline, Rock Island 
and Davenport is appreciably better than 
that of surrounding cities, and that this 
state of affairs reacts favorably on the 
motor industry. Among the three cities 
Davenport is experiencing the best trade, 
due in part to its larger paving mileage 
and better tributary roads. The recent 
show of the Davenport association is also 
given considerable credit for the present 
favorable outlook in the Iowa city, dealers 
being unanimous in praising the affair as 
a trade-getter. 

Although a few dealers report that as 
far as actual saies go they have done no 
business in the lust 6 weeks, the majority 
state that they have not fallen behind 
their mark of last year, but if anything 
have surpassed it. One firm handling a 
standard car even reports that sales are 
50 per cent better than in 1910. Although 
a few dealers give it as their experience 
that they do not look for much better 
business for a month at least, the majority 
expect the demand to increase daily, with 
a brisk and early spring trade. 

As regards price, the $1,500 car seems 
to be the most popular. In a few instances 
there have been demands for the higher- 
priced models, but the average seems to be 
that figure. If anything there is a call 
for a slightly cheaper car than in 1910. 
although in a icw cases dealers report a 
demand for a higher-priced machine. Tour- 
ing cars from $1,000 to $1,500 are the 
most popular. There also is considerable 
demand for runabouts priced from $750 
to $1,000. Electrics likewise are meeting 
with a fair sale. The slight inerease over 
last demand for a somewhat 
cheaper car bears out the experience of ex- 
hibitors at the recent Davenport show. 
This does not mean that dealers handling 
the higher-priced cars are not getting their 
share of business, as they are among those 
reporting the most sales. 

Trading In Cars 

In regard to the trading of second-hand 
cars, dealers report that they are bothered 
by this condition as much as ever. None 
of them, however, is heavily stocked with 
old cars, having made it a rule to dispose 
of these as soon as acquired in order not 
to take the edge off of new stock. One 
Davenport dealer states that he has sold 
eight second-hand cars during the last 
month. Some refuse to consider old cars 
though undertaking their sale for the pur- 
chaser of a new ear. 

Farmers, according to tri-city dealers, 
are buying heavily. One firm reports that 
three out of every five cars sold are being 
bought by country people. They seem to 
be demanding a touring car priced at from 
$1,200 to $1,800, with a few ealls for 
higher-priced ones. 
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St. Louis Dealers Predict a Good Selling Year 


Indications Point to 50 Per Cent Increase in Business—Medium-Priced 


Cars Have the Call in the Mound City—Few Second-Hand Machines 


By J. Craig 


T. LOUIS, Mo., Feb. 27—Dealers in St. 

Louis generally are optimistic over the 
trade outlook for 1911. Not only has 
there been shown a healthy increase in 
sales in the city, but the demand for cars 
from the surrounding territory is more 
than meeting the expectations which were 
held out. 

A eareful canvass of the St. Louis deal- 
ers reveals the fact that almost a 50 per 
cent increase in the amount of cars sold 
compared with 1910 may be conservatively 
predicted. Persons in the city who former- 
ly were satisfied with only one car now are 
equipping themselves with two or three. 
A glance at the licenses issued for 1911 
shows a surprising number of people who 
last year owned but one car down for one 
or more additional on the new list. 

Dealers say that both the higher-priced 
and the cheaper cars are beneficiaries of 
this condition, »s in most of the private 
garages these cars will be found side by 
side, where a year ago there was but one. 
It is estimated that last season 2,100 ears, 
in round numbers, were sold by St. Louis 
agencies, and figuring by the increase in 
sales so far, 3,000 is placed as an ultra- 
conservative number of sales for the pres- 
ent season. 

Situation Among Owners 


The increase is accounted for not only 
by tendency of experienced owners to have 
more than one car and the natural growth 
of the demand within the city, but also by 
an awakening interest of the farmers and 
small town residents within the St. Louis 
territory. Medium-priced cars, both in St. 
Louis and its tributary field, seem to have 
the call, although it may be pointed out 
that there has heen a generally augmented 
demand for cars of all prices, and the deal- 
ers in cars selling for $3,000 and over de- 
clare that they will te able to show as 
large a percentage of growth as their 
neighbors who handle lines priced at $1,500 
to $2,500. The $1,000 cars also have 
achieved considerable of an impetus, espe- 
cially for town use. But a general survey 
of conditions would seem to indicate that 
buyers as a rule are chiefly interested in 
the makes of medium cost. 

Especially is this situation true in re- 
spect to the sales made through the St. 
Louis agencies to the farmers. They de- 
mand cars which are able to stand hard 
usage, and are willing to pay for this 
quality what they believe to be a com- 
mensurate price. It is believed that the 
numbers of cars bought in the local mar- 
ket by the farmers will surpass the general 
50 per cent increase for the season. 

There is a strong demand for commercial 
ears of all deseriptions. One of the big 
industrial concerns is reported to be in 


the field for commercial equipment which 
will amount to one of the largest orders 
ever given in St. Louis along this, line, 
and business houses generally are replac- 
ing horse-drawn trucks with motor equip- 
ment. There is talk of a special commer- 
cial vehicle show to be held in St. Louis 
later in the season, so great is the inter- 
est in this class of cars. A large percent- 
age of the down town retail stores is 
using motor equipment at least partially 
for making deliveries, and heavy trucks 
are increasing in popularity. The city of 
St. Louis also has in the last few months 
installed additional motor ambulances, 


‘patrol wagons and fire department equip- 


ment. 

One of the encouraging features of the 
present season, the dealers say, is the 
lessened demand on the part of buyers that 
used cars be taken in exchange. Most of 
the used cars which are disposed of are 
taken to dealers who make a specialty of 
second-hand cars, or are taken in exchange 
by some of the new agencies which have 
been established. The older stores have 
done what they could to discourage this 
class of trading, and report that they have 
been gradually succeeding. 


Flourishing In Boston 


More Agencies Than Last Y ear and Pros- 
pects Are Better 
By J. T. Sullivan 


Boston, Mass., Feb. 27—The motor in- 
dustry in Boston is flourishing in a way 
that promises much greater success than 
ever. There are now more than 50 per 
cent more agencies in Boston than there 
were a year ago, the greater number of 
the new ones being opened within the past 
few months. So many cars are now repre- 
sented that it is very difficult to get sales- 
rooms. 

The best indication that it is going to be 
a prosperous year is shown by the fact 
that there is a demand for ears at all 
prices. The lower priced machines are 
being turned over rapidly, more so than 
usual, the purchasers not waiting for spring 
weather as in other years and so forcing 
the dealers to store the cars. The medium- 
priced cars are in a healthy status, as 
proven by the remarkable number of sales 
agencies opened for them throughout New 
England in the past few months. Some 
Boston dealers and branch managers now 
have twenty agencies where they had five 
before, and these agents are placing orders. 

The men handling high-priced cars are 
well satisfied with their outlook. A couple 
of the dealers of well-known makes now 
have all their cars practically sold and 
are beginning to look forward to the ar- 





20 


rival of the 1912 product. One dealer ex- 
pects to have his 1912 models here right 
after the show. 

The commercial situation never was bet- 
ter. There are now as many trucks repre- 
sented here as there were total cars shown 
by the dealers a year ago, and new ones 
are being signed up every week. Where 
a year ago there were perhaps half a 
dozen commercixl makes actively repre- 
sented, there are now more than thirty, 
with the prospects of there being fifty 
within a few months. 

The second-hand car situation is in a 
rather chaotic condition. An effort was 
made by the dealers to get together and 
fix prices, but it could not be done. There 
is a big demand for the second-hand cars 
and much trading is being done in them. 

There are about 5,000 cars now owned 
in Rhode Island. In summer many 
wealthy New Yorkers and residents of 
Massachusetts and Connecticut motor to 
Newport and Narragansett Pier, so the 
state gets additional revenue under. its 
law of 10 days in 1 year only for non- 
residents. Number of owners has grown 
rapidly in the past 2 years and big busi- 
ness in selling is now being done at Provi- 
dence. 


Tacoma in Good Humor 


Season Starts Slowly, But the Outlook 
Is Bright One 
By Percy Haskell 


Tacoma, Wash., Feb. 24—Tacoma dealers 
are very optimistic concerning business 
during 1911, and while the first 2 months 
of the year were rather slow, they are 
preparing to sell a large number of cars 
of all makes during the spring and carly 
summer. The Pacific Car Co. leads in the 
number of sales made, having disposed of 
a number of Chalmers and Hudson ears. 
The Cadillac also is popular, being dis- 
tributed in this territory by the Cadillac 
garage. Wing 3rothers, proprietors of the 
American Automobile Co., have had a very 
successful year, securing a large number 
of satisfied customers with the Reo and 
Stoddard-Dayton. The Packard cars are 
handled in Tacoma by the J. T. Keena Co., 
which states prospects are very good for 
disposing of a number of the trucks. A\l- 
ready trucks have been purchased by the 
St. Paul and Tacoma Lumber Co., one of 
the largest saw-mills in the United States; 
also by the Tacoma Trading Co., which 
will use the car to haul coal, gravel, ce- 
ment, etc. The Carstens Packing Co. also 
will install a motor truck service early in 
the spring. 

Lignt delivery cars have been negotiated 
for by several of the department stores 
and grocery stores. McLean. MeMillian 
& Co., grocers, have had two motor de- 
livery wagons in use for the past year and 
state they have given satisfaction. 

The Grays Harbor district has been sup- 
plied with a large number of cars from 
Tacoma during the past year. There are 
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a large number of wealthy lumbermen in 
that territory, who find the touring cars a 
great help in their business. 


Seattle Getting Ready 


Out in Washingtan the Hopes of the 
Dealers Run High 
By Percy Haskell 

Seattle, Wash., Feb. 25—Seattle dealers 
are reorganizing their sales force, prepar- 
ing for a busy season, and from present 
indications there promises to be hardly 
enough cars to supply the demands. This 
is true with both the high and medium- 
priced cars. Although 1910 was thought 
to be a banner year in point of sales, it is 
expected by the dealers that 1911 will 
equal if not exceed the previous year’s rec- 
ord. During 1910 a number of new con- 
cerns became members of the row, consid- 
erably more new ones entering the field 
tuan left it. 

The Automobile Exchange of Seattle 
states that the encouraging signs of an 
advancing selling season are apparent, 
shipments being made as far east as Ellens- 
burg, Wash. ‘hey also are receiving a 
number of additions to their stock of used 
ears from owners who have purchased the 
latest models of machines. 

A number of the established agencies 
have added a iine of commercial vehcles 
and prospects are very encouraging for dis- 
posing of a large quantity to the enterpris- 
ing Seattle manufacturers and wholesale 
dealers. 

The Automobile Club of Seattle and the 
Pacific Highway Association are doing 
their share toward improving the roadways 
in and about Seattle, which has a tendency 
to increase the number of sales of all kinds 
of motor vehicles. 


Dayton Shows an Increase 


Commercial Cars Are in Demand in the 
Thriving Ohio City 
By Marvin Hout 

Dayton, O., Feb. 27—A marked increase 
in sales over last year and optimistic pros- 
pects is the report of dealers in this ter- 
ritory. While the sales have not shown 
the increase anticipated, the dealers say 
that in no past year have the prospects 
been at all near as good as this. The de- 
mand is for cars rated at from $1,200 to 
$1,700. 

Strictly commercial cars are in greater 
demand than last year. Notable among 
the large manufacturing firms installing 
motor trucks is the National Cash Register 
Co. Lighter vehicles are finding a ready 
market among grocers and retail meat deai- 
ers, with slightly heavier machines going to 
wholesale dealers. Breweries, of which there 
are many in this territory, are using 
trucks. 

Prospects of sales to farmers, who de- 
mand a car between $1,000'and $1,500, are 
far in excess of last year. However, the 
sales have not fully opened. Dealers at- 
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tribute this to the fact that residents of 
the rural districts are waiting for a more 
definite outlook on crop conditions. 

Dealers are not being asked to take in 
second-hand cars to the extent they were 
last season. One local dealer has refused 
to consider second-hand cars when making 
sales. Classified columns of the daily 
papers show that the owners believe they 
are able to realize more by selling to indi- 
viduals. 


SUSPENSION FOR CASE TEAM 

New Orleans, La., Feb. 25—Because 
Lewis Strang made a contract for appear- 
ance at the New Orleans meet, driving the 
Case cars, then failed to appear, advancing 
no excuse, 8. M. Butler, chairman of the 
contest board of the American Automobile 
Association, announced his suspension F'ri- 
day, and the suspension of the Case ears, 
for a period of 1 year. 


DISCUSS A. L. A. M. FUTURE 

Chieago, March 1— A_ combination 
that has for its object the acquisition 
of all the live patent rights that have a 
bearing upon the manufacture of motor 
ears is the real purpose of the conference 
now being held in New York, which has 
been called ostensibly to reorganize the 
Association of Licensed Automobile Man- 
ufacturers. 

The committe2 which was named during 
the recent Chicago show to formulate a 
plan upon which such a reorganization 
might be based, met today in New York, 
according to telegraphic advices, and after 
discussing the situation in a general way, 
took a recess until a later date, probably 
some time in April, when the matter will 
be erystalized. 

Those who were present at the meeting 
in New York today included: C. C. Hanch, 
of the Nordyke-Marmon Co.; Hugh Chal- 
mers, of the Chalmers Motor Co.; H. B. 
Joy, of the Packard Motor Car Co.; Charles 
Clifton, of the Pierce-Arrow Motor Car 
Co.; Benjamin. Briscoe, United States Mo- 
tor Car Co.; Thomas Henderson, Winton 
Motor Carriage Co., and Alfred Reeves, 
general manager of the A. L. A. M. 

When the Selden patent. litigation was 
decided against the licensed body in Janu- 
ary by the United States circuit court of 
appeals, the members of the association 
began to seek for some other bond that 
would hold it together and save from death 
an organization that had proven to be of 
much value to motordom by its conserva- 
tivism and in other ways, entirely outside 
of the fact of its being the holder of the 
Selden patent. 

Among the rights of this kind that may 
be the subject matter of the reorganization, 
are included as many as forty different 
operative patents of various kinds. Among 
this list may be mentioned the Silent 
Knight sliding valve engine, Mercedes fly- 
wheel, Hele-Shaw clutch, honeycomb radi 
ator, gate-change speed device and the live 
rear axle with direct drive of the Renault. 
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Latest Happenings In the Trade World 


NY YORK, N. Y., Maren 1—Special 
telegram—Details of the financing of 
the Studebaker Corporation have been of- 
ficially announced by the banking inter- 
ests that have taken charge of the flota- 
tion of the securities of the giant concern. 
The parent company has been incorporated 
under the laws of New Jersey and is suc- 
cessor by merger to the Studebaker Broth- 
ers Mfg. Co. and the E-M-F Co. The cor- 
poration is capitalized at $45,000,000, $15,- 
000,000 of which is cumulative 7 per cent 
preferred stock and the remainder com- 
mon. Of the former issue, $1,500,000 will 
remain in the treasury. 

The balance sheet of the companies 
shows that the assets are $57,067,155, con- 
sisting of all the property of both mem- 
bers of the merger. The sheet shows that 
the combined profits of both companies in 
1909 were $2,124,586 and last year they 
reached the total of $2,474,629. Lehman 
Brothers and Goldman, Sachs & Co., of 
New York, and Kleinwort, Sons & Co., of 
London, are handling the flotation. 

J. M. Studebaker today gave to the 
bankers a statement, in which, after re- 
viewing the history of the concern, he 
said: ‘‘About 10 years ago we began ex- 
perimenting in building electric business 
and passenger vehicles. In 1907 we bought 
and still retain 40 per cent of the Garford 
company at Elyria, Ohio, maker of high- 
priced motor cars. The chassis were 
shipped to South Bend for completion and 
distribution, but, because it interfered 
with the volume of our production at South 
Bend, we have abandoned that plan. In 
1908 we contracted with the Everitt-Metz- 
ger-Flanders Co. to distribute a large part 
of its product of medium-priced cars. In 
1909 a third of the capital stock of that 
company was acquired, and in 1910 all the 
balance. The E-M-F Co. was incorporated 
in 1908, under Michigan laws. It started 
with about $500,000 and in December 31, 
1910, its net assets were about $3,800,000. 
It began to actively market cars in March, 
1909, and on December 31, 1910, it had 
marketed 23,000. It has over 1,500 agents, 
thirty distributing branches, and has 
agency contracts covering its entire output 
for the season of 1911. 

‘*The E-M-F crganization is actively at 
work perfecting a gasoline car to be used 
for commercial purposes. It is anticipated 
that the Studebaker electric commercial 
vehicle will be built in conjunction with 
the E-M-F organization, and that eventual- 
lv the Studebaker Corporation will have a 
complete line of commercial mechanically 
propelled vehicles. JI estimate the net 
profits of the Studebaker Corporation for 
the year 1911 will be at least $3,500,000.’’ 

Walter E. Flanders, who organized and 
built up the E-M-F Co., will continue as 
he active administrative and executive 
ead of the motor car business of the 
Studebaker Corporation, the officers of 


which will be as follows: J. M. Stude- 
baker, president; Frederick 8. Fish, Clem- 
ent Studebaker, Jr., Walter E. Flanders, 
vice-presidents. The motor car department 
of Studebaker Brothers will be removed 
to Detroit and eventually, it is announced, 
the company will manufacture a 40-horse- 
power car in addition to its 30 and 20. 
The common stock will remain in the 
hands of the Studebakers and their allies. 


FIRE AT HAYNES FACTORY 

nokomo, Ind., Feb. 28—The factory of 
the Haynes Automobile Co. was partly 
burned this afternoon, due to causes not 
exactly known at the present time. But 
two buildings were destroyed, namely, the 
machine shop and the motor assembly de- 
partment. The cther buildings, consisting 
of the forge department, experimental 
room, office building and one other depart- 
ment, were not iujured.. Two other depart- 
ments of the Haynes factory were unin- 
jured, namely, the upholstery and trim- 
ming, which is in the west side of the 
town, and the repair department, which 
is located in the north section of the city. 

The fire will hold up deliveries for a 
short time only. There were 200 chassis 
outside of the burned buildings that are 
practically complete and will be ready for 
delivery as soon as bodies are secured. 

Already arrangements have been made 
for emergency buildings, more than a half- 
dozen of which are available for immedi- 
ate work. These will be taken possession 
of and the installation of machinery begun 
at once. As soon as the adjustments have 
been made with the insurance companies 
the rebuilding of the burned departments 
will be begun and pushed with the utmost 
vigor by the Haynes Automobile Co. 


WILL APPEAL PLUG DECISION 

New York, Feb. 27—The Emil Grossman 
Co., of this city, announces that it has 
entered an appeal from the decree handed 
down by Judge Hazel in the United States 
eourt for the southern district of New 
York last week, sustaining the E. J. Mills 
patent, No. 825,856, July 10, 1906. This 
patent relates to the spark plug situation, 
and the court ordered a decree entered 
against the Emil Grossman Co. for in- 
fringement of staid patent, which is con- 
trolled by the Rajah Auto Supply Co., 
Bloomfield, N. J. 

This patent, No. 825,856, has to do with 
a bushing employed in the spark plug. An 
infringement is claimed on two claims of 
this patent, as follows: A socket with a 
screw thread and shoulder; a shank which 
is provided with an enlargement adapted 
to rest on the shoulder and the parting 
outward of said shoulder; a threaded bush- 
ing surrounding the tapered portion and 
screwed into socket and adapted to press 
upon the tapered portion, the lower edge 


of said bushing being sharpened and 
formed of soft metal so that it will be 
upset and screw down upon the tapered 
portion. 

The second claim infringed bears a 
striking resemblance .to this one, but it 
specializes on the fact that the bushing 
below the thread shall be of smaller diam- 
eter than the threads and of soft metal. 

The patent has to do entirely with the 
bushing or gasket used in spark plugs, 
this gasket forming a gastight joint. In 
reviewing its decision on this point the 
court said: ‘‘The proof shows that in 
prior spark plugs there was difficulty in 
keeping the porcelain shanks from crack- 
ing when the bushing was screwed down 
or clamped tight against the gasket on the 
shoulder to prevent the escape of gas. 


‘Indeed, that the use of asbestos gaskets 


was objectionable in that they would hold 
tightly against “he explosive force, appears 
from the patent to Mosler No. 738,831, 
dated September 15, 1903, which was evi- 
dently designed to meet such defect, but 
without success. In the Mills patent in 
question a ring gasket is placed in the 
shoulder between the lower edge of the 
bushing and the enlarged portion of the 
shank to obtain a yielding pressure, 
whereas Mosler inserted the gasket be- 
tween the porcelain shank and the socket. 
The bushing used by the patentee is prefer- 
ably made of soft brass and may be 
screwed tightly upon the porcelain shank 
to make an absolute joint, and owing to 
its sharpened or bevel edge yields to any 
slight irregularities of form in such por- 
celain shank.’’ 


MOTORETTE CROSSING CONTINENT 

Hartford, Conn., Feb. 23—In a little 
three-wheeled motorette, Edward W. Shar- 
wood and Otto P. Krause, of this city, 
started on a trip across the continent 
yesterday at noon, their destination being 
San Francisco, which city they expect to 
reach in about 60 or 65 days. There was 
a crowd of a thousand or more people on 
hand at noon when the little car was 
scheduled to start on its long trip, and 
after Mayor Smith had given a letter to 
Mayor McCarthy of San Francisco over 
to Mr. Sharwood, the motor was started 
and the car was off amid the cheering of 
those gathered around it. Previous to 
starting the trip, Krause had not ridden 
over 5 miles in a motor car. He never had 
driven one, but he will do most of the 
driving on the trip. All of the big cities 
of the south will be passed. From here the 
car went to New Haven, New York and 
Philadelphia, thence through Maryland. 
The remainder of the route will take them 
through the Carolinas, Georgia, Alabama, 
Louisiana, Texas, New Mexico, Arizona, 
lower California and California, where the 
tourists will stop. 
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OLD BETTING RING AT 


Exhibition of New Models Is Held in Connection With Race 
Meet, Result Being Surprising—Louisiana Motoris!s Attend 
Affair and Interest in Display Is as Keen as in Contests 


EW ORLEANS, LA., Feb. 28—Beneath 

the grand stand at the fair grounds 
race track in the space occupied by the 
betting rings in the days when the ponies 
drew thousands to the city, the first motor 
car show ever held in the state was given. 
The displays were excellent, and well dis- 
posed. The show looked larger than it 
really way, for it was impossible to get a 
view of the entire exhibition from any one 
point. Decorations, for the most part, 
were bay trees and palms. 
Many Visit Show 

The attendance was large, and this was 
not due entirely to the races, which were 
an added attraction, for while the most 
exciting contests were on, crowds remained 
viewing the exhibits, seeming to care more 
for them than for the speed events.. The 
show opened Friday afternoon and closed 
yesterday afternoon. The attendance aver- 
aged 5,000 in the afternoons and 3,000 at 
night. 

Twenty-nine complete exhibits made up 
the show, with 115 cars. In addition, there 
were eight accessory exhibits, and three 
complete exhibits of motor boats and ac- 
cessories. The show room was 360 feet 
long and 175 feet wide. Entering, one 
faced five added exhibits, for which no 
provision was originally made. Next stood 
the motor boat displays, then the prin- 
cipal motor displays, and at the far end 
the accessories. 

Homer C. George was general manager 


of the show. T. C. Campbell is president 
of the New Crleans Automobile Club, 
which gave the show. Receipts, above ex- 
penses, will be turned over to the Motor 
League of Louisiana, for road improve- 
ments. The following makes of cars were 
shown: White, Hupmobile, Jackson, Buick, 
Flanders, Studebaker electric, Lozier, Wa- 
verley electric, Locomobile, Fiat, Kelly 
truck, Knox, National, Detroit electric, 
Packard, Baker electric, Stearns, Chalmers, 
Hudson, Thomas, Hudson, Ford, Warren- 
Detroit, Velie, Marmon, Stoddard-Dayton, 
Cadillac, Stevens-Duryea, Pierce-Arrow, 
Peerless, Rauch & Lang electric, Winton, 
Marion, Rapid truck, Motorette, Mitchell, 
Brush, Alden-Samson truck, Case, Oldsmo- 
bile, Chase truck, Marathon, Moon, Inter- 
national, Inter-State. 
Out-of-Town Attendance 

Out-of-town visitors were as numerous 
as New Orleans attendants. This was due 
to the carnival, which yearly brings in 
many thousands from this and bordering 
states, as well as from all over the country. 
The show gave an impetus to retail trade 
here which no other factor ever has been 
able to bring about. Prospects are nu- 
merous. Every dealer has several sales to 
report, and more in anticipation. 


OMAHA PLEASED WITH SHOW 


Omaha, Neb., Feb. 25—The sixth annual 
show closed tonight, the most successful 
one by far that ever has been held in this 


FAIR GOUNDS IS USED FORNEW ORLEANS SHOW 


city. More than 40,000 people attended 
the show, during the 6 days, the best 
previous year being 1910, when there was 
a total attendance of 25,000. 

So great was the success of the show 
that the dealers already are beginning to 
talk about the next year’s event, and are 
planning to enlarge it in several ways. 
It is being urged that the next show ought 
to be a 10-day or a 2-week one, possibly 
dividing the show, 1 week for commercial 
vehicles and 1 for pleasure vehicles. Some 
of the men, however, think it all ought 
to be given together, and with this view 
there is talk of asking permission from 
the city council to close up two adjoin- 
ing streets at each end of the Auditorium 
and exhibit the motor cars in these, pos- 
sibly with canvas or temporary wooden 
coverings. 


Not only from point of attendance, but 
also from number of cars sold, was the 
Omaha show the biggest ever held here. 
About 1,000 agents attended, and con- 
tracted for a large number of ears for the 
coming season. There also were many in- 
dividual sales of cars. Every dealer points 
to a long list of many cars sold. 


Without calling on the business men for 
any assistance, the show brought to 
Omaha more visitors than has any other 
event during the year, except the big an- 
nual fall festivals in Omaha, so that busi- 
ness men in the city are heartily endorsing 
it. A large per cent of those attending 
was from out of the city. 


One of the unique events during show 
week in Omaha was the organization of an 
association of all of the Ford dealers in 
the state, to be known as the Nebraska 
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Show Week in Progress 





GENERAL VIEW OF NEW ORLEANS SHOW, FIRST EVER HELD IN LOUISIANA 


Having No Buildings Big Enough, the Hoosiers Stage Excel- 
lent Substitute—Parades and Races Are Put on and Each 
Concern Keeps Open House in Own Store—Crowds Interested 


Ford Dealers’ Association. After a ban- 
quet of all of the Ford dealers that were 
present at the show, the suggestien of the 
state association was made by C. L. Gould, 
manager of the Omaha Ford branch, and 
was quickly adopted, articles of incorpo- 
ration being drawn up. Little badges 
bearing the name of the association also 
were distributed. It is planned to call a 
big convention cf all the Ford owners in 
the state, at Columbus, in July. 

Officers elected were: B. Monnich, 
Hooper, president; C. L. Hering, Atlantic, 
Ia., vice-president; J. H. Markle, Nebraska 
City, second vice-president; J. M. Prime, 
Oxford, secretary; V. E. Evans, Grand Is- 
land, treasurer. 


BALTIMORE SHOW A SUCCESS 
Baltimore, Md., Feb. 26—The 1911 motor 
ear show in Baltimore is now a thing of 
the past, but it was such a successful 
affair that the club members and dealers, 
under whose auspices the show was held, 
already are talking about prospective plans 
for 1912. While the dealers have been 
somewhat shy in announcing their sales 
and the persons to whom they were made, 
it is known that these were not fewer 
than 200. As the average priced car for 
Baltimore is between $1,000 and $2,000, 
this would show that in consequence of 
the exhibition the dealers are the richer 
by from $200,000 to $400,000. The com- 
mercial car end of the show proved the 
real big feature and is the subject of com- 
ment among all those interested in the 
industry. During the 5 days that the ex- 
hibition continued 28,000 people paid ad- 
mission and this is just 3,000 past the ex- 
pectations of the promoters of the show. 


NDIANAPOLIS, IND., Mareh 1—Motor 
| car dealers and manufacturers and acces- 
sory dealers are at home to the general pub- 
lic this week, in the fourth annual opening 
under the auspices of the Indianapolis 
Automobile Trade Association. While the 
event is spoken of as a show, it really is a 
large number of shows for each concern is 
exhibiting in its own establishment. There 
are forty-one dealers, twelve manufactur- 
ers and numerous accessory dealers partici- 
pating. 

It is probable that more money has 
been spent in preparation and decoration 
than would have been spent in the aggre- 
gate were the show held under one roof. 
A show under one roof is impossible, owing 
to the lack of a building large enough to 
accommodate one. 

Everyone in the Show 

Something more than eighty different 
makes of cars are sold in the city, and al- 
most every make is represented this week 
in all of its models. In many instances 
polished chassis are shown, together with 
the various types of bodies made by each 
ear manufacturer. Decorations are of flags, 
bunting, palms and other greens, the vari- 
ous sales rooms presenting a tropical and 
spring-like appearance. 

Some few of the companies have addi- 
tional displays in the way of exhibitions 
of trophies that have been won in speed 
events. This is especially true at the fac- 
tory sales branches of the National Motor 


Vehicle Co., Nordyke & Marmon Co. and 
Henderson Motor Sales Co. 

The Diamond Rubber Co. has a mono- 
plane flying over the northwest point of 
Delaware and New York streets. Mer- 
chants of the city have special decorations 
for the week, and the whole city is turned 
over for 6 days to the motor car interests. 
Parade an Interesting Feature 

Much interest was manifested in thé 
mardi gras parade which was held last 
night. The parade was in two divisions, 
the first being the floral and the second the 
unique or grotesque. 

The parade moved over the downtown 
streets headed by a band and followed by 
the mardi gras king and queen riding in a 
Pierce landaulet, representatives of the 
Indianapolis Automobile Trade Associa- 
tion, city officials, band, floral division, 
officers of the Indianapolis Trade Associa- 
tion, press committee and the unique divi- 
sion. 

One of the striking features was the 
opera comique band, a grotesque organiza- 
tion of twenty-one not even near-musicians 
riding on a Premier truck. The Overland 
band, a real musical organization of forty 
employes of the Willys-Overland Co., rode 
on an Overland truck. 

The king and queen of the parade were 
Will H. Brown, vice-president of the 
Willys-Overland Co., and Miss Helen Don- 
son, who were elected by ballots printed 
in all of the daily newspapers for 3 weeks. 
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Central Illinois Keen Over Shows 





SHOW AT BALTIMORE WAS WELL ATTENDED AND 


Approximately 900,000 votes were cast, no 
fewer than 60,000 being cast on the closing 
day. Mr. Brown received 211,905 
and Miss Donson 174,510. 

During the parade the line was stopped 
for a few minutes while Mr. Brown and 
Miss Donson were presented with two 
beautiful bronze medals, donated by the 
Indianapolis Automobile Trade Associa- 
tion. Governor Thomas R. Marshall made 
2a short presentation speech, after which 
the parade continued, over the principal 
downtown streets. 

Those in the Parade 

Among those represented in the parade 
were the Fisher Auto Co., the Premier 
Motor Mfg. Co., Willys-Overland Co., Hen- 
derson Motor Sales Co., the Hearsey-Willis 
Co., B. P. O. E. No. 13, the International 
Metal Polish Co., the Archey-Atkins Co., 
Bertermann Brothers, florists; the Marott 
Department Store Co., and numberous pri 
vate owners. 

A Buick touring car entered by Buick 
Motor Co., decorated with pink, white and 
green artificial flowers, won first prize and 
a Packard Waverley 
coupe, decorated with incandescent lights 
and entered by the Meridian Auto Co., won 
second prize in the floral division of the 
parade. 


votes 


truck carrying a 


In the tnique division first prize 
was awarded to Hearsey-Willis Co. for a 
Mitchell representing a street car. Second 
prize went to the Studebakers for a Stude- 
baker truck plantation 
scene and carrying plantation singers. 
On Thursday afternoon there will be a 
number of interesting events at the Indian- 


representing a 





DISPLAY 


A CREDITABLE ONE 


Bloomington’s First Attempt Is So Successful It Has To Be 
Extended a Day—Attendance Remarkable Because of Support 
Given by Residents in Adjoining Towns—Farmers Interested 


apolis motor speedway, where no admission 
fee will be charged. 

There will be another parade Friday af- 
ternoon, to be an industrial event. This 
will be for 1911 cars exclusively and each 
dealer or manufacturer will be permitted 
to enter one car of each model. No mark- 
ings or decorations will be permitted aside 
from the uniform cards giving the car 
name, model, price and name and address 
of the dealer or manufacturer. 

The closing event of the week will be a 
banquet at the Denison hotel Sat -rday 
night, when it is expected between 300 and 
400 tradesmen will participate. In addi- 
tion to the banquet there will be a vaude- 
ville performance. Charles A. Bookwalter, 
president of the Mais Motor Truck Co., has 
been selected as toastmaster. Among the 
speakers will be J. N. Willys, of Toledo, 
president of the Willys-Overland Co.; J. F. 
Farley, general manager of the Auburn 
Automobile Co., Auburn; Elwood Haynes, 
president of the Haynes Automobile Co., 
Kokomo; Frank E. Smith, factory man- 
ager, Maxwell-Briscoe Motor Co., New- 
castle; B. F. Lawrence, managing editor, 
the Indianapolis Star; Carl Bernhardt, 
editorial writer the Indianapolis Sun; C. C. 
Hanch, the Nordyke & Marmon Co.; Henry 
T. Hearsey, president of the Hearsey- Willis 
Co., and W. J. Dobyns, secretary, the In- 
dianapolis Trade Association. 


LOOMINGTON, ILL., Feb. 25—Bloom- 
ington’s first show was a success far be- 

yond the most sanguine anticipations, so 
much so, that is was found necessary to ex- 
tend it through Thursday, making a 4-day 
run instead of 3 as first planned. The show 
opened at 9 a. m. and closed at 11 p. m. 
daily, and was attended by 5,000 people. 
The following makes of cars were shown: 
Gasoline-Davis, Overland, National, Buick, 
Oldsmobile, Cadillac, Mitchell, Maxwell, 
Westcott, Rambler, Hupmobile, Marmon, 
Corbin, Kisselkar, Ford, Warren-Detroit, 
E-M-F, Flanders, Haynes, and Hudson. 
Electric—Baker, Detroit and Hupp-Yeats. 
In addition to the ears, there were numer 
ous exhibits of accessories. 
Standard Oil Convention 

The Standard Oil Co. displayed a large 
exhibit, including a freezing machine and, 
on the second day of the show, assembled 
all of its traveling salesmen in the I)- 
linois territory, conducted a school of in- 
struction under the tutelage of General 
Manager J. T. Trann, of Peoria, and then 
attended the show in a body. 

Bloomington is in the center of the 
richest agricultural territory in Illinois, 
and the show appeared to strike the pop- 
ular cord, the patronage coming from 
points, in some instances, 75 miles dis- 
tant. There were large delegations from 
Peoria, Decatur, Champaign and Dwight, 
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Interest in Canada Aroused by Shows 





ONE SECTION OF THE BALTIMORE SHOW WHICH ATTRACTED ATTENTION 


Affair at Winnepeg Is Remarkable Because Three Exhibitions 
Are in Progress at Same Time—Western Part of Dominiom 


Promises To Bea Fertile Field for Those Handling Motor Cars 


and also from many intermediate points. 
The show was crowded with the out of 
town patrons during the day period, while 
the eity people selected the evenings. This 
permitted the agents to take care of 
callers to excelient advantage. The farm- 
ers appeared to fight shy of the electric 
ears and displayed the most interest in 
the gasoline car type. The cars that 
ranged in price from $800 to $1,500 se- 
cured the strongest attention from the 
rural buyers, while the city buyers paid 
more attention to the electrics and the 
$2,000 and higher type of gas cars. 
Future Looks Bright 

While the number of orders taken dur- 
ing the show was not large, probably not 
over twenty-five, yet the agents were well 
satisfied with the interest created and the 
likelihood of more sales in the near future 
which might be traced directly to the 
Bloomington show. The financial tone in 
the rural districts is apparently optimistic 
and most of the orders came from out of 
town visitors. The agents are agreed that 
their sales this year are likely to exceed 
those of last year. 

The Bloomington show was marked by 
such success that it was agreed to repeat 
it next year. An interesting feature on 
the closing day of this year’s show was 
a banquet and booster gathering of 
motorists of MeLean county. 





INNIPEG, CAN., Feb. 25—That 
within a single span of 5 years 
western Canada has been transformed from 
a skeptical field into one of the most 
prolific centers of motor car distribution 
on the continent has been evidenced here 
during the week by the amount of public 
interest aroused by the three motor car 
expositions which have been in progress. 
This city on the borderland of the snows 
had its first taste of motor shows during 
the week and departing from the cus- 
tomary procedure of one show, it neces- 
sitated three separate expositions to handle 
all the cars brought to the city, and even 
then there was not room for some. 
Twenty thousand feet of floor space 
were utilized in the three shows for the 
purpose of demonstrating to agents and 
purchasers the salient features of modern 
motor car manufacture and of accessories. 
The purpose of the shows was manifold. 
It was the awakening of a new era in 
the development of the western field. 
Hitherto the western Canadian market 
had been probed only by a set of pioneers 
in the motor business. They had the mar- 
ket under their thumbs and were waxing 
wealthy on dividends secured from the 
ready market found for motor vehicles. 
The transformation began last year. Up 
to that time half a dozen established 
companies had the field to themselves. 


Half a dozen ears of medium price were 
pushed to the limit. Other cars were held 
back Lecause the agency propositions were 
not as inviting or promising. 

Last summer the American manufac- 
turers in general started an agency cam- 
paign, with the result that where formerly 
six men controlled the trade there are now 
twenty-eight car agencies in the city and 
an apparent abundance of trade for all of 
them. Some of these agencies handle two 
or three or four cars, so that now the local 
market is representative of almost every 
recognized product of Canadian and Amer- 
ican factories. 

Growth of the Industry 

With the change in the local market 
the local dealers set about during the 
winter to hold a show. Preparations were 
made and 10,000 feet of floor space se- 
eured in the Cockshutt building. In less 
than a week all the space had been sub- 
seribed and in less than a month applica- 
tions were made to show close upon 200 
ears. 

The season set for the show was Feb- 
ruary 13 to 18 when the feature of Can- 
ada’s sporting calendar, the Winnipeg 
curling carnival, was in progress. This 
carnival is engaged in by 800 or 900 men 
from all parts of western Canada and 
from the south to St. Paul. Upon such 
occasions the number of business visitors 
to the city reached tens of thousands. 
Those crowded out of the regular show, 
owing to lack of space, organized an in- 
dependent show. The Eaton company set 
aside another show for Chalmers cars. 








MOTOR AGE 





VIEW OF ONE AISLE IN OMAHA SHOW 


In the matter of arrangement and fea- 
tures the show was on a par with most 
of the big expositions of the southern 
cities. Novelties in the way of adver- 
tisement were introduced in every con- 
ceivable form. The first gasoline car 
brought into the west—a Knox tri-wheeler 
—10 years ago, was used as a demon- 
strating car to show servicability. The 
baby Reo, a working miniature, was shown 
and all the sectional motor display schemes 
were worked. 


Next year another show will be held. 
Already arrangements are being made for 
it. There is much local talk now of a 
syndicate building a huge auditorium to 
be used for show and other kindred pur- 
poses. If this becomes a reality then 
suitable quarters for next year are as- 
sured and Winnipeg’s second annual show 
will be housed under one roof. 

One of the most pleasant features of 
the past show was the absolute lack of 
friction among the three shows. All the 
agents were in full accord that the sole 
purpose of the shows was the advance- 
ment of the interests of the trade and that 
three shows instead of one were held was 
due only to the fact that sufficient quar- 
ters eould not be secured to house it all 
under one roof. 


Details were not forgotten in the local 
shows. Exclusive of the ultra-modern na- 
ture of the motor car displays, accessories 
formed a department interesting enough 
to be distinct in itself. Every appliance 
and form of accessory necessary in the 
handling of a machine was on exhibition. 
From all over the country manufacturers 
hurried their wares to Winnipeg, and if 
next year develops the show as at present 
seems probable a mammoth edifice will be 
required to contain the cars and sundries. 

A. C. Emmett managed the motor trades 





exhibit; O. A. Light was the moving 
spirit in the independent show, and John 
R. Scott supervised the Eaton display of 
Chalmers ears. 

The makes of cars at the Motor Trades 
show were: The E-M-F, Flanders, Winton, 
Gramm, Russell, Daimler, Knox, Kissel, 
Maytag-Mason, Thomas, Hudson, Case, 
Ford, Halladay, Glide, Empire, Paige-De- 
troit, Brush, MecLaughlin-Buick, Welch, 
Reo, Oldsmobile, Peerless, Firestone-Colum- 
bus, Hupmobile, Mitchell, the Regal, 
Everitt, Paterson, Maxwell, Packard, Over- 
land, Franklin and Cadillac. 

The cars at the independent show were: 
Maxwell, Austin, Winton, Jackson, Warren- 
Detroit, Mitchell, Metz, Van Dyke, Krit, 
Moon and Maytag. 


SYRACUSE PROSPECTS BRIGHT 
Syracuse, N. Y., Feb. 25—Prospects are 
of the best for the third annual show in 
the New York state armory here, March 
14 to 18. Forty-four makes of cars repre- 
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sented in the allotment, by twenty-six 
dealers. ‘There will be about 150 cars 
with a total value of $500,000, besides a 
large exhibition of accessories and sundry 
novelties that will represent over $100,- 
000. Such was the demand for space that 
more than half the lower floor had to be 
used for pleasure car purposes. 


TWO SHOWS AT SIOUX CITY 

Sioux City, Ia., Feb. 27—Two shows 
opened this evening in Sioux City. One 
of them is the second annual show of the 
Sioux City Automobile Trade Association, 
and the other is the first show of terri- 
tory dealers. 

The show of Sioux City dealers is being 
held in the Auditorium. Sioux City, be- 
cause of its advantageous position in 
northwestern Iowa, has a wide trade 
throughout western Iowa, northeastern 
Nebraska and South Dakota. A _ large 
number of dealers from this territory have 
signified their intention of attending the 
show, and as conditions throughout this 
rich agricultural section indicate big sales 
for this year it is anticipated that there 
will be thousands of visitors. The motor 
industry has been expanding rapidly in 
Sioux City during the past year, the elub 
has been active in securing good roads and 
other favorable conditions for motorists, so 
that prospects for a big year have never 
been so bright. 

An atmosphere ,of midsummer pervades 
the Auditorium. Screens have been in- 
stalled on all sides, with panels of roses 
set on backgrounds of pastoral scenery. 
Triangular columns of white divide each 
booth. Green carpets cover the floor, 
and there are hundreds of colored incan- 
descent lights. The cars shown are as 
follows: Cartercar, Clark, Knox, White, 
Moon, Corbin, Matheson, International, 
Inter-State, Maxwell, Reo, Velie, Buick, 
Rambler, Staver, Ford, Chalmers, Hudson, 
Cadillac, Thomas, Columbia, Apperson, 
Mitchell and Everit. 

The outside dealers endeavored to get 
space with the other dealers but because 
of the lack of space, satisfactory arrange- 
ments could not be made, and finally they 


SOME OF THE ACCESSORIES AT THE WINNIPEG SHOW 
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determined to hold a show of their own 
in the Princess skating rink. Eleven deal- 
ers entered this Territory Dealers’ Asso- 
ciation. About forty cars are exhibited, 
as follows: Case, Hupmobile, Hupp-Yeats 
electric, Moline, Oakland, Maytag, Marion, 
Detroit electric, Overland, Firestone-Co- 
lumbus, Auburn. 


TORONTO SHOW OPENS 

Toronto, Can., Feb. 27—Saturday after- 
noon and evening all roads for motorists 
and large numbers of the general public 
as well, led to the armories, where the an- 
nual motor show of the Ontario Motor 
League is being held. Seldom has an ex- 
hibition of this kind been made to such 
advantage. The simple, rectangular form 
of the spacious building makes available 
every foot of floor space, and it has been 
all utilized to good purpose by the many 
manufacturers whose splendid motor prod- 
ucts are on view. 

The color scheme and arrangements are 
severely simple, the predominating colors 
being red, white and blue, as befits the 
semi-military character of the event. The 
walls are covered with draperies and the 
too-staring windows are partially hidden 
with shields of the national colors. White 
is the background here. 

From the close-set girders depend fes- 
toons of red, white and blue, draped grace- 
fully down over the white of the wall. 
The ceiling scheme makes a most striking 
picture when viewed from the entrance. 
The effect is that of billows of bright, 
uniformly alternating color stretching away 
in undulating gracefulness to the far end 
of the building. 

The bareness of the gallery railing is 
hidden by the same tri-color covering, the 
sameness being relieved by shields placed 
at intervals along the building. At the 
far end a decoration of union jacks 
marked the vice-regal box whence Lieuten- 
ant-Governor Gibson, with many local no- 
tables, directed the opening ceremonies. 
Here also was reserved a section whence 
the military band enlivened the proceeding 
with music. 

In the show are the following makes of 





MOTOR AGE 








GLIMPSE OF MAIN FLOOR OF THE OMAHA SHOW 


ears: Ford, McLaughlin electric, Rauch 
& Lang electric, Lansden, Muskegon, Peer- 
less, Stevens-Duryea, Autocar, English 
Napier, E-M-F, Flanders, Cadillac, Case, 
Babeock electric, Jackson, Oldsmobile, 
Oakland, Packard, Winton, Knight, Max- 
well, Pierce-Arrow, Hupmobile, Stoddard- 
Dayton, Everitt, Abbott-Detroit, and Reo. 


BOSTON AWAITS SHOW 

Boston, Mass., Feb. 27—All plans have 
been completed fcr the annual Boston show 
which opens Saturday. 

The exhibition space totals 127,000 
square feet. Tnat exceeds the space of 
the New York show by a large margin. 
There are ninety-four different makes of 
pleasure cars to be exhibited. Practically 
all cars seen last year are here and many 
others for the first time. That number, 
too, outranks those shown in other cities. 
This is brought about because in Boston 
there is no dividing line between licensed 
and unlicensed cars. While an exact count 


THE CHALMERS’ PRIVATE SHOW IN WINNIPEG 


has not been made of the total number of 
ears’ shown, it is in the neighborhood of 
300, exclusive of the chassis. 

Commercial vehicles, too, make up a 
great part of this year’s show. There 
are thirty-seven different makes of this 
style. Some idea of the growing impor- 
tance of the commercial exhibit may be 
had when one is told that about as many 
different makers are represented this year 
as there were commercial vehicles in other 
shows. In some of the spaces devoted to 
this line eight and ten types are shown. 

Nearly 12 miles of carpeting, or 19,000 
yards, was needed to cover the floors. To 
decorate the halls cost $27,000; and to 
illuminate the show 8,462 incandescent and 
680 are lamps were hung up, throwing a 
generous flood of light everywhere. The 
number of salesmen and attendants ap- 
proximate 2,640. 


CINCINNATI LIKES SHOWS 
Cincinnati, O., Feb. 26—The show which 
closed Saturday evening after a successful 
run of a week will result in an era of 
prosperity for the motor car, so many of 
the dealers and attendants at the affair 
declare. Since the show has closed local 
dealers who exhibited have been discussing 
the results and the consensus of opinion 
seems to be that there is a lively demand 
for cars listing from $1,500 to $2,000. How- 
ever, the demand for higher-priced cars is 


- expected to be good because the long hills 


that are found in this city demand high- 
powered cars to negotiate them. One 
pleasant result of the show is the interest 
that was aroused in the motor truck, and 
one dealer declares he now has forty in- 
quiries for power wagons to one of a year 
ago. The second-hand car problem is being 
well handled and dealers are not so heavily 
stocked as they were a year ago. Farmers 
are buying liberally. 
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Its Second Show 





CONVENTION HALL IN WHICH KANSAS CITY’S SECOND SHOW IS BEING HELD 


ANSAS CITY, Feb. 27—The second 
K show held in the Convention hall, 
Kansas City, Mo., within 3 weeks threw 
open its doors at 6 o’clock this eve- 
ning. This is the fifth annual motor car 
show to be held under the auspices of the 
Kansas City Automobile Dealers’ Associa- 
tion. The show held 2 weeks ago was the 
second annual exhibition under the aus- 
pices of the Motor Car Trade Association 
of Kansas City, an organization formed 2 
years ago as a result of a split-up of the 
Kansas City Automobile Dealers’ Associa- 
tion. The show committee of the Kansas 
City Automobile Dealers’ Association can 
well be proud of the exhibition now on in 
Kansas City, for with the 164 vehicles and 
forty accessories exhibits in place, that 
which remains of the 4,000 square feet of 
floor space that the building offers for 
show purposes »roved inadequate for the 
throng which crowded its way through the 
aisles and around the exhibits tonight. Of 
the 164 vehicles shown, 128 are pleasure 
ears equipped with fore-door touring and 
runabout bodies, twenty-one are pleasure 
ear chassis, fourteen are commercial vehi- 
cles and there is one commercial chassis. 
The Decorations 

From a standpoint of decorations this 
show is not only the most beautiful ever 
held by the Kansas City Automobile Deal- 
ers’ Association, but it is the consensus 
of opinion of thuse who have seen all of 
the shows given throughout the country 
this winter that it rivals the best of them. 
Immediately upon entering the convention 
hall where the show holds forth one finds 
oneself in the vestibule of a long, narrow 


Fifth Annual Display of the Kansas City Automobile Dealers’ 
Association Is Remarkable for Beauty of Its Decorations— 


In the Big Building Are 164 Motor Vehicles of All Kinds 


room extending the entire width of the 
building. Here the most extensive exhibit 
at the show is on view, comprising fifteen 
various types of Overland pleasure cars 
and one commercial. Passing through the 
vestibule along a wide main aisle one en- 
ters the arcade which encircles the main 
assembly hall and in which the forty 
accessories exhibit and twelve of the com- 


mercial cars are arranged. The scene that 


meets the eyes of the visitor upon enter- 
ing the hall proper is indeed a beautiful 
one. Screening the entrance, so to speak, 
is an Italian pergola covered with flower- 
ing climbing vines and sheltering an 
aquarium containing hundreds of gold fish. 
Around this pergola seats are provided for 
the comfort of visitors, a convenience 
greatly appreciated and patronized by the 
wives of visiting dealers, of whom there 
are many. Beyond the pergola and all 
around the main floor extends an endless 
Venetian garden wall covered with a pro- 
fusion of climbing vine in bloom. Over 
the edge of this garden wall extends the 
baleony and back upon the walls of the 
balcony up to tlhe very roof the same end- 
less profusion of green and wistaria blos- 
soms is interwoven with a background of 
latticework. Thousands of electric lights 
artistically arranged illuminate the build- 
ing and in addition two massive chande- 
liers depend down from a_ beautifully 
draped ceiling over either end of the arena 


and in the center is suspended a huge 
hanging basket containing the orchestra. 

Practically all of the car exhibits are 
made by local dealers, there being one or 
two exceptions like the Falear in which 
the manufacturer is making the exhibit 
direct. In the accessory line there are but 
one or two tire exhibits and these are not 
by the regular tire companies or their rep- 
resentativés. The tire people have re- 
mained out of both shows because of the 
factional troubles between the show pro- 
moting organizations. The same holds true 
with practically all of the larger supply 
dealers outside the city. 
Makes of Cars on View 

The list of cars on exhibition is: 

Jackson, Dorris, Kissel, Henry, Van, 
Warren-Detroit, Speedwell, Midland, Loco- 
mobile, Overland, Inter-State, Stearns, 
Premier, Ohio, Fiat, Hudson, Regal, Frank- 
lin, Krit, Everitt, Lozier, Pope-Hartford, 
Stanley steamer, Halladay, Pennsylvania, 
Moline, White steamer, White gasoline 
ear, Lexington, Parry, Bergdoll, Cut 
ting, Auburn, Fal, Otto, Petrel, Elmore, 
Davis, Staver-Chicago, Cino, Schacht, Lam 
bert, Pullman, Victor, Pratt-Elkhart, Great 
Western, Duryea tri-car, Metz, Demot, 
Haynes, Westcott, National, Babcock and 
Fritchle electrics; and the commercials 
White, Monitor, Seitz, Ideal, Economy, 
Gramm, Kelly, Federal, Hewitt, Frankli: 
and Overland. 
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Success of Shows Keeps Dealers Apart 
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PERGOLA DECORATION IN COLISEUM SHOW OF KANSAS CITY “DEALERS 


Warring Factions in Kansas City Each Enthusiastic Over Its 
Own Show and Peace Hardly Will Be Declared This Year, 
It Is Anticipated—Cause of Trade Dissension Long Standing 


ANSAS CITY, Mo., Feb. 27—Two 
K shows within 3 weeks have aroused 
considerable motor enthusiasm in _ this 
corner of the southwest, but undoubt- 
edly the success of each will tend to keep 
apart the warring trade factions which 
have made possible the rival exhibitions. 

It is reported that 1,800 dealers were 
present at the first show as a result of 
the strenuous advertising campaign waged 
by the show committee of the Motor Car 
Trade Association. A thorough canvass of 
adjoining territory was made by letter and 
special agents; excursions were gotten up 
by railroads, and thousands of handbills, 
printed and distributed by the railroads, 
were hung up in every depot of two roads 
having lines in the territory covered by 
Kansas City motor car dealers. In addi- 
tion to this considerable money was spent 
in advertising the show. 

Activity of Show Committee 

The second show committee has been 
equally aggressive in its efforts to make 
its exhibition a success and the end of 
the week probably will leave each of the 
two factions equally confident of its abil- 
ity to give the biggest show next year. 

There are small clouds of dissension, 
however, gathering in the ranks of the 
Motor Car Trade Association; two or 
three of its most prominent members, not 
in favor of shows on general principles, 
having intimated that if there is to be 


two shows next year they will follow the 
examples of some of the dealers of other 
cities and exhibit their cars in their own 
showrooms. 

The trouble in Kansas City started 2 
vears ago as a result of friction due to 
the alleged unequal allotment of show 
space, and as kas been the case in sev- 
eral other cities there are now the two 
factions. One, the Motor Car Trade Asso- 
ciation, is composed for the most part of 
the representatives of the larger, older 
and, perhaps, financially more powerful 
manufacturing corporations; and the other 
of the more numerous motor car manufac- 
turers’ representatives and dealers, which, 
except for a few, have entered the fold 
within the last few years. 

The former assumed that they have a 
certain dignity to maintain and refuse 
to recognize the newcomers’ demand for 
an equal share of the plums. The latter 
demand equal rights when it comes to 
the drawing of space in the shows and 
refuse to take that which is left, after 
the trust, as they call the rival associa- 
tion, gets through picking out the most 
desirable sections of the show building. 

For example, as the case was explained 
by a representative of the former, one 
whose company shipped in the neighbor- 
hood of 1,000 cars a week during the busy 
season: ‘‘It would look fine to see one or 
two of our cars stuck up in a corner of 


the baleony with the ——-— car with its 
factory output of 200 cars a year down 
in the center of the main floor, wouldn’t 
it?’’ Another dealer in $4,000 cars ar- 
gued in a similar strain, calling attention 
to the ludicrousness of having his product 
arranged alongside of a high-wheel buggy 
or the, like selling at about $400. Out- 
siders regard the condition as largely 
imaginary, and claim the matter might be 
easily solved if reasonably handled. 
Peacemakers Needed 

The strife between the rival factions in 
Kansas City is doing much harm and re- 
tarding the progress to a considerable ex- 
tent. Where two shows are held under 
these conditions the expense is double, 
while there is nc increase in sales. This 
expense falls first upon the dealers, then 
upon the sub-dealers and consumers, and 
eventually reverts back to the manufac- 
turer. Every progressive move on the part 
of either faction is blocked by the other 
and there is a see-sawing back and forth 
with but little progress. It is now up to 
some master mind to roll up his sleeves, 
so to speak, and set things right, so that 
all will push in the same direction. The 
only good that comes of such a clash is 
that which leaks from the industry into 
the outstretched hands of the convention 
hall keepers, the decorators, and for the 
cost of that sort of general show adver- 
tising that should not have to be done 
twice. It has been suggested that the 
manufacturers might take a hand. 


Kansas City is not only a motor car 
mart in itself but also it is the distribut- 
ing center for Kansas, western Missouri, 
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SHADED TERRITORY SHOWS THE FIELD OF KANSAS CITY DEALERS. 


Oklahoma and western Arkansas. There 
are in Kansas City 248,381 people; more 
than eighty-five makes of pleasure cars 
and twenty-eight commercial vehicles are 
represented, an there are about 3,200 
cars in use in the city today. There are 
within the city limits more than 60 miles 
of macadam boulevards which are oiled 
four times a year and kept in excellent 
condition; and rotwithstanding the hilly 
character of the city streets, electric motor 
vehicles are very popular, eight of the 
best known makes being represented. 
Tire Business Thriving 

Naturally the tire business thrives, and 
fourteen manufacturers’ branches, one 
maker and five dealers are supplying the 
tire demand. 

As for the territory supplied through 
Kansas City, the city trade is but a drop 
in the bucket, 75 per cent of the cars dis- 
tributed going io the farmer and 25 per 
cent to the business men of the smaller 
towns and Kansas City itself. 

The farmer is the big buying factor in 
the motor car trade in this section of the 
country, and that the farmer should even- 
tually have come into his own in this 
country, as disclosed by the latest reports 
of the United States bureau of statistics, 
is a matter of national rejoicing, for to 
him we look principally for our market. 
The farmer is the big factor in the busi- 
ness in this section of the country. 

During the year 1910 approximately 26,- 
000 cars were purchased by Ameriean 
farmers, which is an increase over 1909 
of 85 per cent, and more than 400 per cent 
over the motor cars which farmers pur- 
chased during 1908. These facts indicate 
that the American farmer is raising maxi- 
mum crops, which he can readily market 


at the highest prices known in several 
decades, if, indeed, not in our entire his- 
tory. In fact, his income for 1910 will 
aggregate fully $9,200,000,000, which is 
the largest amount of farm preducts raised 
in 1 year by any country in the world. 
Fifteen years ago the gross incomes from 
the Kansas farms were worth $113,000,000; 
10 years ago they amounted to $180,000,- 
000, and in 1919 to $323,000,000. 

In this section of the country at the 
present the true barometer of the motor 
ear conditions is the weather. Upon the 
weather depends the success of the crops 
and the condition of the roads, and upon 
the success of the crops and, in a word, 
proper road conditions rests the disposi- 
tion of the farmer to spend his money for 
motor ears. The disposition of the coun- 
try banks also is a potential factor. The 
country banker is an oracle in the eyes 
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of the farmer, and however rosy the pros- 
pects his will be done. So between fickle- 
ness of the weather and the banker, one 
is quite incapable of prophesying, with 
any degree of accuracy, the conditions that 
will maintain throughout an entire season. 

For example: The business outlook for 
1911 in this section of the country is very 
good at the present time, because favor- 
able weather zondition, loosening up on 
the part of the banks, and for the reason 
that a great many of the farmers that in. 
tended to buy cars in 1910 neglected to 
do so either because of the apparent un- 
settled condition of the motor car indus- 
try; the disposition of the country banker 
to decry the purchase of motor cars as 
an extravagance, and their refusal of loans 
for such purchases; and because of the set- 
back in wheat due to the severe winter 
that marked the opening of the 1910 sea- 
son, and the dry spell in June. 


Troubles of the Past 

The apparent unsettled condition of the 
industry was brought about by the finan. 
cial difficulties of some concerns whicb 
had been generally regarded in this terri- 
tory as towers of strength. Naturally, 
when these comvanies began to shake and 
threaten to topple over, considerable in- 
terest was excited. Then came the whole- 
sale cutting of prices, of which a vast 
number of buyers took advantage, witb 
the result that a large number of some 
makes of cars were sold to the farmers 
of this territory to the exclusion of other 
makes whose prices remained unchanged. 
To make conditions worse for the majority 
of the Kansas City dealers, the price re- 
duction of one company was immediately 
followed by a similar move on the part of 
more concerns vf some magnitude, which 
found it expedient at this time to reduce 
the price of a part of their lines and un- 
load a lot of left-over cars from the previ- 
ous season. This also eut a swath in 
business which under normal conditions 
would have been distributed among a 
greater number of dealers instead of being 
concentrated and directed for the most 
part to the two or three as above illus. 
trated. 





NEBRASKA FORD DEALERS’ DINNER AT THE OMAHA SHOW 
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As an example of how some of the deal- 
ers were hit by the condition of the 1910 
season, one dealer in Kansas City sold 
312 cars, most of these to such dealers 
throughout the territory, and 125 cars 
came back when the general unloading 
and unrest begaa. 

It is difficult to learn whether it was 
due to this unloading of cars, or the in- 
fluences of the weather on the crops, that 
led the country banker to tighten the 
strings of his purse. One thing looms up 
brightly and that is the fact that the 
bankers did tighten up; some say that 
there did not seem to be a shortage of 
money, for loans could be gotten for pur- 
poses other than that of the purchase of 
motor cars, but whenever the motor ear 
was the object of the loan there was no 
loan. By others it is claimed that the 
country banker had no money, or, if he 
had, he expected a draft and would not 
let it out. 


Need of Dealers’ Association 

Speaking of the prospects of the re- 
cently organized Southwestern Retail Deal- 
ers’ Motor Car Association, its president, 
H. O. Taylor of Lynn, Kansas, says: ‘‘The 
time is ripe for the organization of the 
retail dealers into strong associations 
through which they can bring to bear the 
influence a strong association can wield 
to right the evils that have grown up in 
the trade, and which to a large extent 
prevent them from making the legitimate 
profit warranted by the amount of invest- 
ment required to handle the business, A 
large proportion of the retail dealers have 
not made any money, but the business has 
come to stay. With the catching up of 
supply to demand must come more eco- 
nomical methods of marketing, must see 
a closer working affiliation between the 
manufacturer and retail dealer to the end 
that each may have a reasonable success, 
and the business be placed upon such a 
substantial foundation that it will attract 
men of moderate capital into the retail 
branch of the trade. 


‘*Ninety per cent of the business of this 
country is done on eredit, and the motor 
car trade, I apprehend, will in the near 
future be conducted along the same lines 
and under similar conditions. The suc- 
cessful retail dealer will be those who are 
able to carry their customers for a rea- 
sonable time with good security where 
needed, and the manufacturer must be 
able to carry his part of the load when 
the business settles down to regular trade 
conditions. In other lines of trade noth- 
ing has been of so much help in improv- 
ing the condition as the strong associa- 
tions that have grown up in these lines of 
business. 

‘‘In the territory sought to be covered 
by the Southwestern Retail Dealers’ Motor 
Car Association there is a possible mem- 
bership of 2,500 to 3,000, of which we 
believe there will be at least 25 per cent 
enrolled in this association in the next 4 
months. 
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MOTORETTE STARTING FROM HARTFORD, CONN., ON TRANSCONTINENTAL RUN 


North Dakota Is in the Motor Arena 


Success of Recent Show In Grand Forks Encourages the 
Dealers, Who Organize to Promote Exhibitions and Contests 
—Roads Are Given Attention and State Aid Will Be Sought 


RAND FORKS, N. D., Feb. 25—That 

the industry in North Dakota is fast 
forging to the front is evidenced by the 
success of the recent show of the Grand 
Forks Automobile Dealers’ Association. The 
motor show was held at the same time as 
the annual Red River Valley corn and 
clover convention, conducted under the 
auspices of the Commercial Club and the 
annual dog and poultry show as well. 
These combined attractions brought hun- 
dreds of visitors to the city and few, if 
any, missed seeing the motor show. Grand 
Forks is splendidly equipped with a suit- 
able building for properly staging such 
a show. The big auditorium, capable of 
seating 2,500 people, was used and with its 
big floor and proportionately spacious 
stage there was plenty of room for the 
big show. A ‘‘made in Grand Forks’’ ex- 
hibit, in which fifty manufacturing firms 
of the city were interested, also added to 
the interest in the show. The fact that 
this North Dakota association in the face 
of the talk of tight money was able to 
go ahead and conduct a motor show is 
itself sufficient evidence to the business 
man that North Dakota is still prosperous 
and the year 1911 will be a big one for 
the motor trade. 

The subject of good roads was thor- 
oughly discussed during the show, and 
North Dakota motorists are behind the 
movement, which will undoubtedly mean 
splendid country roads in this state in the 


course of a very few years. Realizing the 
trend of things, the Grand Forks Com- 
mercial Club, through its good roads com- 
mittee, acted some months ago in author- 
izing that committee to draw up a road 
bill that would facilitate the building up 
of good country roads. The bill was duly 
drawn and approved by the club, and 
by the good roads association of the state. 
It now is pending in the legislature and 
there is every assurance that it will pass. 

The two important features of the bill 
and the only two new features provide, 
first, that road taxes shall be paid in 
eash and, second, that the road work 
shall be let out by the township boards 
by contract. The result of these two pro 
visions will be to do away with the prac- 
tice now in vogue of working out the 
road tax and will result in uniformity of 
work and the putting in of road work 
where it is needed. 

The working out method of paying road 
taxes has resulted in many practices that 
are absolutely detrimental to the road. 
The work has been done by the farmers 
themselves, each with different ideas, who 
work long enough to pay their tax and 
then stop, with the result that in many 
cases the road work has left the highway 
in much worse condition than it was 
originally. The system also has resulted 
in a hundred and one different methods 
of grading roads, few if any of which 
are of permanent or lasting value. 
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Coast Planning for Next Year's Races 





BERT DINGLEY IN POPE- 


AN FRANCISCO, CAL., Feb. 25—With 

the dust raised by the speeding motor 
ears in the big Oakland Panama-Pacific 
road race which was run over the Alameda 
county boulevard course between San 
Leandro and Hayward on Washington’s 
birthday, not yet settled, a plan already 
has been launched to make the contest an 
annual affair that will rival the Vanderbilt 
cup race and prove the blue-ribbon event 
of the west. This action was decided upon 
as a result of the great interest displayed 
in the contests on last Wednesday when 


HARTFORD WINNING FREE-FOR-ALL RACE 


IN ALAMEDA COUNTY 


Success of Recent Alameda County Road Events Leads Calli- 
fornia To Anticipate Even Greater Things in 1912—Borax 
King Ready To Donate a Trophy that Will Attract the Best 


fully 100,000 people lined the Alameda 
county course and cheered the racing driv 
ers as they flew bullet-fashion along the 
route. 
Plans For Next Year 

While the details of the plan have not 
been worked out, it is likely that the big 


road race will be held early in the spring 











MERZ IN THE NATIONAL IN THE ALAMEDA COUNTY RACE 


of each year, while the eastern states are 
still buried under a mantle of snow and 
slush and the motor cars are detained in 
winter quarters. A great perpetual 
trophy will go to the winner of each year’s 
race to remain in his custody until the 
next race is won. F. M. Smith, the borax 
king, impressed by the advantages that 
such a contest would be to California, has 
come to the front with an offer to donate 
a suitable cup or any other trophy as soon 
as definite plans of the proposed contest 
have been announced. 

Wednesday’s races were without doubt 
the most thrilling exhibition of motor car 
racing that the Pacific coast ever has wit- 
nessed and did more to test the durability 
of the cars entered than has perhaps any 
other road race held in America. Again 
the nerves of the drivers were strained 
unnecessarily by inadequate police protec- 
tion at certain points of the road which 
allowed the spectators to crowd along the 
sides of the course and leave the speeding 
ears but a thread-like passage. That no 
fatalities and but three were injured is re- 
garded on all sides as most marvelous. 
For this reason most people familiar with 
the course attribute the inability of the 
rival drivers to create any new records. 
Turns Bother Drivers 

The course is considered the fastest in 
the country and on some of the straight- 
aways as high as 100 miles an hour was 
reached, but four acute right-angle turns 
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Aftermath of the Recent Road Carnival 


FLEMING SKIDDING POPE-HARTFORD ON A TURN 


*y 
eh 
<4 


2% 
rey oe 


Victories of Dingley in Pope-Hartford, Merz in National and 


Bigelow in Mercer Described—Pace Held Down by Acute 
Turns and Lack of Control of.the Crowds Around the Course 


cut down their speed and here much time 
was lost. As it was, however, in the 
heavy-car race the average time per hour 
was 66.8 miles and in the free-for-all an 
average of 65.9 miles an hour was at- 
tained. Both these records beat the time 
made at the last Vanderbilt race, when the 
average time recorded was 65.18 miles an 
hour. 

The program of the day’s sport had been 
divided into three events, a light-car race, 
au heavy-car event and the free-for-all, all 
in class A. The light cars which were first 
to start, traveled 98.307 miles, or nine cir- 
cuits of the course. Then came the heavy- 
car race for 152.922 miles, or fourteen laps 
of the course. The free-for-all was to have 
been for 207.537 miles, or nineteen laps. 
But as darkness fell before this distance 
was negotiated the race was called off at 
the end of the fifteenth lap, or at the end 
of 163.92 miles. 

Easy for the Mercer 

The light-car race was a tedious affair 
and the Mercer had no trouble in captur- 
ing the event in 1 hour 42 minutes 54 
seconds. The heavy-car event, however, 
created intense interest, for it was not 
only an exciting contest, but it fore- 
shadowed what was to be expected in the 
big free-for-all which followed. Merz in 
the National captured the former event 
iii 2 hours 17 minutes 20 seconds, winning 
from Dingley by 40 seconds. The with- 
d-awal of several cars in the free-for-all 


robbed this event of some of its interest, 
but the fight for supremacy between the 
two Pope-Hartfords and the National was 
spectacular throughout the entire race. 
In the free-for-all Fleming’s Pope-Hart- 
ford had some engine trouble and when 
the starter’s gun was fired Fleming’s Pope 


NATIONAL AND 





- 


POPE RACING PAST GRAND STAND 


was unable to take its place as first off. 
The Amplex then shot out and was fol- 
lowed by the National with Merz at the 
wheel. Dingley in his Pope-Hartford was 
next to cross the line and then came Wil- 
cox in the National six. All this time 
Fleming and his mechanician were busily 
engaged on their car, but with the excep- 
tion of the Amplex, which broke a wheel 
on turning into San Leandro, all the cars 


had completed a lap before he was ready 
to start. 








v Pees BIGELOW IN MERCER WINNER IN SMALL CAR RACE 
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It was just 9 minutes after the first car 
had started that the ery went up, ‘‘Flem- 
ing’s off.’’ And in a sort of do-or-die 
fashion the Pope-Hartford idol shot passed 
the grandstand in an effort to make up 
the handicap the delay had given the 
other cars. He made the first lap in 9:38, 
but the other cars kept up equally fast 
time and when they passed the grand stand 
on the second lap Merz was in the lead, 
being closely pressed by Dingley and Wil- 
cox in the big National. It was on this 
lap when near Hayward that the big 
‘National came to grief by the breaking of 
a piston rod and forced out of the race. 
This left Merz and Dingley fighting for 
the lead with Fleming driving heroically 
to get into the running. 

Fleming did gain some ground by his 
daring driving, but some tire trouble and 
a mishap at one of the turns which sent 
his car into a hay bank prevented his im- 
proving his position to any degree to be- 
come a rival of the leaders. About the 
eighth lap Dingley forged to the front and 
kept that position till the race was called 
off. Merz remained in the second place, 
while whenethe final flag dropped Fleming 
had just ended his fourteenth lap. 

Merz Drives Carefully 

Merz used rare judgment in his driving, 
slowing down at most of the turns in an 
effort to save his tires and thus save time 
in making changes. The Pope drivers took 
desperate chances at the turns .and the 
spectators were given innumerable thrills 
as these white demons went 
around. 

Six entrants started in the heavy-car 
race. Fleming left the starting tape first, 
followed by the Amplex, National, de 
Palma at the wheel; Apperson, Hanshue 
driving; National, Merz piloting, and then 
Dingley in his Pope-Hartford. For five 
laps the cars shot around the course like 
streaks of lightning. Fleming appeared 
to maintain his lead with Dingley and 
Merz hanging on dangerously behind him. 
De Palma then had some trouble with his 
National and went to the repair pits. He 
was out again soon after and then it was 
noticed that the Apperson Jackrabbit was 
among. the missing. Word soon reached 
the judges’ stand that the car had turned 
over on the county road near Hayward 
and had been destroyed by a fire which 
followed. Hanshue and his mechanician 
escaped serious injury. On the tenth lap 
de Palma was forced to retire from the 
race, as his magneto went bad. This left 
the race among the two Pope-Hartfords 
and Merz in his National, the Amplex, the 
remaining contender, being far in the rear. 


Merz Hits a Spectator 


A mishap at the turn from the Foothill 
boulevard road into Maud avenue was 
fatal to Fleming, as before he could extri- 
cate himself and get going again, Merz, 
who was held up a few moments by strik- 
ing a man who crossed the road to see what 
happened to Fleming, got a lead which he 
maintained until the end of the race. Com- 


spinning 


MOTOR AGE 


Dirt Track Meeting At 


March 2, 1911 


New Orleans 


Kulick in Ford, Burman in Buick, Disbrow in National and 
Bragg in Fiat Stars of 3-Day Session in Which Several Local 
Marks Are Beaten—No Mishaps of Consequence Occurred 


EW ORLEANS, La., Feb. 27—Three 
days of splendid racing came to a 
close this afternoon at the fair grounds 
race track, some of the best, it is de- 
clared, ever seen on a mile track. The 
public appreciated the excellent sport of- 
fered, too, and attendance for the three 
days totaled about 15,000. Burman in a 
Buick Special, Disbrow in the National, 
Kulick in the Ford, Bragg in the Fiat 
Cyclone—these were the stars of the meet, 
although the performance of the Cino, 
E-M-F and Corbin are to be commended. 
Bragg did 57 miles in thé hour race; 
Disbrow did 50 miles in 52:39.77; and the 
mile and 5-mile competition track records 


were shaved, the 5-mile by a considerable 
fraction. 

Nothing marred the meet. Two cars 
went into the fence, on the last day, but 
no damage was done. There was but one 
disagreeable feature, and that was the sus- 
pension of Lewis Strang and the Case 
ears for a year, for non-appearance. This 
suspension is being protested, Strang 
claiming he was sick. 


TRACK RECORDS GO SATURDAY 


’ New Orleans, La., Feb. 25—Three track 
records went by the boards today, the first 
day of the speed carnival which accom- 
panied the first New Orleans show at the, 








ing down the finishing stretch Fleming 
pressed hard on Merz and crossed the 
finish first, but the time allowance threw 
him back into third place as Dingley in his 
Pope was a few moments behind and as he 
was last to start the difference in time put 
him in the second place. The spectators 
went wild with excitement when the cars 
pulled up at the repair pits and quickly 
surrounded them, although repeated waru- 
ings were given that the Amplex was com- 
ing and to keep the road clear. The efforts 
of the citizen police, however, were fruit- 
less, and when the racer shot into the 
crowd all but one boy got out of the way. 
He escaped with a broken leg, but for a 
time it looked as if more would be hurt. 


In the light-car race the Mercer, Bige- 
low driving, had no difficulty winning. It 
started first -and kept that position 
throughout the entire length of the dis- 
tance of the race. The E-M-F made a fair 
showing until a jackshaft broke and forced 
it from the race. The Maxwell held second 
place most of the time and was the only 
other car to finish. The Ford stack to the 
course for five laps. It overturned near 
Hayward, but was soon righted and again 
tried for honors but was later stopped by 
the referee. The Inter-State with Miche- 
ner driving was forced to withdraw almost 
immediately after leaving the starting 
point. It lost its carbureter, «nd of course 
that ended it. 








TABULATED RESULTS OF THE THREE ROAD RACES RUN IN ALAMEDA 








FREE-FOR-ALL, CLASS C 


No. Car H.P. Bore Strk. Disp. 
7 Pope-Hartford ..... 50 4% 5% 389 
5 National four ....... 40 5 53% 448 
1 Pope-Hariford ..... 50 4% 5% 389 
S National six 2s. 533. 90 5 6 668 
2 Amples.s 655 tacssics 50 5 5 392 


* Ended on fourteenth lap 


*No finish time taken 








No. Car H.P. Bore Strk. Disp. 
ae ererea 40 5 5% 448 
7 Pope-Hartford ...... 50 4% 5% 389 
1 Pope-Hartford ...... 50 4% 5% 389 
Be MUEIOT Ss es Ou eae eee 50 5 5 392 
BS PRMASONNAL 65.52 ord'd Se oe 40 5 5% 448 
© “APDCRBOD 68.0 5:50 «ass 52 5% 5% 597 


Driver Start 1 2 on 
Dingley .... 4 Elapsed time.. 9:30 18:49 32:47 
Dap. times... 9:30 9:19 13:58 
MBOER cases 3 Elapsed time..10:00 20:00 30:15 
Lap time..... 10:00 10:00 10:15 
Fleming ... 1 Elapsed time..20:38 81:30 40:36 
Lap time..... 9:38 10:52 9:06 
Wilcox .... 5 Elapsed time..10:10 18:57 
Lap time..... 10:10 8:47 
Steet 5.2.62 


Official time, 2:31 :0155 
HEAVY-CAR RACE—PISTON DISPLACEMENT FROM 301 


Driver Start 1 ie 

i Ls Ee are 5 Elapsed time... 11:16 21:26 
Lap time...... 11:16 10:10 

Dingley ..... 6 Elapsed time... 10:06 20:18 
LGp TMG. 6.6. 10:06 10:12 

Fleming ..... 1 Elapsed time... 9:45 19:24 
Lap time...... 9:45 9:39 

Turner, H.... 2 Elapsed time... 10:27 22:18 
Lap time...... 10:27 11:51 

De Palma.... 3 Elapsed time 10:05 19:50 
Lap time...... 10:05 9:51 

Hanshue .... 4 Elapsed time... 10:15 24:11 
Lap: tite... .. 10:15 13:56 


FOR LIGHT CARS WITH PISTON DISPLACEMENT TO 300 CUBIC INCHES, CLASS C 


No. Car H.P. Bore Strk. Disp. _ Driver Start 1 2 3 
DRMSPCRS © Bote 30 4% 5 300 Bigelow ... 1 WBlapsed time..10:37 23:02 34:1/ 
Lap time..... 10:37 12:25 11:18 
AD Bieewell. 2.54). 0 o3% 28 4% 4% 241 4B. Cooper.... 3 Elapsed time..12:17 25:06 47:0 
Lap time..... 12:17 12:49 22:41 
BA ME oiacatsieteie es 30 4 4% 226 F. O’Brien... 2 Elapsed time..36:04 49:31 74:38 
Lap time..... 36:04 13:27 25:12 
ROONG: acca. cS,0 20 3% 4 176 Aurandt .... 5 Elapsed time..14:08 25:25 38 207 
Lap time..... 14:08 11:17 12:42 
12 Inter-State ...... 380 4% 5 258 Michener .... 4 


—— 





—— 





TO 600 CUBIC INCHES, CLASS C 
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g 21:26 
G 10:10 
6 20:18 
6 10:12 
5 19:24 
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Results in Interesting Competition 


Hour Record Main Object of Attack, Burman Succeeding in 
Raising It to 57 Miles—Bragg Shows His Nerve—Meet Is 
a Success, More Than 15, 000 People Turning Out in 3 Days 


fair grounds race track. The 1-mile, 5-mile 
and 1-hour records were the marks clipped. 


Caleb Bragg in the Fiat Cyclone set 


the new mile notch at :52.6. The previous 
record here was :53.8, made by Oldfield 


in the Benz. Bragg also set the new 5-mile 
record, 4:40.17. It had been 4:58 flat, also 
aun Oldfield record. This was announced as 
: new record for competition from stand- 
ing start on a mile track. 

Kulick, with his little white Ford, 
the sensation of the day. 
in five events. 


was 
He was entered 
He won three, finished sec- 
ond in one, and fourth in another. 
Kulick who made 
grind, another 
track. 


It was 
the 
for the 


55 miles in hour 


new mark local 

Fields ranged from four to thirteen cars 
each. Unquestionably the races were the 
best ever conducted here. The big event 
of the day, and that which created the 
most interest, was the 5-mile free-for-all, 
field of six started. Caleb 
Bragg, in his 90-horsepower Fiat Cyclone, 
and Burman, with his 100-horsepower Mar- 
quette-Buick, made this a duel between 
them after the first 2 miles. Each drove 
his miles in :54 and :55, but in the end 
Bragg won by a safe margin, with Burman 
second and Disbrow in the National third. 
Following this, Bragg went two 1-mile 
trials, setting his mile mark. 
drove a mile in :53.09. 

Kulick in the first event drove 5 miles 
from a standing start in 5:48.83, winning 


in whieh a 


Burman 


from the Warren-Detroit, 
Jackson. Summary: 

Five miles, class C, 161 to 230 cubic inches 
—F. Kulick, Ford, won; B. Evans, Warren-De- 
trois, second ; H. L. Cohen, E-M-F, third. Time, 
dD 748.83. 

Five miles, class C, 231 to 300 cubic inches 


E-M-F and 


—F. Kulick, Ford, won; W. Donnelly, Cino, 
second; A. J. Maisonville, Corbin, third. Time, 
$ :01. 


Ten miles, class C, 301 to 450 cubic inches— 
John Aitken, National, won; L. Disbrow, Na- 
tional, second; Jack Raycliffe, Knox, third; 
William Fritsch, Buick, fourth; S. L. Speer, 
Jackson, fifth. Time, 10 :03.22. : 

Five-mile free-for-all—Caleb Bragg, Fiat 
Cyclone, won; Robert Burman, Marguette- 
Buick, second; L. Disbrow, National, third; F. 
Kulick, Ford, fourth; John Aitken, National, 
fifth; T. S. Duby, Midland six, sixth. Time, 
4:40.17. New track record. 

Trials for 1-mile record by Caleb Bragg in 
Fiat Cyclone. Time, :55.06 and :52.6. Sold 
track record, :53.8. 

Ten-mile handicap, free-for-all 
Surman, Marquette-Buick, 
Kulick, Ford, 20 seconds, Second ; A. J. Maison- 
ville, Corbin, 1:05, third; W. Donnelly, Cino, 
40 seconds, fourth; L. Disbrow, National, 15 


cars—Robert 
scratch, won; F. 


seconds, fifth. Time, 10:18.31. Other starters: 
J. Aitken, National, 15 seconds: J. Raycliffe, 
Knox, 4 seconds; R. Ireland, Midland, 1 :05; 
T. S. Duby, Midland six, 40 ‘seconds ; William 
Fritsch, 40 seconds; H. Cohen, E -M-F, 1:20; 
A. F. Witt, E-M-F, 1 715; S. L. Speer, Jackson, 
1 705. . 


Trial for mile record—Robert Burman in 
Marquette-Buick. Time, :53.07. 

One-hour race for cars of class C 
classes—Race <A, 161 to 230 
Towers, Warren-Detroit, won; 


in two 
class—Jack 
Bob Evans, 


Warren-Detroit, second; H. Cohen, -E-M-F, 
third. Distance, 53 miles. A. I’. Witt, E-M-F, 


withdrew after 

Race B, 231 to 300 class—F. 
won; W. Donnelly, 
ville, Corbin, third. 


24 miles. 

Kulick, Ford, 
Cino, second; A. J. Maison- 
Distance, 55 miles. 


HOUR MARK AGAIN BEATEN 

Orleans, La., Feb. 26—The 1-hour 
track record, stretched a bit Saturday, was 
pushed a little further along today when 
Burman in the Buick made the mark 57 


New 








COUNTY, CALIFORNIA, WON BY POPE-HARTFORD, 


NATIONAL, MERCER 








4 D 6 7 8 9 10 
42:38 52:10 61:42 72:56 82:32 92:06 101: 
9:51 9:32 9:32 11:14 9:36 9:3 9: 
41:21 50:25 60:25 70:50 81:30 91:50 101:5 

11:06 9:04 10:00 10:25 10:40 10:20 10:00 
49:41 59:27 71:20 a 353 90:26 100:03 112:4 

9:05 9:46 11:53 33 9:33 9:37 12:4 
Out of race, broken winten 

Out of race on first lap, damaged wheel 

3 4 5 7 S ) 
38 340 oe 49:25 58:47 67:48 79:2 SS 
18 :30 ee mee 8 :02 9:01 11:32 9 
32:53 40:06 49:12 58:54 70:42 81:14 90 
12 :35 733 9:06 10:42 11:48 10:32 9 
29:04 38:45 48:12 57:3 66:54 75:16 S88 
) :25 9 :41 9 :27 9 :22 9:2 = i281 
33:03 42:45 52:25 65:08 75:32 86:00 96 
10:45 9 :42 9:40 12:48 10:24 10:28 10 
30:08 43:40 53:25 63:13 72:54 82:2 92 :1 
10:07 18:37 9:45 9:48 9:41 9 :34 9:4 
34:56 44:16 60:33 3urned up in sixth lap 
10:45 8:26 1Gci% 
t oo 6 7 8 9 

44:3 56:58 68:10 79:45 91:17 102 :54 

LO 27: E239 Sse ot 715 43 :332 «66113 <87 
60:08 Jia S457 92:28 100:20 ..... 

ee 33 12:09 12:45 12:46 12:06 <...: 


2:05 


Stopped by referee 5th lap 
Accident in 6th lap 


745 
st aides in first lap, out of race 


+=! 





11 12 13 14 5 
111:07 120:48 180:15 1389:48 149° :30 
9 :29 9 :36 9 :45 9 :33 9 :42 
1138 :40 124:45 134:52 144:03 152:12 
11 :50 Se 10 :07 9:11 10 :09 
23 30 «13%: 141:31 151 :01 * 
92342 9: 30 9:32 9 :30 * 
10 l 13 14 
98:15 107:44 127 :01 137:20 

9 :26 9:29 9 343 10:19 
99:42 116:08 131:23 138:07 

9:16 16:26 9:12 6:44 
97:50 107 :20 130 :04 139:21 

9 :23 9 :30 9:21 9 :20 
107 :02 117:42 138 :33 * 
10:3 10 :40 10:18 * 
101:47 Out of race 














35 
miles instead of 55, as 
yesterday. 

Like the first day’s program, Sunday’s 
ecard was full of splendid contests. Bur- 
man perhaps was the star of the day. He 
eaptured the handicap event by a burst of 
speed in the stretch, besides winning the 
l-hour race after a minute’s delay at the 


done by Kulick 


start. Summary: 
Wive miles, class C, 161 to 230 inches—F. 
Kulick, Ford, won; B. Evans, Warren-Detroit, 


second; J. Towers, Warren-Detroit, third; H. 
L. Cohen, E-M-I, fourth. Time, 5:06.26. 

Five miles, class C, 231 to 300 gg A 
Kulick, Ford, won; Walter Donnell Cino, 
second ; A. J. Maisonville, Corbin, third. ” ‘Time, 

6.2 

Special match, 5 miles, between Midland and 
Stearns cars—H. B. Pennebaker, Stearns, won ; 
T. 8. Duby, Midland six, second. Time, 5 :42.45. 

Ten miles, class C, 301 to 600 inches— 
Burman, Buick Special. won; John Aitken, Na- 
tional, second; Louis Disbrow, National, third. 
S. L. Speer, Jackson; William Fritsch, Buick: 
Ralph Ireland, Midland four, also competed. 
Time, 10 :04. 

Five miles, free-for-all—Robert 


Burman, 
Buick Special, won; Caleb Bragg 


, Fiat Cyclone, 


second; John Aitken, National, third; Louis 
Disbrow, National, fourth; T. B. Duby, Mid- 


land six, fifth. Time, 4:50.33. 
Five miles, class A—William Fritsch, 
walkover. Jack Raycliffe, Knox, 
after first lap. Time, 5:14.43. 
'Ten-mile handicap, free- for-all—B. Burman, 
Buick, scratch, won; A. J. Maisonville, Corbin, 
f 205, second; W. Donnelly, Cino, 1:05. third: 
Kulick, Ford, :25, fourth; L. 
tional, :20, figth. W. Fritsch, Buick, :25; A. 
I’. Witt, E- 'M- F, 1:25; J. Aitken, National, :20 ; 
R. ireland, Midland four, 1:05, and T. S. ‘Duby, 
Midland six, :50, also competed. Time, 9:44. 
One-hour race, class, not exceeding 600 
inches—Robert Burman, Buick, won; Walter 
Donnelly, Cino, second; A. J. Maisonville, Cor- 
bin, third; J. Aitken, National, withdrawn 
after 37 minutes; L. Disbrow, National, with- 
drawn after 22 minutes; J. Tower, Warren- 
Detroit, withdrawn after 11 minutes. Dis- 
tance of winner, 57 miles. 
BIG RACE TO DISBROW 
New Orleans, La., Feb. 27—Louis Dis- 
brow, in a National, driving a steady, con- 
sistent race, won the 50-mile contest to- 
day. This was the feature event of the 
day, and was an excellent event. The Ford 
was second, but Disbrow, though well pur- 
sued, never lost his lead after the start. 
ravioli in the Buick and Bragg in the 
Fiat Cyclone were to have had a battle 
royal in the 5-mile free-for-all, but in the 
beginning of the race, Burman’s car 
sheared off a bit of driving gear and had 
to be towed home. Bragg won the event 
in tame but the jolting to the 
broken his car so weakened it 
that he withdrew for the afternoon. 
Interest in the 
centered in the 
Kulick’s Ford. 
finished. 


Buick, 
withdrew 


Disbrow, Na- 


fashion, 
frame of 
50-mile race therefore 
National and 
Ten started, and only four 
Ireland in the Midland went into 
the fence at the far turn at the thirty- 
ninth mile, but was unhurt, and tried to 
get his car back into the 


Disbrow 


race. Summary: 

Five miles, free-for-all—Caleb Bragg, Fiat 
Cyclone, won; L. Disbrow. National, second: 
F. Kulick, Ford, third; T. Duby, Midland, 
fourth. Time, 5:07.19. Burman, Buick Spe- 
cial, withdrew after first mile. 

Fifty miles, class C.; in 
Race A, 161. 230 class: No winner. B. Evans, 
Warren- Detroit, went 25 miles; J. Tower, 
Warren- Detroit, 10 miles. 

Race B, 161. 300 class—F. Kulick, Ford, 
won; W. Donnelly, Cine, second; A. Maison - 
ville, Corbin, third. Time, 53:00.92. 


three classes— 


Race C, 301.600 class—L, Eggs > ta Na- 
tional, won. Time, 52:39.97. Duby, Mid- 


land, withdrawn after 32 salions R. 
Midland, after 40 miles; 
son, after 27 miles; 
14 miles. 
Ten miies, 
Maisonville, 


Ireland, 
S. L. Speer, Jack- 
Ww. Fritsch, Buick, after 
free-for-all handicap— A. J. 
: Corbin, :45, won; L. Disbrow, 
National, scratch, second; W. Donnelly, 
Cino, :20, third; F. Kulick, Ford, 705, fourth. 
Time, 10:27.10.' R. Ireland, Midland, with- 
drew at 4 miles. 
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WANTS REGISTERED CAR 

EW YORK—Editor Motor Age—The 

importance of registering stock cars for 
1911 contests is well borne out by the fol- 
lowing letter which reached me a few 
weeks ago.—S. M. Butler. 

‘*Philadelphia, Feb. 4, 1911—Mr. 8. M. 

Butler, Chairman Contest Committee A. A. 
. A—Dear Mr. Butler: Will you kindly 
send me a list of motor cars registered 
with the A. A. A. I, as a private owner 
of a car, desire at times to enter contests 
sanctioned by the American Automobile 
Association, and in purchasing a car wish 
to select one that I will be permitted to 
use at any time for the pleasure of my 
family. A car not registered is of con- 
siderable less value to me by reason of 
its restrictions for use than those that are 
‘registered with your association; and in 
purchasing a car for future use I wish to 
have a guide to enable me to decide in 
the selection of same. Yours very truly, 
Frank Hardart, Horn & Hardart Baking 
Ge."? 


ANTI-FREEZING MIXTURES 


Sisterville, W. Va.—Editor Motor Age— 
I have a water-cooled car and would like 
to ask Motor Age’s opinion of wood alco- 
hol, grain alcohol, or alcohol, glycerine 
and water to keep the radiator from freez- 
ing. Being a physician, my car has to 
stand out for some little time, and I have 
been advised to use one of the different 
things suggested to keep the water from 
freezing. If there is any preparation 
which is considered better than one of 
these, I should like to have it.—Victor 
Hugo Dye, M. D. 

On page 32 of the November 10 issue of 
Motor Age all of the anti-freezing mix- 
tures generally used in motor cars are 
given, with explanations as to their prepa- 
ration and the proportions adapted to va- 
rious temperatures. Tables containing 
these proportions were again given on 
page 32 of the December 1 issue. A 30 
percent solution of half alcohol and half 
glycerine in water is quite popular, and 
remains fluid down to 5 degrees below 
zero Fahrenheit; and a 35 per cent solu- 
tion is good for 15 degrees below zero. 
Thirty per cent wood alcohol in water will 
not freeze above 9 degrees below zero, 35 
per cent above 15 below zero, and 40 per 
cent above 24 below zero. 


THE DEWAR TROPHY 

Baldwinsville, N. Y.—Editor Motor Age 
—Will Motor Age kindly advise me 
through the Readers’ Clearing House what 
the Dewar trophy is, when it was awarded 
to the Cadillac and on what car of that 
make was this awarded?—G. D. M. 

The Dewar trophy was donated by Sir 
Thomas R, Dewar, to be awarded by the 
Royal Automobile Club of Great Britain 
each year to the car which should success- 
fully compete the most meritorious per- 
formance or that furthering the interest 
and advancement of the industry. In 
March, 1908, it was awarded to the Cadil- 
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lac in recognition of the standardization 
test which took place in London and which 
is regarded as the most severe test of 
mechanical accuracy ever applied to a 
motor car. 


A committee of mechanical experts ap- 
pointed by the club selected three one- 
cylinder Cadillac cars at random from the 
London store room. These cars were driven 
to Brooklands speed course and were run 
25 miles on the track at an average 
speed of 28 miles an hour. Then they 
were entirely dismantled, even to the re- 
moving of every nut, bolt and screw, and 
the parts were mixed in a conglomerate 
heap. To add to the severity of the test, 
eighty-nine parts in which extreme ac- 
euracy is most essential, were discarded 
and locked up, and duplicates mixed in- 
discriminately with the others. Three sets 
of parts then were selected from the heap 
to reconstruct three cars regardless of the 
ears from which the parts were originally 
taken. After the reassembling was com- 
pleted the three cars were driven for 
500 miles on the Brooklands course. At 
the end of the trial there was not 200 
yards between them. 

Another trophy was offered by Sir 
Thomas Dewar for a 1-mile international 
straight-away race formerly run on the 
Daytona beach. 


LIFE OF SELDEN PATENT 

Mason City, Ia—Editor Motor Age— 
Please tell in the Readers’ Clearing House 
when the Selden patent expires.—A. B. 
Hunkins. 


The Selden patent expires November, 
1912. 


MAGNETO OR GENERATOR 

Seattle, Wash.—Editor Motor Age— 
Kindly advise me through the Readers’ 
Clearing House columns which is the most 
approved mechanical source of electricity 
in the ignition of gas in a gasoline engine 
as between direct current and alternating 
current generators. Please show this as 
applied to make-and-break and also to 
jump-spark systems and also say whether 
or not it is practical to use one and the 
same generator for either make-and-break 
or jump-spark system.—Information. 

Opinion is divided as to the best mechan- 
ical source of current for ignition pur- 
poses. Many people prefer the low-tension 
magneto with its transformer coil, while 
others believe that the use of the dynamo- 
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EDITOR’S NOTE—To the Readers of the 
Clearing House columns: Motor Age Insists 
on having bona fide signatures to all commu- 
nications published In this department. it 
has been discovered that the proper signa- 
ture has not been given on many communi- 
cations, and Motor Age will not publish such 
communications, and will take steps to hunt 
pe eb os offenders of this rule If it Is 
violated. 








electric generator with a storage battery 
is better. The high-tension magneto prob- 
ably has the greatest number of adherents, 
however, because it does away with the 
extra coil. There have been several dis- 
cussions of the relative merits of the dif- 
ferent systems in these columns, and they 
need not be repeated here. If the mag- 
neto or generator is of the low-tension 
class it probably can be used either for 
jump-spark or make-and-break ignition. 


NOISY EXHAUST VALVE 


Canton, Kan.—Editor Motor Age—lI 
have a single-cylinder air-cooled motor 
made by the Crest Mfg. Co., which | 
bought second-hand and use to run a 
small runabout of my own design. This 
motor runs pretty well and develops ail 
the power I need but is so noisy as to be 
almost unbearable. It runs at some 1,500 
to 2,000 revolutions per minute. The size, 
I think, is 3% by 3%. It has a T-head 
automatic intake, and the exhaust is op- 
erated by apush-rod from the cam below. 
The motor is built like most of the motor- 
eycle motors and has the balance wheels 
enclosed in the crankease. Most of the 
noise seems to be made by the exhaust 
valve when it returns to the seat, making 
a noise like striking a heavy blow with 
a hammer. I think of rebuilding this 
motor somewhat—I am a machinist by 
trade—and expect to make a solid ecrank- 
shaft and use a flywheel outside. Will 
Motor Age give me what suggestions it 
can through the Readers’ Clearing House 
for securing quiet in the running of this 
type of motor. The exhaust valve is 
about 14-inch over the top and opens 
about a l-inch hole. How high should 
it lift to allow the gas to escape.—D. B. 
Hungerford. 


Your trouble probably is due to wear 
between the push-rod and the valve-stem, 
causing too much, space between them. 
This space should not be over .008 inch or 
the thickness of an ordinary business ecard. 
The method of remedying the trouble was 
explained in the Readers’ Clearing House, 
Motor Age, September 8, 1910. The valve 
should lift about 3/16 inch. 


WARNS AGAINST CHEAP TIRES 


Aurora, Neb.—Editor Motor Age—My 
experience might be of service in prevent- 
ing some poor soul from making a so- 
called investment. Tempted by the ex- 
ceedingly high prices of tires of standard 








March 2, 1911 


















March 2, 1911 


ming f 


EDITOR’S NOTE—In this department 
Motor Age answers free of charge questions 
regarding motor problems, and Invites the 
discussion of pertinent subjects. Corre- 
spondence Is solicited from subscribers and 
others. All communications must be prop- 
erly signed, and should the writer not wish 
his name to appear, he may use any nom de 
plume desired. 








makes, and the very low prices offered by 
a great many so-called tire houses, I in- 
vested in two tires at less than half the 
usual prices. These tires, 30 by 314, cost 
me $28.50. The first one gave me a mile- 
age of 700 miles and was a hopeless wreck, 
and the second, 450 miles, and blew up— 
not out. This makes a mileage of 1,150 
for a little less than the price of a good 
tire instead of 5,000 miles, as it should 
have been. There is an impression that 
these cheap tires are worth just what one 
pays for them and no more. My expe- 
rience is that they are not worth nearly 
as much as they cost. These tires I pur- 
chased evidently were old worn-out cas- 
ings recovered with dead rubber, and were 
so stiff that it was a difficult job to put 
them on the first time, and as limp as rags 
afterward. Much might be saved to the 
economically-inclined motorist if this sort 
of skin game was properly advertised.— 
Royal. 


WHICH IS FRONT END? 

Lansing, Mich.—Editor Motor Age— 
Will Motor Age through the Readers’ 
Clearing House tell me what is considered 
the front end of a horizontal stationary 
gas engine? I want to know why one end 
is called the front end; also which is the 
front end of a piston.—Charles A. Stone. 


In steam engine practice, where the 
working fluid is admitted to both ends of 
the cylinder, the two portions are desig- 
nated by their relation to the piston rod. 
The end of the cylinder next to the crank 
is called the crank end and the end of 
the cylinder beyond the piston head is 
called the head end or front end. These 
terms were used in the same connection 
when it became necessary to refer to the 
ends of cylinders of gas engines, because 
designers and engineers were accustomed 
to them. The front end of a piston is the 
end carrying the piston head. 


WEAR ON REVERSE GEAR BEARINGS 


Cincinnati, O.—Editor Motor Age— 
Through the Readers’ Clearing House 
pleasé answer the following questions: 

1—On a 1,000-pound motor delivery car, 
which is intended to operate 125 miles 
per day, or 10 hours per day, how long 
should a 1-inch diameter reverse gear bear- 
ing be used? A great many makers are 
too short on this item, and they seem to 
wear out very fast. The writer is under 
the impression that cars having this bear- 
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ing shorter than 2 inches are unsalable. 
2—Would a ‘*-ineh outside diameter 
brass tubing carry sufficient heat from the 
exhaust to a 14-inch jacketed carbureter? 
3—What are the detrimental features of 
a perfectly flat spring which has forty- 
eight 2-inch leaves y-inch thick? 

4—Is it possible for a good motor to 
hold 4 pounds compression over night ?— 
C. Biederman. 

1—A l-inch diameter reverse gear bear- 
ing on a 1,000-pound motor car under the 
conditions you give and properly adjusted 
should last for about 5,000 miles, when 
they should be again adjusted. It is very 
possible that your trouble is due to the 
fact that the bearing or shaft is slightly 
out of alignment, which would be liable 
to cause very rapid wear. 

2—A %-inch brass tube should carry 
sufficient exhaust gas for the carbureter if 
the piping is not too long and is kept 
quite close to the cylinders. In some 
motors the carbureter is placed where it 
would be impossible to get sufficient heat 
to it by this method. 

3—It will be impossible to answer this 
question without knowing more of the de- 
tails of construction and just how it is to 
be used. In general, a flat spring having 
many leaves is liable to have the leaves 
work loose under excessive strains. 

4—It is possible for a motor to hold 4 
pounds compression over night, and many 
of them, where the fit between the piston 
and the cylinder walls and the fit of the 
valves is good, will hold compression for 
much longer periods. Many good motors, 
however, will not hold their compression 
for any great length of time and yet give 
excellent service. 

KEROSENE AS COOLING AGENT 

Lead, S. Dak.—Editor Motor Age—l 
noticed in Motor Age of December 1, in 
an article of anti-freezing solutions, the 
following: ‘‘On motors designed for wa- 
ter cooling, which have no rubber hose 
connections, kerosene can be as effectively 
used as a non-freezing cooling agent as 
any of the above mentioned solutions or 
mixtures.’’ Would kerosene be all right 
as a cooling agent in my 1909 model two- 
cylinder Reo roadster? 

2—Is kerosene to be used pure and how 
low a temperature will it withstand? 

3—Will it harm the radiator, ete.?— 
Reader. 


1—Kerosene can be used with very good 
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results as a non-freezing cooling agent 
where no rubber connections are used. As 
it leaks somewhat more. readily than water 
the connections must all be very tight. 
2—It should be used pure and will pre- 
vent freezing at all temperatures ordinar- 
ily encountered. 
3—It will not harm the radiator or any 
other parts of the system that are not 
rubber. Where rubber is used for hose 
connections, ete., it will need to be re- 
placed frequently. 
MUFFLER QUESTION 
Tex.—Editor Motor Age— 


Through the Readers’ Clearing House will 


Motor Age kindly answer the following 
questions: 


Ozona, 


i—Does taking the muffler off a motor 
car increase the power of the motor? If 
so, why? 

2—Does the air rush back into the ex- 
haust pipe with each explosion of the 
engine ?—Subscriber. 

1—If the muffler is properly designed 
there will be practically no power lost in 
it, and taking off the muffler or using the 
cut-out will not inerease the 


power ap- 
preciably. 


2—The air wil! not rush back into the 
exhaust pipe if a muffler is used. Witk 
the engine exhausting directly into the 
air the speed of the gas is sufficient to 
cause a partial vacuum in the exhaust 
pipe and air will rush back into it. 
THEORY OF SPRINGS 

Chicago—Editor Motor Age—Through 
the Readers’ Clearing House will Motor 
Age inform me if the following proposi- 
tions are true? If they are not, will 
Motor Age kindly state what is the truth 
in regard to the matters in question? 

1—The longer the period of vibration 
of a spring of a motor ear, the easier are 
the riding qualities of the car in ques- 
tion. 

2—Other being equal, the 
strength of a spring varies directly as to 
its width. 

3—Other things being equal, the 
strength of a spring varies as the square 
of the thickness of the spring. 


4—What determines the period of vibra- 
tion of a spring? 


things 





5—In motor car construction, what are 
the factors which limit the endeavor to 
obtain as long a period of vibration as 
possible?—William Bross Lloyd. 

These points will be very fully discussed 
in a paper on the design of springs for 
motor cars in an early issue of Motor Age. 

1—It is true the longer the period of 
vibration of the spring of a motor ear, 
the easier are the riding qualities of the 
ear, because the shocks which the spring 
is supposed to absorb will be absorbed 
more gradually. 

2—Other being equal, the 
strength of the spring varies directly as 
its width. 

3—Other 


things 


things being equal, the 
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strength varies directly as the square of 
the thickness. 

4—The period of vibration of a spring 
is determined by its length, radius of 
curvature, width, thickness and resilience 
of the material of which it is composed. 

5—In motor car construction, the length 
of the period of vibration is limited by 
the strength of the material, which, of 
course, limits dimensions of the spring. 
The thinner the spring with a given length 
the longer will be the period of vibration. 
The greater the length of the spring of a 
given cross-section, the longer will be the 
period of vibration. The flatter the spring 
the longer will be its period of vibration, 
but these conditions are limited by the 
load to be carried and the material of the 
springs. 
HIGH AND LOW-TENSION IGNITION 

Buffalo, N. Y.—Editor Motor Age— 
Through the Readers’ Clearing House will 
Motor Age kindly answer the following 
questions: . 

1—What is the difference between high 
and low-tension ignition systems, and why 
is it necessary to have a high-tension sys- 
tem? 

2—How is piston displacement figured? 
—X. Y. Z. 

1—The low-tension ignition system 1s 
one in which the voltage is much less than 
that in the so-called high-tension systems. 
Practically the only form in which low- 
tension ignition is found is in the make- 
and-break system. This consists of a cur- 
rent source such as a dry battery, stor- 
age battery or low-tension magneto, a 
switch and an igniter. When a battery is 
used a primary induction coil is required. 
With this coil the spark or are is pro- 
duced directly by the primary current. It 
has a single winding of a few layers of 
wire of large size on an iron core. Where 
a magneto is used this coil is usually com- 
bined with it. The spark produced by 
this coil will not are or jump across a 
gap in the circuit, but an are is drawn 
between the contact points when the cir- 
cuit is broken. The igniter is a mechan- 
ically-operated device for breaking and 
closing the circuit inside the cylinder and 
thus causing an are to ignite the charge. 

In the high-tension or jump-spark sys- 
tem a spark is caused to are across a sta- 
tionary gap in the cylinder. This is caused 
by a current of high voltage in the sec- 
ondary circuit of an induction coil having 
a double winding. The inner winding 
consists of a few turns of comparatively 
large wire connected to the battery or 
magneto and having in its circuit a vi- 
brator for rapidly opening and closing the 
circuit. To increase the spark a con- 
denser is connected across the terminals. 
The coil acts as a transformer and steps 
the voltage up from the low voltage of the 
source of current to the high voltage 
needed to force a spark across the gap in 
the spark plug. When a magneto is used 
with the spark coil separate it is a low- 
tension magneto, but often the coil is 
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combined with the magneto, making it a 
high-tension magneto. Jump-spark sys- 
tems often are designated as high-tension 
or low-tension, depending on whether a 
high or low-tension magneto is used. These 
points were thoroughly discussed in the 
Readers’ Clearing House October 27, 1910, 
and on pages 54 and 55 of Motor Age for 
January 26, 1911. 

2—The piston displacement of a motor 
is found by multiplying the square of the 
bore by .7854 and then by the stroke and 
then by the number of cylinders. 


HOME-MADE METAL POLISH 

Fort Wayne, Ind.—Editor Motor Age— 
Through the Readers’ Clearing House will 
Motor Age kindly give me a recipe for 
a home-made polish or mixture that will 
polish or clean lamps and brass in gen- 
eral.—H. Bengs. 

Make a paste of equal parts of sulphur 
and chalk with sufficient vinegar to re- 
duce it to the required consistency; ap- 
ply it to the metal while moist and allow 
it to dry on, Then rub with chamois skin. 


BRAKE TEST FOR MOTOR 

Champaign, Ill—Editor Motor Age— 
Please answer through the Readers’ Clear- 
ing House the following questions: 

1—Are there any objections in having 
the magneto close to the exhaust pipe? 

2—How is the brake horsepower of a 
gasoline engine determined? 

3—What is Glenn Curtiss’ speed record 
on a motor cycle for a mile? -What is 
Barney Oldfield’s mile record for motor 
cars? 

4—What are the advantages and disad- 
vantages in having cylinders cast in pairs 
or singly on a four-cylinder motor?—C, E. 
Christ. 

1—If the magneto is too close to the 
exhaust pipe the heat from the latter may 
injure the insulation. 

2—The brake horsepower is determined 
by means of a prony brake. Its construc- 
tion and application to the flywheel is 
shown in Fig. 1. Two blocks are eut to 
fit a part of the periphery of the fly- 
wheel and held in position by long bolts. 
A bar is fastened to the upper part and 
extends out on both sides. One end ear- 
(ies a spring balance which is fastened to 
the floor, while the other end carries a 
counterweight. The only other apparatus 
x8 a speed indicator, by which the num- 
ber of revolutions per minute is read. Be- 
fore the brake is tightened on the fly- 
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wheel, adjust the counterweight so that 
it balances; then tighten up the bolts, with 
the engine running. Keep the bar levei 
with the floor. 
minute and the pull registered by the 
spring balance. Then for any speed the 
brake horsepower is 2x3.1416xRxNxP, 
33000 
where R is the horizontal distance from 
the center of the flywheel to the center 





. of the spring balance, N is the number of 


revolutions per minute and P is the pul) 
in pounds shown on the balance seale. 


3—Curtiss has no official speed record 
for a motor cycle. On March 16, 1910, 
Oldfield, in the Benz, broke the 1-mile 
straightaway record, traveling the dis- 
tance in :27.33, or at the rate of 131.75 
miles an hour. The same day he created 
a standing start mile record of :40.35, in 
the Benz. 


4—Some of the advantages of casting 
cylinders in pairs are: Cylinders are sure 
to be properly aligned; shorter gas, water 
and oil connections; shorter motors. Among 
the disadvantages are: Two cylinders 
must be replaced when one is injured; 
difficulties in manufacture on account of 
the more complivated casting. 


WHERE COILS BURN OUT 

Saugerties, N. Y.—Editor Motor Age— 
Through the Readers’ Clearing House wili 
Motor Age tell me in what manner 2 
coil may be burned out?—Constant Reader. 

A coil may be burned out by the wear 
ing or puncturing of the insulation at any 
of the following places: Between twe 
coils of the primary winding; between the 
primary and secondary; between coils of 
the secondary winding; in the condenser. 
These may be due to either water, wear 
heat or disintegration from old age. 


AVOIDING CARBON DEPOSITS 

Salt Lake City, Utah—Editor Motor 
Age—I notice in the Readers’ Clearing 
House a lot of grief from all over America 
because of carbon deposits in gasoline mo- 
tors. I also notice remedies prescribed, 
from log chains to dynamite, by those 
who have suffered likewise, but I have 
failed to read a suggestion as to how to 
avoid having carbon deposits. It would 
seem, after reading a few thousand glee- 
fully told experiences on how to remove 
carbon, that every fellow who buys a 
motor car would be terribly disappointed 
if he couldn’t have a lot of carbon to 
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FIG. 1—PRONY BRAKE FOR TESTING MOTOR 


Note the revolutions per ' 
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chisel out after a few weeks’ use of the 
car. 

Too many motoring novices of today 
accept the notion that a motor car must 
be rotten from every point of view to be 
a motor car, and I suppose if some men 
owned a really good one that acted as fair 
as an old family horse, they would think 
they had been cheated. 

Carbon in a motor is no more necessary 
than is ice in the radiator. I have driven 
several of my own cars for 6 years and 
my first two had carbonitis to waste, and 
I thought it quite as much of a proper 
accessory .as the headlights. Just before 


buying my present car, 2 years ago, an’ 


acquaintance who had had a long motor- 
ing experience told me of a non-carbon oil 
he had used in a large car for 8,000 miles, 
without having to clean a spark plug. 
Of course, I immediately put him in the 
hot-air multitude I had met, but I never- 
theless took the address of the makers of 
the oil. Later I ordered a barrel, and 
when my new ear came, in May, 1909, I 
began to use it. I have now driven 10,200 
miles, and it is a fact that not an ounce 
of carbon is in the motor. The spark 
plugs never have been cleaned but once, 
and then only wiped off with a cloth after 
5,000 miles just because they were out for 
inspection. The valves never have been 
ground, and the motor delivers its maxi- 
mum power today with all the smoothness 
and quietness of its first month of service. 

Many friends are using this oil in many 
other makes of cars, with the same suc- 
cess, so I am convinced that any good 
motor, with first class ignition system, 
will get similar results. After my motor 
had been run for 5,000 miles I had it 
thoroughly inspected and found that none 
of the bearings showed wear, and, now, 
after 5,200 additional miles, its smooth- 
ness and efficiency are as splendid as ever, 
proving the oil to be not only non-carbon, 
but a perfect lubricant. 


The inside of the cylinders and the 
spark plugs have a dry film not unlike the 
inside of a gun barrel that has been fired 
for an hour or so, and never show a hard 
or greasy deposit. I frequently pour quite 
an excess of oil into the crankcase, but 
have failed to make the car smoke. My 
muffler is as clean as when new, and I 
have forgotten that my motor has spark 
plugs, valves or pistons. 

I have a friend who remonstrated with 
me for paying so much for my motor oil, 
claiming 30-cent oil was good enough for 
his motor. I went to see him in October, 
and his car was just out of the shop, 
where it had been undergoing the carbon- 
removing stunts. It had been run but 
3,000 miles, and yet he was joyous over 
the achievement of getting 3,000 miles of 
service without having to use mallet and 
chisel on the carbon. His first carbon- 
removing stunt cost him just one year’s 
supply of non-carbon oil of the grade I 
use, and a constant loss in the efficiency 


of his motor will follow each tear down. 
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I would like to tell the readers of Motor 
Age the name and maker of this phe- 
nomenal oil, as I could do motorists no 
greater service, but knowing these col- 
umns are for information and not adver- 
tising I leave them to prospect a little if 
they wish to eliminate 90 per cent of their 
motor troubles.—C, R. Searsall. 


DRY BATTERIES HAVE SHORT LIFE 

Waltham, Mass.—Editor Motor Age— 
We have a model K 30-horsepower Max- 
well, fitted with a Splitdorf magneto and 
a single non-vibrating coil on the dash. 
We use dry cells for starting, but these 
dry cells run down very fast.. We have 
put in seven sets since July. The wires 
have been taken off between the dry cells 
and coil and examined, and they seem to 
be all right. I have installed another 
switch between the dry cells‘and coil and 
still the dry cells run down in about 4 
weeks, sometimes in less than that time. 
We only make use of the dry cells for 
starting. Can Motor Age tell us what 
is the trouble?—H. A. Sanderson Co. 

It practically is certain that you have a 
partial short-circuit on your dry battery. 
If your line is clear, as it seems from your 
letter, the trouble probably will be found 
in the battery box. Be sure this is per- 
feetly dry and that the cells are well in- 
sulated from the box and from each other. 
But first carefully examine your wiring 
again and see if the switch completely 
opens the line in the off position. When 
you put in a new set of cells test them 
out one at a time to be sure they all are 
up to standard. 


TO FIGURE AIR RESISTANCE 


Nashville, Tenn.—Editor Motor Age— 
Through the Clearing House columns Il 
should like the following information: 

1—Kindly work out the piston displace- 
ment in ecubie inches of a motor 4 by 4 
inches. 

2—How can I figure the resistance of a 
motor car against the air at 5 and 25 
miles per hour? 

3—What is a real horsepower of a 
motor? What must a motor perform for 
each horsepower? 

4—Where can I get a catalog of the 
Courier car?—F. F. H. 

1—The piston displacement of a motor 
is found by multiplying the square of the 
bore in inches by the stroke in inches 
and this by .7854. The product is the 
displacement for one cylinder. Multiply 
it by the number of cylinders for the 
total displacement. You do not give the 
number of cylinders in the motor, but the 
displacement for each is 50.275 cubic 
inches. 

2—The resistance of a motor car at any 
speed may be obtained from the formula, 
R= .0017 V -A, where R is the air re- 
sistance in pounds per square foot, V is 
the speed in feet per second and A is 
the area of the car in square feet. At 5 
miles per hour this gives about .03 pounds 
per square foot and requires about .003 
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FIG. 2—DIFFERENCE BETWEEN OFFSET 
CRANKSHAFT AT B, AND USUAL 
TYPE, AT A 


horsepower for each square foot of sur- 
face presented to the air. At 25 miles 
per hour a resistance of 2.27 pounds is 
developed for each square foot, requiring 
.151 horsepower to overcome it. 

3—To deliver 1 horsepower a motor 
must be able to lift 33,000 pounds 1 foot 
in 1 minute, or the equivalent. 

4—Dayton Motor-Car Co., Dayton, Ohio. 


ANOTHER INQUIRY FOR POLISH 
Cincinnati, O.—Editor Motor Age—I am 
a regular subscriber to Motor Age and 
would like to have one or more recipes 
for making a good metal polish for motor 
ears.—Harry Henn. 
See answer to E. Bengs in this issue. 


KEROSENE FOR WINTER 


Terre Haute, Ind.—Editor Motor Age— 
I have been told by persons who are em- 
ployes of a motor ear factory that they 
use a very low grade of kerosene in the 
radiators during the winter in lieu of 
water, and I write to ascertain through 
the Readers’ Clearing House if Motor Age 
considers the use of kerosene advisable. 
I drive a Chalmers 30.—W. H. Taber. 

See reply to ‘‘Reader’’ in this issue. 


THE OFFSET CRANKSHAFT 


Bushnell, Ill.—Editor Motor Age—Is 
there any advantage in an offset crank- 
shaft?—Ben W. Pinckley. 

Some of the advantages claimed for the 
offset crankshaft are reduced wear on the 
bearing surfaces of the eylinder walls, 
connecting rods and crankshaft, and some 
facilities in construction. The offset crank- 
shaft and the usual type are shown in 
Fig 2. 

WYOMING ROUTE 

Beloit, Kan.—Editor Motor Age-—-I de- 
sire to drive to Cody, Wyo., from Chey- 
enne, Wyo., this summer and will appre- 
ciate it very much if Motor Age will pub- 
lish in the Readers’ Clearing House col- 
umns a road guide from Cheyenne, Wyo., 
to Cody, Wyo.—R. M. Anderson. 

Motor Age suggests that you motor from 
Cheyenne, Wyo., through Wheatland, Doug- 
las, Casper, Thermopolis, thence to Cody. 
There are no route maps covering this sec- 
tion of the country, as it is not the finest 
motoring country in the world. As there 
are motor clubs in all of these towns, spe- 
cific directions can be secured from them. 
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Precautions to Take When Using the Motor Car in Winter 
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ROBABLY no one loves the summer 

and fall months better or hates to 
see the winter begin than the man with a 
machine. For with winter comes visions 
of frozen radiators, cracked waterjackets 
and all the rest of winter motor troubles 
with which we are more or less familiar. 

Everyone has reasons why the particular 
anti-freezing solution which he uses is the 
best and why all the others are harmful 
or worthless; and then, even after a satis- 
factory anti-freezing solution has ap- 
parently been found, there is still the 
nightmare of ‘‘cold weather cranking’’ to 
be faced. Many a dance or theater party 
has been spoiled by the pleasant anticipa- 
tion of a 10 or 15-minute wrestling match 
with the crank while standing ankle deep 
in snow or slush. Nature seems especially 
to try to keep the number of future car 
saints a minimum in the case of machines 
with multiple-disk clutches. The combina- 
tion of a hard-starting engine and a mul- 
tiple-disk clutch filled with congealed oil 
makes a first class inducement to break 
the fifth commandment. 

But the person who has never traveled 
over the road with the chain grips singing 
merrily on the snow while he sits cozily and 
snugly under the warm robes and fills his 
lungs with pure crisp winter air, does not 
know what ne has missed. A ride through 
a park or along a country road on a clear, 
cold winter morning with the sunlight 
glistening on the millions of snowflakes 
in the trees and bushes, with the snow and 
wind stinging your face, makes you feel 
young again and takes you back to the 
good old days when you used to have your 
toboggan rides and sleighing parties. 

The following are some hints which will 
perhaps make winter driving more of a 
pleasure by removing some of the worries 
that most frequently attend it. 

Uses Wood Alcohol 

The first and most important thing to be 
considered is the cooling system. While 
there are several compounds on the market 
to prevent freezing of the cooling solution, 
the use of wood alcohol appears to be about 
the best, although the claim is made by 
some that salt solutions such as calcium 
chloride may be used with perfect safety 
if care is taken, yet the very nature of 
any salt solution makes it positive that a 
corrosive action must take place. While 
the salt may be such that no corrosive 
action, would take place were the solution 
placed in a containing vessel of iron or 
copper alone, yet in the cooling system of 
a ‘ear we usually have brass or copper 
radiators and piping coupled to an iron 
engine jacket. Placing a salt solution in 
such a system, we immediately create a 
splendid galvanic battery with poles of 
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FIG. 1—MEASURING RADIATOR CAPACITY 


iron or copper, and then we proceed to 
warm up our electrolytic solution, which 
enormously increases the chemical action 
which is bound to take place anyway. 

Leaving out the salt solutions for the 
above reason, we have left to our choice 
a solution containing either alcohol or 
glycerine, or a combination of both. The 
chief and perhaps only objection to solu- 
tions containing glycerine is the softening 
effect which they have on the rubber hose 
connections and rubber packing rings in 
the piping system. Aledhol, however, has 
absolutely no corrosive action in the cool- 
ing system, has no effect on rubber and, in 
fact, the only effect it does have is a 
cleansing one. But alcohol slowly evap- 
orates out of the solution, so unless we 
know what proportion of alcohol is in the 
radiator we are constantly afraid that we 
haven’t enough, so we keep on pouring 
aleohol into our cooling system until the 
machine smells like a chafing dish party. 
If the motorist will purchase a hydrometer, 
with either Beavme or specific gravity 
scale, which will cost him about 50 cents, 
and once a week draw off a little solution 
in a glass and test it, he will be able to 
tell by the following table just at what 
temperature his solution will freeze and 
thus be saved all further anxiety. 


The writer ran his machine all last win- 
ter and used just 2% gallons of wood alco- 
hol all season. When the specific gravity 
reading gets too high a little aleohol should 


be added. A good table is: 
TABLE 


Approxi- 
Hydrometer readings Percentage of mate 

Specific wood alcohol freezing 

Beaume gravity in water point F. 
2.5 981 10% 18° 
15.5 .962 20% 5° 
17.5 .952 25% —2° 
19 -942 30% —9° 
20.5 -932 35% —15° 


The next question which concerns us is 
—How much solution have we in the sys- 
tem? In the ease of some machines this 
ean be ascertained by simply removing 
the filler cap and looking down into the 
radiator. In a great many machines, how- 
ever, it is impossible to see any water line, 
and so the only way in which to be sure 
that your radiator is full is to fill it up 
until the water runs out of the overflow 
pipe. This method will obviously waste 
alcohol in winter, so the following may 
be resorted to: 

How it Is Done 

Procure a piece of glass tubing T, Fig. 
1, about 3 feet long and of suitable 
diameter; also 3 or 4 feet of rubber tubing 
R, such as lamp tubing. The diameter of 
the glass tube should be such that the 
rubber tubing will make a snug fit when 
slipped over one end; also procure one 
small pinch cock C. Fasten the glass tube 
against the wall of the garage in a con- 
venient location with a clean sheet of 
cardboard D back of it. The rubber tub- 
ing is slipped on the lower end of the 
glass tube. Now open the drain cock of 
the bottom of the radiator and drain all 
the water out of the cooling system; then 
slip the other end of the rubber tube over 
the drain cock and proceed to fill up the 
radiator, using a quart measuring cup. 
Upon the addition of each quart a mark 
should be placed on the cardboard opposite 
the fluid level in the glass tube. When 
the radiator is full you have the capacity 
of the cooling system graduated in quarts, 
and whenever the motorist wishes to find 
out how much solution he has in his tank 
he has only to slip the end of the rubber 
tubing over the radiator drain cock, open 
the drain cock and pinch cock and read 
off the quantity of solution at a glance. 
The pinch cock is simply to prevent the 
solution in the rubber tubing and gauge 
glass from running out each time. If 5 
minutes once a week is spent in making 
this test together with the hydrometer test, 
the owner of the machine will find that all 
anxiety and uncertainty in regard to his 
cooling system has vanished. 


Some Cooled Too Much 

One more advantage of this water gauge 
might be mentioned. Some machines are 
actually cooled too much during the win- 
ter months, resulting in poor running and 
poor efficiency in regard to fuel consump- 
tion. The most popular remedy for this 
is to place a shield of some kind over part 
of the radiator so as to render it ineffective. 
When we can tell, however, just how much 
fluid is in the cooling system at any time, 
we have another and less unsightly remedy. 
It is to simply run with the cooling system 
one-half or two-thirds full. When this is 
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done the fluid passes through the radiator 
much faster and therefore is not cooled 
to so great an extent. 

In regard to the starting of a gasoline 
engine during cold weather, but one remedy 
need be mentioned. It has appeared a 
number of times in print, but its use seems 
to be so successful that it is well worth 
while to speak of it again. Procure a long- 
nose oil can, fit a cork over the end of the 
spout to preventing spilling, and fill it 
with a mixture of equal parts of gasoline 
and sulphuric ether. When a cold engine 
is to be started, simply prime each cylinder 
with a few drops of this mixture and the 
engine will immediately start upon crank- 
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ing, provided that the carbureter has been 
adjusted for cold weather, which, by the 
way, is an important thing to keep in 
memory. Care should be used in handling 
the ether, as it is almost explosively in- 
flammable. 

The remedy for a dragging clutch is also 
easy to apply. The oil should perhaps be 
thinned slightly during cold weather, but 
only very slightly, as it should be remem- 
bered that after the car has been running 
a short time the temperature of the clutch 
is nearly the same as in summer. There- 
fore, if thin oil is used it will be too thiv. 
after the clutch has warmed up. The best 
thing to do is to use a good grade of cold- 
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weather oil in the clutch aiter giving it 
a good cleaning out with kerosene. If it 
still drags upon starting after the machine 
has been standing some hours, it is very 
simple to throw off the emergency brake, 
jack up one of the rear wheels and then 
start your engine. Then apply the brake 
again in order to stop the back wheel and 
remove the jack. 

If the above is followed the motorist 
will find that there is a whole lot of solid 
enjoyment to be obtained from his car dur- 
ing the winter months, and he will come to 
the conclusion that, after all, nature is not 
such a bed fellow even if he does cause 
winter to pay us a visit about once a year. 








Susan In Italy 
USAN IN ‘SICILY’’ is an account 
S of the adventures and experiences 


of Susan and her Aunt Anne in the old ? 


Sicilian towns. This record, which is 
told in the form of letters written to 
a stay-at-home relative, is full of the 
spirit of one who is in love with life 
and adventure. In speaking of the 
Sicilians as a race the author says, in 
the preface, that the sad-eyed Sicilians 
have experienced “‘more suffering than 
satisfaction,’’ and the result is that ‘‘the 
contrasts the Sicilians present of gentle- 
ness and ferocity; of courtesy and violence; 
of serious intelligence and crass igno- 
rance, will ever make them a study as 
interesting as it is puzzling.’’ Mount 
Etna was ascended, Palermo, Taormina, 
and modern Syracuse all visited. In writ- 
ing of the trip up Mount Etna, Susan says: 
‘¢With Catania not yet lost to view, and 
prosperous little Cibalo, amidst the twink- 
ling orange leaves, under our windows, we 
passed suddenly, as when a ship goes out 
of the smooth waters of a harbor into the 
terror of a storm, from the peaceful beauty 
of luxuriant plenty into a scene of dark, 
dreadful desolation. It was the stream 
of lava hurled down the mountain side in 
1669 which overtook the flying people, 
swallowing up homes and fertile fields in its 
furious fiery flood and rendering 27,000 
people homeless, that wrought this change 
in the whole face of nature.’”’ * * * 
‘¢Misterbianco, a town once utterly de- 
stroyed, stands now on the very edge of 
what was once a fiery tide and turns its 
back on the fell reminder of its woe. 
In front of its gates the almond groves, 
the wild fig and fruity vines which produce 
one of the wines of Etna, cover the grave 
of the destroyed town.’’ 

Susan’s letters, though written before 
the recent earthquake at Messina, were 
not published until after the disaster, and 
the closing chapter is a vivid account of 
the experiences of one who passed through 
the upheaval. L. C. Page & Co. are the 
publishers. 

Great Cities of America 

‘*Great Cities of America’’ is the title 
of Delos F. Wilecox’s book on the prob- 
lems and government of six large cities 











which he has selected for review, Wash- 
ington, New York, Chicago, Philadelphia, 
St. Louis and Boston. ‘‘ Cities, like men,’’ 
says the author, ‘‘have careers, which to a 
great extent are determined by environ- 
ment and to a great extent by the innate 
energy and the habitual ethical standards 
of their inhabitants.’’ Washington ‘‘is a 
city made to order, presenting the curious 
anomaly of being the capital city of a 
great republic and at the same time hav- 
ing no municipal electorate;’’ Chicago, 
‘the newest of the world’s great cities,’’ 
and New York, ‘‘the world’s metropolis 
of wealth and municipal extravagance.’’ 
Fublished by the Maemillan Co., New 
York, for the Citizen’s Library of Eco- 
nomics, Politics and Sociology. 
Motors and Mechanism 

‘*Automobile Motors and Mechanism,’’ 
by James H. Russell, deals with the mo- 
tive power of a motor ear, the principles 
and construction of a gasoline engine, the 
various parts which enter into the makeup 
of a car and their functions and opera- 
tions, hints on the care of an engine, 
lubrication, and remedies for troubles of 
every nature. The book is profusely il- 
lustrated with sectional drawings, and is 
published by the Charles C. Thompson 
Co., Chicago. 
Balloons and Flying Machines 

‘*Model Balloons and Flying Machines,’’ 
by J. H. Alexander, is a 128-page volume 
from the press of the Norman W. Henley 
Publishing Co., New York. The book 
aims to assist those who contemplate the 
construction of a model airship and to this 
end five sheets of working drawings are 
included, each sheet containing a differ- 
ent-sized machine. A short account of the 
progress of aviation is given and the text 
is supplemented with a few typical speci- 
mens of full-sized airships and flying ma- 
chines. Some of the chapter titles are: 
Early balloon voyages, fundamental prin- 
ciples of flight, biplane and monoplane 


flying machines and model Wright aero- 
planes. Because of the intense interest in 
aviation at the present time this book 
should be a valuable one for those who 
are studying the science of flying. 
Rocky Mountain Touring 

The ‘‘Highways and Byways of the 
Rocky Mountains,’’ by Clifton Johnson, 
the latest volume in his highway and by- 
way series, deals with the country and 
idiosynerasies of the settlers of the great 
agricultural west. Mr. Johnson in his 
wanderings through this section of the 
country spent much time on the rural by- 
ways and at the village taverns, and the. 
knowledge gleaned from an _ intimacy 
gained only by such close companionship 
with the people.he met on these byways is 
interestingly told, accompanied by typical 
illustrations. The Macmillan Co. is the 
New York publisher. 


Bohemia and the Cechs 

The first book in English about Bohemia 
is Will S. Monroe’s ‘‘Bohemia and the 
Cechs,’’ which is the result of many years 
of study and travel spent in this little 
known European country. Bohemia is dia- 
mond-shaped and surrounded by mountain 
ranges—the Ore, Sudetic, the Moravian, 
and the Bohemian Forest. In size it equals 
New Hampshire and Vermont combined. 
The author first deals with the topography 
of the country, discusses the historical 
aspect of the country and its people, and 
tells of its painters, sculptors and mu- 
sicians. Then there are many chapters 
on the larger cities of Bohemia. In re- 
gard to Prague the author says: ‘‘ Amer- 
ican and English tourists are visiting the 
city in increasing numbers during the 
summer season and motorists are begin- 
ning to discover Prague.’’ The book is 
published by L. C. Page & Co., Boston. 
Deals with Aeroplanes 


‘‘Formulaire pour la Construction des 
Aeroplanes,’’ by A. Guironnet, deals with 
the science of aeronautics, and in its five 
chapters discusses the subject ofeair re- 
sistance, the dynamics and propulsion of 
aeroplanes, motors, ete. It is a pocket 


edition containing a complete digest of the 
science of aeronautics, with formulae and 
diagrams. It is published by the Librairie 
Aeronautique, Paris, France. 
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LUB House Nearly Ready—The new 

clubhouse of the Milwaukee Automo- 
bile Cluv, Blue Mound and Cottrill avenues, 
Milwaukee, Wis., will be formally opened 
about April 1. It was expected to have 
the house-warming on December 31 but 
delays were encountered. 


Connecticut Recruiting—During the past 
month the Connecticut Automobile Asso- 
ciation has conducted an active canvass 
for individual members in all the towns 
of the state not covered by clubs. Fifty- 
three new members were accepted at the 
last meeting, bringing the total member- 
ship up to 1,973. 

Motor Street Car System—A motor car 
street car system will be operated at 
Veedersburg, Ind., if Joseph Walmsley can 
induce the city council to give him a 
franchise for the purpose. The city is too 
small for an electric car system, and 
Walmsley proposed to make regular trips 
over the principal streets with large tour- 
ing cars. 

Oiling Well Done—So well was the work 
of oiling streets and parkways done by 
the board of public works at Milwaukee, 
Wis., last season that it will be unneces- 
sary to oil the streets again this year. 
By buying a good grade of oil and using 
the most modern methods of applying the 
dust-layer, work that ordinarily lasts only 
one season will last at least two. Of the 
50,000° gallons of oil purchased in 1910, 
about 7,500 remain for patching and bad 
spots. 


Helping the Iowa Movement—Enthusi- 
asts of northwest Iowa will build a branch 
line of the Hawkeye highway from Du- 
buque to Sioux City, from Fort Dodge to 
Sioux City. Sac City and Correctionville 
motorists, and the Commercial clubs of the 
two towns, are taking the lead in the 
branch road work. They say that the 
branch road will save 25 miles on the dis- 
tance from Fort Dodge to Sioux City. The 
road as proposel will, starting from Fort 
Dodge, go through Sac City, Schaeiler, 
Early, Galva, Holstein, Cushing, Correc- 
tionville, Moviile and Sioux City. Hun- 
dreds of farmers living along the route 
own cars and are interested in the road 
work. 


Make a Motor Sleigh—H. Webb Hyde, 
of Boston; J. B. Marvin, of Louisville, Ky., 
and Carl Palmer, of Saranac Lake, got out 
something new the other day at that fa- 
mous Adirondack resort. They mounted a 
big 42-horsepower six-cylinder air-cooled 
Franklin motor on a sled of light and 
resilient construction, and the vehicle has 
made 60 or 70 miles an hour over the ice 
of the lake. The propeller is like that of 
an aeroplane and is back of the sleigh. 
The drive shaft runs from the motor under 
the seat to the propeller at the rear of 
the sled. Steering is through the rear run- 
ners. One set of runners, which are 
rounded, are used when there is a firm 
layer of snow upon the ice. The others 
are skatelike and are used on glary ice. 
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Recently, when traveling faster than 60 
miles an hour over rough ice, the sled 
struck a bad place and skidded. It leaped 
50 feet and spread its occupants all over 
the ice. 


Ohioans Organize—At the annual elec- 
tion of officers of the Belmont County 
Automobile Association of Bellaire, Ohio, 
the following officers were elected: Presi- 
dent, J. F. Johnson; first vice-president, 
John McGraw; second vice-president, E. N. 
Boggs; secretary Harry A. Thompson; 
treasurer, Joseph Burdoft; board of direc- 
tors, W. 8S. Carroll, David Wagoner, J. F. 
Johnson, Joseph Burdoft and John W. 
Jones. 


Another Link—The Milwaukee county 
board has accepted plans for the 150-foot 
boulevard from the west end of Grand 
avenue viaduct to the National Home 
for disabled Volunteer Soldiers, north- 
western division. This will be a link in 
the comprehensive system of county boule- 
vards to be constructed henceforth. Work 
on the Soldiers’ Home parkway will begin 
at once. Abutting owners have donated 
all land necessary. 


Means a Motor Speedway—The park 
board of Oklahuma City, Okla., has let the 
contract for 2 miles of grading of the 
boulevard which encircles Oklahoma City 
and is 28 miles in length. At Oklahoma 
City is being constructed without publicity 
the greatest speeding course in the south- 
west. There are no crossings in the entire 
length. While the course will not be 
completed until late in the year, motorists 
are looking forward to next winter when 
long distance ruces will be held in Okla- 
homa City over tkis boulevard course. The 
months of November and December are 











ideal for racing, the climate being a com- 
bination of the snappy tar atmosphere of 
North Carolina and the mellow climate of 
southern Italy. 

Banquet Given Drivers—Joe Dawson, 
Harry Grant and George Schuester, the 
three well known drivers, were the guests 
of honor at a banquet given them at the 
Bay State A. A. in Boston last Saturday 
night. Frank E. Wing, Boston agent for 
the Marmon, was the host. Dawson was 
visiting him and he decided to have him 
meet the Boston dealers and so arranged 
the dinner and to make it all the more 
entertaining invited Grant and Schuester 
to be special guests. President E. A. 
Gilmore acted as toastmaster and after 
the dinner was over a number of ad- 
dresses were made. Dawson then was in- 
troduced to everyone. 

New Indianapolis Project—The Greater 
Indianapolis Industrial Association, a civic 
and not a money making organization, has 
opened offices, the initial step toward the 
founding of an industrial suburb joining 
the city on the west. The association is 
composed of representatives of all of the 
commercial organ:zations of the city. Sev- 
eral hundred acres of land have been pur- 
chased and divided into 8,000 lots, while 
200 acres of laud have been reserved for 
free factory sites. The building lots will 
be sold at the uniform price of $400, selec- 
tion to be made by drawings, and there 
are twenty-eight houses that will go with 
the same number of lots at $400 each. No 
factories now in Indiana will be admitted 
to the new industrial city, which will be 
known as Mars Hill. The promoters say 
they already have two concerns that have 
financial ratings of $1,000,000 each unde: 
contract to move to the suburb. All fac- 
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tories locating are first to be approved by 
a committee composed of representatives 
from all commercial organizations, Charles 
A. Bookwalter, president of the Mais 
Motor Truck Co., is vice-president and 
general manager of the association. 

Helping the Pope Fund—At a recent 
meeting of the governing board of the 
Automobile Club of Hartford, Hartford, 
Conn., it was voted to appropriate $25 to 
the fund that was started soon after the 
death of Colonel Albert A. Pope to erect 
a memorial to him in Hartford, Conn. 


Disclaims Responsibility—The Michigan 
state highway department is concerned 
over the impression in some sections that 
the department is sponsor for Senator 
Leidlein’s bill carrying an appropriation 
of $1,750,000 for highway purposes the 
next 2 years. it is announced the depart- 
ment recommended only $50,000 to build 
good roads. 


Toledo Is Fortunate—Present indica- 
tions point to more permanent road build- 
ing in the vicinity of Toledo, O., than ever 
before in the history of this section. - The 
demand for stone roads continues to in- 
erease, and if all the petitions filed by 
farmers are granted there will be unusual 
activity all summer. Already petitions 
are on file with the commissioners of 
Lucas county asking for nearly 100 miles 
of stone roads in Lucas county, to be built 
this summer. The large number of motor 
cars owned by farmers has brought the 
demand for better roads in all sections. 
Last year about 37 miles of stone roads 
were constructed in this county. In order 
to grant the numerous petitions now on file 
it will be necessary to provide for a bond 


issue to defray the expense, as the road Paul. 





fund is depleted. 
held up pending the action of the state 
legislature on a proposed measure limiting 
taxes to 1 per cent, and until this is de- 
cided it is not known whether it will be 
possible to grant the numerous petitions or 
not. 


Action is now being 


Another Sign—Another relic of the era 
preceding this horseless age will soon be 
relegated to the junk pile. The Philadel- 
phia Electric Co. has adopted electric 
trimmers’ trucks in its service for the use 
of its lamp trimmers while making the 
rounds of the city cleaning the are lamps 
and inserting new carbons. So successful 
was a test made by the company with 
one of these trucks that two similar ones 
have been ordered and will be put into 
active commission when delivered, it being 
the intention to permanently supplant the 
horse-drawn vehicle with the extension lad- 
der attachment. The new trucks are ¢a- 
pable of an average speed of 15 miles an 
hour, it is stated. 


After Model Drag Road—lIt is not im- 
probable that the project of the Citizens’ 
Business League of Milwaukee to improve 
and maintain a model drag road between 
Chicago and Milwaukee will stimulate in- 
terest in the middle western link of the 
great transcontinental route. The league 
is pushing a lake-to-river drag road from 
Milwaukee to LaCrosse. Frank E. Moore, 
of the St. Paul Merchants’ Association, 
who has been in conference with Secretary 
Francis A. Cannon at Milwaukee, says 
his organization is ready to build a sim- 
ilar road from the Twin Cities to La- 
Crosse, which would give a continuous 
highway from Chicago to Minneapolis-St. 
At present the transcontinental 
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WILLIAM HAGSTROM, JR., TALKING HAG- 
STROM PLUG AT MINNEAPOLIS SHOW 


route is projected through Iowa, but the 
St. Paul and Milwaukee organizations be- 
lieve that by showing actual results the 
route can be diverted to pass through 
Wisconsin and Minnesota. 


Would Improve Highways—At the 
annual meeting of the Lacrosse Auto- 
mobile club, of LaCrosse, Wis, the sum of 
$5,000 was raised to improve the principal 
highway from LaCrosse to LaCrescent, 
Minn., part of which is a long bridge 
across the Mississippi river. President M. 
C. Moore, of the Wisconsin State A. A., 
was present and spoke on legislative mat- 
ters, urging a general opposition to the 
movement to abolish contributory negli- 
gence in the matter of motor car accidents, 
as proposed to the legislature by the Wis- 
consin solons. 

More Help for Project.—That Washing- 
ton may complete its part of the Pacific 
highway a bill has been introduced into 
the house by Representative Edward J. 
Wright, calling for a half-mill tax on all 
property west of the Cascade mountains. 
Since the introduction of this bill, promi- 
nent organizations and citizens throughout 
the western part of the state have signified 
their approval of such a measure. A half- 
mill tax means 50 cents on $1,000, and 
this amount is infinitesimal when the great 
good that a highway passing through Van- 
couver, Chehalis, Tacoma, Seattle, Everett, 
Bellingham an-i Blaine would result in, is 
considered. Although the tax will be on 
property west of the mountains, such a 
road will benefit every section of the state, 
it is estimated. 
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GARAGE IN BOSTON OF NEW ENGLAND TELEPHONE AND TELEGRAPH CO. J 


EW people have any idea what an ‘m- 

portant part motor vehicles play in 
keeping the channels of communication open 
for the transmission of conversation over 
telephone wires, and when a Motor Age 
representative wandered into the garage 
of the New England Telephone and Tele- 
graph Co., in Boston, a few days ago he 
was astonished at the activity there and 
the work being carried on. That led him 
to investigate and ask a few questions, 
and he found that this company which 
serves New England is one of the best 
patrons of the commercial industry in the 
country. 

In service in connection with the Bos- 
ton district which covers southeastern 
Massachusetts there are eight runabouts 
and six touring cars used by the foremen 
and inspectors for their work. The flying 
brigade has at its disposal nineteen motor 
cycles. But it was the commercial part 
that was the more significant. There were 
all sorts of trucks from the small %4-ton 
ones to the big 5-ton vehicles. The total 
number of trucks was twenty-two. There 
were five 14-ton ones; five 114-ton; five 
*%4-ton; four l-ton; one 38-ton, one 4-ton, 
and one 5-ton trucks. The three last 
named not only carry big telephone poles 
and equipment for replacing wires, but 
also do a lot of work, such as pulling 
heavy cables through conduits or overhead 
by means of a drum attached to the 
motor. A number of these wagons are 
Rapids. This station covers a big terri- 











IN THE TELEPHONE SERVICE 








tory from Boston to Cape Cod and as far 
south as Providence. 

To keep the vehicles in service the com- 
pany has its own garage and repair force. 
The garage is 100 by 70 feet and the force 
comprises twenty drivers and nine regular 
repairmen. Many of the drivers do their 
own repair work on their machines. The 
vehicles have to go out in all sorts of 
weather, at all hours, particularly when it 
is stormy, but the company by increasing 
its equipment shows that much more may 
be accomplished by the motor vehicles and 
a greater area covered than when horse- 
drawn vehicles were used. The officials 
say they would not think of going back 
to horses. With motor vehicles they do 
not have to have as 
use now, either. 

Then there is the central division which 
covers northeastern Massachusetts. In- 
stead of one large station the company 
has vehicles in different towns. 


many stations in 


For ex- 


ample, Lowell has a Buick tourabout, a 


runabout and a truck, as well as a Rapid 
truck. Salem has Chalmers, Mitchell and 
Chase cars. Fitchburg has a Mitchell 
runabout and Manchester has a Buick 
tourabout. There are eleven Indian motor 
cycles in as many cities and towns of this 
division, too. 

The western division embraces Spring- 
field and Worcester. In Springfield there 


is a Knox truck and Pierce-Arrow touring 
car, while Worcester also has a Knox 
truck and two Cadillac cars. There are 
thirty-one motor cycles used for emergency 
work in the smaller places between the 
two cities. 

The eastern division takes in Maine 
and the work down there is confined at 
present to motor cycles, with Bangor hav- 
ing two and Dover, Eastport, Ellsworth, 
Machias, Bath, Biddeford and Portland 
each having one. The company will in- 
stall trucks there later. 

That gives the company a total of 
twenty-seven trucks, twenty-three motor 
ears and seventy motor cycles, or a total 
of 120 motor vehicles. 


SAMPSON PLANT MOVES 

Without any interruption of manufac- 
turing operations, the plant of the Alden 
Sampson Mfg. Co., in Pittsfield, Mass., 
in which all heavy-duty Sampson freight 
motors have been manufactured, has been 
removed to Detroit, Mich., where the 
Sampson delivery motors are being built. 
Four special trains of ten cars each were 
required to complete the transfer of the 
many heavy pieces of special machinery, 
tools and materials. The entire transfer 
was made in 3 days. 

The removal was made in accordance 
with the aim of the United States Motor 
Co. to concentrate and conserve manu- 
facturing and selling facilities and ener 
gies. Since the company operates the 
largest plant in Detroit devoted to the 
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building of commercial motor vehicles, it 
was only logical that the Michigan fac- 
tory should build both light and heavy- 
duty vehicles. 

To move without interruption of manu- 
facture and delivery required that the 
organization at each end should anticipate 
all requirements by rushing work that or- 
dinarily would have been performed on 
the 3 moving days. This resulted in no 
inconvenience. As a matter of fact, the 
Detroit plant was building heavy-duty ve- 
hicles while the transfer was being made, 
having previously installed new machin- 
ery. 

Aside from the manufacturing. econo- 
mies gained by centralizing the work, the 
Sampson company found that it was im- 
possible to get sufficient skilled labor in 
Pittsfield, or in its vicinity, and the prop- 
erty of the company in that city did not 
permit of expansion necessitated by the 
growth of the company’s business. 
PLEASES THE POLICE 

The Thomas police patrol, which was 
formally turned over to the city of Low- 
ell, Mass., on December 31, after a care- 
ful examination had been made by the 
city officials, has been doing heroic service 
the past month. The horses, which had 
been handling the work taken up by the 
motor car patrol, have been disposed of 
and the first real test for the motor came 
last week during the big storm when the 
horses attached to vehicles were flounder- 
ing around in the deep snow and on the 
slippery pavements, while the motor patrol 
was able to get away to the scene of the 
troubles. This apparatus is equipped so 
as to be of service in almost every imag- 
inable direction, and the ambulance fea- 
ture has proven of unlimited value, espe- 
cially a week ago in a drowning accident, 
at which time four persons who went to 
the rescue being precipitated into the 
freezing water were enabled to reach the 

hospital in record-breaking time. 


' IS THE NEWSPAPER’S ALLY 


If the Carson City News had not been 
enterprising enough to have a motor car 
in its service, a large part of the state of 
Nevada would have missed its daily news- 
paper on several occasions when a balky 
electric power-house failed to furnish juice 
to run the newspaper plant. Having no 
auxiliary power and no prospect of elec- 
trie current, the News was unable to oper- 
ate its linotype machines or presses, and 
the paper could not be gotten out. 

An ingenious master mechanig suggested 
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that if the company’s Maxwell runabout 
could be gotten into the pressroom he 
could start the machinery. After remov- 
ing several partitions, the car- was placed 
in the-desired spot. The rear of the car 
was jacked up and by the use of im- 
promptu shafting and belting the machines 
were set in motion. After the publishers 
realized what they had accomplished, 
they issued this statement in the News: 

‘“Hereafter the News will not miss an 
issue, even if the electric power fails, for 
when: the lights grow dim and the power 
weak, the headlights of the car will be 
lighted, the motor started and the News 
will appear in record time, ground out by 
a motor car.’’ 


NEW GRAMM PLANT RUNNING 

With the exception of the paint shop, 
which still remains in Bowling Green, the 
new Gramm plant is in full operation. 
Work on chassis assembly has begun, and 
in a very short time cars will be turned 
out at rapid rate. The company now has 
orders enough ahead to keep the factory 
working almost overtime for the next 6 
months. It was just the other day that 
an order came in for ten cars to be deliv- 
ered in Columbus. 


WILL CARRY MINNEAPOLIS MAIL 
Motor trucks will carry the mail from 
the central postoffice in Minneapolis to 
the remote carrier stations in the city, be- 
ginning July 1, if. plans now being for- 
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mulated are carried out. A. W. Harwood, 
whose bid for the work has been approved 
by Special Agent Joseph Porter, of the 
postal department, contemplates such a 
service. He will inaugurate the service 
with one or two large motor trucks, and 
if the plan is as successful as he thinks it 
should be, he will make it more extensive. 


SYSTEM IN PITTSBURG 

The Motor Service Co. is doing well in 
introducing its novelty of motor truck 
package delivery in Greater Pittsburg. 
Ten cars are now running from its head- 
quarters at Third and Liberty avenues. A 
big pickup car makes the rounds of the 
downtown stores every hour and secures 
the packages from all the stores, which 
are taken to the headquarters for general 
distribution among the other trucks. These 
trucks going to the east end, north and 
south sides, make six to eight trips a 
day in place of the two trips usually made 
by the department stores. 

The company already has signed up 
about forty downtown stores for this pack- 
‘age delivery service. Its delivery will cost 
them not over 12 cents per package, and 
probably considerably less, whereas the 
usual delivery by messenger boy, etc., costs 
on the average of 14 cents per package. 
Also the motor truck delivery is very 
much quicker and the company stands 
good for all C. O. D. delivery. The com- 
pany is incorporated for $100,000. 
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MAMMOTH PLANT IN DETROIT WHERE ALDEN SAMPSON 
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OSCH Opens To-zonto Branch—The 

Bosch Magneto Co. is to open a new 

branch in Toronto April.1, to be in charge 
of F. D. Normaa, 


Capital Stock Increased—The Buckeye 
Jack Mfg. Co., of Alliance, O., has in- 
creased its capital stock from $30,000 to 
$50,000, fully paid up. 

Another Chicago Concern—The Univer- 
sal Auto Sales Co., 1409 Michigan avenue, 
Chicago, has been incorporated to manu- 
facture and sell accessories and motor car 
specialties. C. M. Henry is secretary and 
manager. 


Busy in Racine—The night force of the 
Pierce Motor Co., the motor car depart- 
ment of the J. I. Case Threshing Machine 
Co., Racine, Wis., now numbers 300 men. 
The day force is working 10 hours a day. 
Some departments are working 24 hours a 
day. — 

Making A Smaller Motor—Kahlenberg 
Brothers, of Two Rivers, Wis., builders of 
gasoline motors for the car trade, are 
perfecting a smaller motor of lighter con- 
struction, horsepower and cost, to meet a 
new demand for light cars. The output 
will be increased at once, to provide for 
the issue of the new engine. 


Wallis Honored—H. M. Wallis, president 
of the J. 1. Case Plow Works, Racine, Wis., 
state distributer for the Ohio, has been 
elected president of the Racine Manufac- 
turers’ Association, which is affiliated 
with the recently organized Wisconsin 
Manufacturers’ Association. The big 
motor companies of Racine are members 
of the local association. 


At E-M-F’s Port Huron Plant—There 
are more men working at the E-M-F’s 
Port Huron, Mich., plant than ever before 
and the indications are that the force 
will be steadily increased for some time. 
At present there are 510 men at work and 
the parts for 109 cars are being turned out 
each day. The large amount of work to 
be done has made it necessary for the 
employment of a night force. When the 
day force quit work fifty night men go 
on duty. 


Truck Deal Completed—L. E. Ewing, 
president and general manager of the 
Findlay Motor Co., has closed the contract 
for the removal of the American Motor 
Truck Co., of Lockport, N. Y., to Findlay. 
Work on removal of the machinery has al- 
ready begun and all will be installed here 
within the next.month. Additions to the 
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ees Among the Makers and Dealers 








EXTERIOR VIEW OF. .THOMAS’ BOSTON 
BRANCH 


talization of $550,000. The American 
Motor Truck Co. secures stock in the Find- 
lay Motor Co. and cash also figures in the 
transaction. 

More Room Needed—The Davis Mfg. 
Co., Park street and Fifteenth avenue, Mil- 
waukee, Wis., manufacturer of gasoline 
motors for pleasure and commercial cars, 
plans to erect a $50,000 addition in the 
spring. The company built an entirely 
new plant only 2 years ago, but was forced 
to build one addition within 6 months 
after taking occupancy and is now obliged 
to make further extensions. The capital 
stock has been increased from $100,000 to 
$200,000. 


Elmore’s New Plant—Although the E)- 
more Mfg. Co. is now occupying its new 
factory at Clyde, O., it has found it neces- 
sary to keep the old plant practically in 
as full commission as heretofore. The new 
Elmore factory is a model of modern shop 
construction, and has more than three 
times the floor space that was available 
in the-old buildings. It is of the daylight 
type; being mainly a one-story factory, 
with saw-tooth roofs, whose great expanse 
of glass fairly floods the immense build- 
ing with light. A considerable portion 
of the factory, Lowever, has two stories, 
with spacious basement, the upper part 
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of this section furnishing an ideal paint- 
ing and vaynishing department. The Fl- 
more company stands in little danger ‘of 
ever being cramped for room, as it owns 
some 70 acres of land at the factory site. 


Beggs Going to St. Louis—In order to 
take active charge of the St. Louis Car 
Co., in which he is now principal stock- 
holder, John I. Beggs, president and gen- 
eral manager of the Milwaukee Electric 
Railway and Light Co. and several other 
public service corporations in Wisconsin, 
has resigned. He will go to St. Louis on 
April 1. The motor car department, mak- 
ing the Standard Six, will be reopened 
shortly afterward and motor trucks will 
become an important product. 


More Firestone Distributors—The Fire- 
stone Tire and Rubber Co. has increased 
its number of wholesale distributing sta- 
tions considerably of late. A new direct 
factory branch has been opened in Omaha, 
Neb., at 2127 Farnam street, in charge of 
George M. Martin. Following are the more 
recently established distributing agencies: 
Grand Rapids, Mich., Grand Rapids Vul- 
canizing Co., 165 North Division street; 
Chattanooga, Tenn., Chattanooga Rubber 
Tire Works, 808 Broad street; Newark, N. 
J., Rubber Shop, 6 Branford place. 


Columbus’ Gasoline Ordinance—The city 
council of Columbus, O., after several 
months of discussion and bickerings has 
adopted the gasoline storage ordinance 
which is considered very drastic by own- 
ers and garage managers. The Columbus 
Automobile Club opposed the measure and 
succeeded in holding it up for some time. 
The ordinance was adopted to secure a 
lower insurance rate from the Ohio inspec- 
tion bureau. It provides that gasoline in 
quantities of 5 gallons or more must be 
stored at least 10 feet away from resi- 
dences, and quantities exceeding 20 gallons 
must be reported to the chief of the fire 
department. 


Buick Company’s Big Staff—The num- 
ber of men actually at work in the shops 
of the Buick Motor Co., at Flint, Mich., 
is 4,669. The regular payroll contains the 
names of more than 4,800 mechanics. It 
occasionally happens that one department 
gets ahead of another in the work of turn- 
ing out its particular product, and it is 
necessary to lay off a few men in order 
to give the other department a chance to 
catch up. This fact accounts for the com- 
paratively slight difference between the 
number of men on the payroll and that of 
the employes actually at work. The reg- 
ular payroll is being built on a substantia! 
basis, and present indications are that, pro- 
viding the right kind of labor is obtain- 
able, it will be iacreased to the 5,000. mark 
within the next 10 days. Another indus- 
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trial institution in Flint that is gradually 
getting back to normal conditions is the 
Weston-Mott company. Today. the com- 
pany has on its payroll 1,000 mechanics. 

Stutz Is Empire Designer—H. C. Stutz, 
for 4 years designer and chief engineer of 
the Marion Motor Car Co., and the in- 
ventor of the Stutz steering gear and rear 
axle and transmission, now is designer and 
factory manager of the Empire Motor Car 
Co. at Indianapolis, Ind. 


Operation Threatens Lewis — William 
Mitchell Lewis, president and general man- 
ager of the big Mitchell works at Racine, 
Wis., has gone to New York on business 
and while in the metropolis it is expected 
that he will undergo an operation for ap- 
pendicitis. Captain Lewis has been suffer- 
ing for several weeks. 

Cleveland House-Warming—One of the 
events of the show week at Cleveland was 
the opening of the new sales rooms of the 
United-Motor-Cleveland Co., which was 
celebrated at the new headquarters, 1734 
Euclid avenue, by a banquet at which 
Manager C. C. Bleasdale and C. H. Tyler, in 
charge of the Columbia line in Cleveland 
and vicinity, presided. Tyler acted as toast- 
master. There were forty-two guests pres- 
ent, consisting of local salesmen of Max- 
well and Columbia cars as well as state 
agents and representatives of local news- 
papers. 

Thomas’ Boston Branch — Out-of-town 
dealers who attend the Boston show will 
have an opportunity of inspecting the new 
Thomas branch at 915 Boylson street, a 
four-story structure which covers an area 
of about 30,000 square feet. The exterior 
construction is designed in modern French 
Gothic style, showing a facade of white 
matt glazed terra cotta and large steel 
bays divided into show windows. The fea- 
ture of the buiiding is the basement, in 
which is locate:l a wash stand, boiler and 
fireproof vault for furs and storage of 
gasoline. The salesroom is on the main 
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GENERAL IDEA OF SALESROOM IN BOSTON ESTABLISHMENT WHERE THOMAS CARS 
ARE SOLD BY C. 8. HENSHAW 


floor, the walls of which have a Dutch 
dado finished in black oak, which serves as 
a frame for about 100 large pictures show- 
ing ineidents of the New York-Paris race 
won by the Thomas. The entire plant has 
been constructed with an idea of having 
it complete in every detail. C. S. Henshaw 
is manager. 

Small Strike in Milwaukee—Fifteen em- 
ployes of the Wisconsin Motor Mfg. Co., 
Milwaukee, Wis., struck last week. They 
are members of the night force and the 
walkout had no effect on the operation of 
the plant. 

Trego Going With Thomas—While in 
Chicago this week President Chalfant, of 
the Thomas company, announced the ap- 
pointment of Frank H. Trego, now of the 
Hudson company, as chief engineer of the 
Thomas company. Mr. Trego will assume 
his new duties March 15 and will devote 
himself to refining the little six. Presi- 
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dent Chalfant also has. secured more of 
his former colleagues and now announces 
there are now fifteen ex-Packard people 
connected with the Thomas company. 


Night Force Probable—The Mitchell- 
Lewis Motor Co., at Racine, Wis., has 
placed its entire force on a 12-hours-a-day 
schedule and will be compelled to put on 
a night force in a short time, it is stated 
at Racine. 

May Stay in Racine—lIt is now believed 
to be certain that the Racine Mfg. Co. 
will remain at Racine, Wis. J. W. Cas- 
sidy, in charge of the $400,000 new stock 
issue, is meeting with good success in dis- 
posing of it among Racine investors. As 
soon as the issue is sold, the company will 
erect a large concrete building, doubling 
the present capacity. Orders are reported 
to be numerous. 


In New Office Building—The large new 
office building of the Ferro Machine and 
Foundry Co., of Cleveland, has been put 
into service and the down-town office and 
the factory office staff now are housed in a 
large two-story building of 15,000 square 
feet. Another eddition to the company’s 
plant this year has been a large foundry 
of 30,000 square feet, while the core room 
has been considerably enlarged. 


Using Old Gramm Plant—The big truck 
factory recently vacated by the Gramm 
Motor Car Co., at Bowling Green, O., upon 
itsr soval to Lima, again will be occupied 
by a motor truck manufacturing concern 
in the near future. S. F. Sawyer, of Find- 


_ lay, O., is back of capitalists at Bowling 


Green who have organized a company 
which will be incorporated with a capital 
stock of $100,000. Seventy-five per cent 
of the stock will be held by Bowling 
Green people. The Gramm company which 
also is interested in the new concern will 
market the output through its seventy-two 
agencies. Light trucks of from 1,000 to 
1,500 pounds weight will be manufactured. 
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TICA, N. Y¥.—The Jones Motor Car 
Co., 33 Stewart building, has secured 
the agency for the Mitchell. 
Poughkeepsie, N. Y.—C. H. Kirchner 
will establish a garage on property now 
occupied by C. E. Dobbs. 
Pittsburg, Pa.—The Buhl Motor Car Co., 
of Penn avenue, which formerly handled 
the Brush, has taken on the Regal agency. 


Boscobel, Wis.—E. G. Olsen, of Boscobel, 
has taken on the Buick line in addition 
to the White, Oldsmobile, Oakland and 
De Tamble. 

Kansas City, Mo.—The Inter-State 
Motor Co. expects to move to its new 
quarters, the Inter-State garage, at Elev- 
enth and Locust streets. 

Philadelphia, Pa.—The Eastern Motor 
Sales Co., distributor of the Alpena Flyer, 
will move from 1510 Chestnut street to 
649 North Broa: street. 


Louisville, Ky.—The Rommel Motor Car 
Co. has taken tke agency for the Brush 
and Sampson. This concern has estab- 
lished a temporzry salesroom at 917 East 
Broadway. 


Cleveland, O.—The Cleveland Rubber 
and Supply Co. has opened a salesroom at 
1930 Euclid avenue and will sell Swine- 
hart tires in this territory. C. W. Moody 
and M. J. O’Connor are the managers. 


Pittsburg, Pa.—.J. E. Dennison and J. R. 
O’Donnell, of this city, have taken over 
the Selden agency for this territory and 
are at present located at 320 Liberty 
street. They will move to the east end 
shortly. 


Canton, O.—The Auto Service Co. has 
been incorporated with a capital of $10,- 
000 to deal in motor cars and operate a 
livery service. The incorporators are R. 
B. Kuhns, F. H. Bockins, F. H. Lehman, 
C. F. Cole and F. A. Alexander. 


Troy, N. Y.—John J. Finn, of Troy, N. 
Y., who-has been selling Buick cars in 
Oneonta: and vicinity for the past. season, 
has engaged as Cistrict salesman with the 
W. A. Paterson Co., and will be identified 
in the distribution of Paterson cars. 


Springfield, O.—The Springfield Vulcan- 
izing Co. has been incorporated with a 
capital of $10,000 to do a general vulean- 
izing business. The incorporators are: 
Carl W. Fritz, Helen F. Fritz, Harley G. 
Root, Edith C. Root and Jasper H. Law- 
wili. 





Portland, Ore.—The erection of a eleven- 
story garage will be the result of an in- 
crease of capital made the past week by 
the White Motor Car Co., of Portland. The 
capital stock of this company was in- 
creased from $50,000 to $100,000. The 
eleven stories, each of them with a floor 
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space of 10,000. square feet, will give a 
combined area of 110,000 feet, or a trifle 
less than 3 aer2s. 


Marysville, O.—The Marysville Auto- 
mobile Co. will handle the Hudson at 
Marysville. 

Boston, Mass.—The Whitten-Gilmore 


Co., handler of the Chalmers and Hudson, 
has taken on two trucks, the Adams and 
the Dayton. 

Kendallville, Md—Roy Wallace, of 
Kendallville, Ind., has taken the agency 
for the E-M-F and the Flanders. Mr. Wal- 
lace’s territory will be that surrounding 
Kendallville. 


Boston, Mass.—The White-Ware Co., 
which had the Boston agency for the Cor- 
bin, has decided to give up that car and 
pay all its attention to the Bergdoll, which 
it took on some time ago. 

New. York—The Brooklyn Kissel Kar 
Co. has been ineorporated to deal in motor 
cars, ete.; capital $5,000. The directors 
are: Max J. Wolfe, Belle W. Wolfe, and 
Rose A. Bellew, of Brooklyn. 


Toledo, O.—The Toledo Auto and Garage 
Co. has taken the agency for the Regal 
line of cars for this season. The Regal 
car was handled in Toledo last year 
through a branch of the Detroit factory. 


Omaha, Neb.—The T. J. Northwall Im- 
plement Co. has taken the agency for the 
Atterbury truck for Nebraska and part of 
Iowa and South Dakota. A. F. Hawkinson 
has been placed in charge of the city sales 
department. 


Cleveland, O.—The Peerless Auto Livery 
Co, has been incorporated with an author- 
ized capital of $10,000 to conduct a taxicab 
and livery service. The incorporators are 
Charles M. Cachat, J. A. Cachat, F. A. 
Poole, E, C. Mullen and John D. Fachlin. 

Indianapolis, Ind—W. D. Myers, for- 
merly assistant sales manager of the 
Willys-Overland Co., at Indianapolis, and 
more recently connected with the Marion 
Motor Car Co., has associated himself with 
the Empire Motor Car Co. as sales man- 
ager. 


Boston, Mass.—The Davis Automobile 
Sales Co., agent in Boston for the Lexing- 
ton, is expanding. It first had Massa- 
chusetts as its territory, but now it has 
taken over Maine, New Hampshire and 
Vermont, having secured those states a 
short time ago. 


Wilkinsburg, Pa.—The Elmore Motor Car 
Co., 819-821 Haye street, announces that 
the partnership heretofore existing be- 
tween J. R. Newell and W. J. Poffinberger 
under the name of the Wilkinsburg Auto- 
mobile Garage was dissolved February 1. 
Mr. Newell retired, and Mr. Poffinberger 
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will conduct the business under the name 
of the Elmore Motor Car Co. 


Louisville, Ky.—The Louisville Auto 
Supply Co., consisting of J. A. Serpell and 
J. G. Wathen, has opened at 648 South 
Fourth avenue. 

Topeka, Kan.—The Southwick Auto 
Supply Co. has succeeded the J. M. Padgett 
Co., at Topeka. The new firm intends job- 
ing supplies throughout this section. 

Columbus, O.—The Cummins Auto Co. 
of Columbus, certral Ohio agent for the 
Elmore, has closed a contract with Ruhl- 
man & Miller to handle that line at 
Cardington for Morrow county. 


Columbia, 8S. C.—The Etheredge Motor 
Co. and the Columbia Auto Co. are duly 
installed in the quarters formerly oceu- 
pied by the E. A. Jenkins Motor Co. They 
are general sales agents for the Regal, 
Marmon, Maxwell and Cadillac. 


Columbus, O.—The Motorette Co. of Co- 
lumbus, O., has been incorporated with an 
authorized capital of $10,000, to handle 
motor cars and operate a repair shop. 
The incorporators are: Harvey B. Me- 
Elroy, Katherine F. McElroy, William M. 
Fisher, F. Austin McElroy and Frank C. 
McElroy. 


Detroit, Mich.—The Kinsey Motor Car 
Co. has been incorporated to take over the 
Ideal Motor Car Co. plant. The stock- 
holders are Solomon W. Kinsey, Thomas 
Motterman, Andrew G. Sehier, Glenn C. 
Bliss, Elmer H. Zieghler, Frank T. Glen- 
nan, Roy D. Richards, William H. Graham 
and Frank A. Gies. 


Boston, Mass.—J. B. MeCrillis & Son, of 
Manchester, N. H., body builders, have 
closed for the sale of Velie motor cars in 
the Granite State. George P. Crafts, of 
the Crafts Shoe Co., of Manchester, is 
interested in the new Velie agency. The 
Brattléboro garage, of Brattleboro, will 
continue with the Velie line in Coos and 
Cheshire counties in New Hampshire. 

Boston, Mass.—George Veasey now is 
manager of the Boston branch of the 
Studebaker company. He is a former Bos- 
tonian, but has been traveling in the west 
extensively for some years. Fred E. Par- 
ker, another Bostonian, has also joined the 
Boston branch of the company. For the 
past two years he has been treasurer of 
the Quaker City Cab Co., of Philadelphia. 

Atlanta, Ga—The Atlanta branch of 
the United States Motor Co. has suffered a 


shakeup. J. M. Austin, manager, has re- 


signed, as has John E, Kay, assistant man- 
L. E. Klober, formerly of Philadel- 
phia, has been named as manager, while 
Dan J. Ligon has been placed in charge 
of the sales department of the Columbia 


ager. 
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division. This company will soon have 
a three-story garage and show room on 
Peachtree street. 

Pittsburg, Pa.—The Westcott Motor 
Sales Co. has established an agency at 
6111 Centre avenue, east end, with Charles 
P. Engle as manager. It will handle the 
Westcott car. 

Boston, Mass.—Paul Roche, for several 
years with J. H. MacAlman, handling the 
Columbia and Stearns cars in Boston, has 
resigned to accept a position as manager 
of the Boston agency of the American car 
for F. 8S. Tobey. 


New York—G. H. Liedtke and William 
B. Munger have formed a partnership and 
plan to make pleasure and commercial ve- 
hicles at Westhampton Beach. They have 
built a large addition to their garage and 
machine shop for that purpose. 

Buffalo, N. Y.—The Denniston Co. will 
take over the business of the E. E. Den- 
niston Co.; capital, $150,000; to engage in 
the manufacture of motor cars, motors, en- 
gines, ete. The directors are Ernest E. 
Anderson, Frank C. Brown, Clyde R. 
Sikes and Abundius Gravél. 

Chicago—Charles K. Stahl, of Chicago, 
previously western representative for the 
Mosler. spark plugs and accessories, has 
been appointed western representative for 
the Connecticut Telephone and Electric 


_Co., of Meriden, Conn., which will open a 


branch office at Chicago with Mr. Stahl in 
charge. 


Louisville, Ky.—Les W. Place has been 
promoted to the position of assistant to 
W. J. Mead, general manager of the Olds 
Motor Works at Lansing, Mich. Mr. Place 
formerly was manager of the Louisville 
branch of this company, and his former 
position is now being filled by W. E. 
Stokes, of Lansing. 

Meriden, Conn.—E. D. Bright, special 
representative for the Connecticut Tele- 
phone and Electrie Co., will in the future 
take care of eastern territory for the Con- 
necticut company. William H. Lolley, of 
the Remy Electric Co., will in the future 
cover the Detroit territory previously 
taken care of by Mr. Bright. 


Boston, Mass.—H. Graham Carter has 
decided to locate in Boston permanently, 
having arranged with Francis Dike, of 
the Palmer & Singer company. Lemuel 
J. Coburn, who has the Boston agency for 
the Enger, and Benjamin Oppenheim, an 
electrical engineer, are to open a big ga- 
rage in Jamaica lain where they will seil 
motor cars, 

Detroit, Mich. Among the new Everitt 
agents appointed by the sales department 
of the Metzger Motor Car Co., of Detroit, 
are the followfng: West Bergen Motor 
Car Co., Jersey City, N. J.; Joseph T. Cur- 
tiss & Co., Simsbury, Conn.; Portage Motor 
Car Co., Akron, O.; Troy Everitt 30 Co., 
Troy, N. Y.; Poppenburg Auto Co., Buf- 
falo, N. Y.; C. D. Hershberger, Wilkes- 
barre, Pa.; Everitt Motor Co., Omaha, 
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Neb.; Cincinnati Auto Co., Cincinnati, O.; 
Ohnhaus Auto Co., Fort Wayne, Ind.; and 
Gibson Auto Co., Indianapolis, Ind. 


Canal Dover, 0.—C. F. Baker has been 
selected agent for the American at Canal 
Dover. 


Toledo, O0.—The Banting Machine Co., 
agent for the Grabowsky power wagons, 
has added the Paterson to its line for the 
current year. 


Cleveland, O.—E. E. Anderson, formerly 
of the Ohio Rubber Co., will open a branch 
store for the Miller Rubber Co., of Akron, 
on Euclid avenue. 


Cleveland, O.—-The Cleveland Lion Sales 
Co. has been organized to sell the Lion 
in this territory. The company probably 
will locate on Euclid avenue. 

Boston, Mass.—A. H. Melntyre, for a 
long time identified with the Boston motor 
colony, has been appointed manager of the 
Panhard oil branch in the Hub, with head- 
quarters at 899 Boylston street. 

Chanute, Kan.—A. L. Johnson, who for- 
merly had charge of the outside work for 
the Great Smith company, has connected 
himself with the McWilliams garage at 
Liberal, Kan., taking a third interest in 
it. ; 

Cleveland, O.—Webb & Pedlow, agents 
for the Jackson and Krit cars, announce 
that immediately after the private show 
which the firm has been conducting on Su- 
perior avenue they will move to their new 
salesrooms at 2158 East Ninth street. 

Boston, Mass.—Alvan T. Fuller, who has 
the Packard in Boston, is branching out, 
having purchased the Flint Automobile 
Co., of Providence, a few days ago. This 
gives him the territory for the Packard in 
Fall River, New Bedford, Attleboro and 
Providence, practically all southeastern 








New York—Automobile Trade Exchange, 
capital stock $50,000; deal in motor cars: in- 
cerporators, E. J. Scully and M. F. Eagan. 

New York—Mitchell-Tappen Co., capital 
stock $25,000; to deal in metals, iron, steel, 
ete.; incorporators, W. H. Mitchell, A. B. 
Tappen and H. I. Wardell. 

New York—J. M. Jones Sons Co., capital 
stock $100,000; to manufacture motor cars, 
ete.; incorporators, J. H. Jones, J. B. Mc- 
Lease and F. R. Jones. 

New York—Stevenson Lumber Co., capital 
stock $50,000; directors, J. P. Stevenson, M. 
i. Stevenson and Harry Dubinsky. 

New’ York—Siroces Motor Car Heating Co., 
capital stock $5,000; directors, C. A. Pres- 
cott, C. A. Barley and Frank M. Krauss. 

Trenton, N. J.—Studebaker Corporation, 
capital stock $45,000,000; to manufacture mo- 
tor cars, motor vehicles, etc.; incorporators, 
M. Gregg Latimer, John O. Marsh and John 
R. Turner. 

Trenton, N. J.—-T. J. Butler Co., capital 
stock $25,000; to buy, sell, rent and repair 
motor cars; incorporators, T. J, Butler, M. C. 
Butler and E. H. Goldberg. 

Trenton, N. J.—Bridge Street Garage, cap- 
ital stock $100,000; to maintain a garage. 

Trenton, N. J.—Merchants Motor Trust 
Co., capital stock $500,000; incorporators, W. 
F. P. Lofland and John §. Collins, Jr. 

Columbus, O.—Cleveland Rubber and Sup- 
ply Co., capital stock $10,000; to deal in mo- 
tor car parts and supplies; incorporators, M. 
J. O’Connor, R. A. Wilbus, A. Dale, A. 
Graulty and C. S. Wachmer. 
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Massachusetts and Rhode Island. He al- 
ready has eastern Massachusetts and part 
of Maine. 

Louisville, Ky.—The Regal cars in this 
territory hereafter will be handled by the 
Ouerbacker Motor Car Co., at Seventh and 
Market streets. 

Cassopolis, Mich.—Grover Kimmerle has 
taken the agency here for the Ford for 
Cass county. This agency formerly was 
hela in Dowagiae. 

Louisville, Ky.—The Urwick Motor Car 
Co. has taken the agency for the Baker 
electric, which heretofore has been sold 
by the Hubert Levy Automobile Co. : 

Boston, Mass.—The Cameron ear is now 
represented in Poston, Leonard M. Cotton 
having taken the agency for the ear, and 
he has secured salesrooms at 903 Boylston 
street. 


Utica, N. Y.—O. M. Decker has leased 
the garage in the rear of 364 Genesee 


-street, which he will call the Central 


garage. He also has taken agency for the 
Stoddard-Dayton. 


South Bend, Ind.—The Goshen Buggy 
Top Co., of Goshen, Ind., has taken on a 
new department in upholstering bodies. R. 
Austin, of Detroit, Mich., has charge of 
the*new department. 

Milwaukee, Wis.—The Wisconsin Motor 
Mfg. Co. is now settled in its new plant 
at West Allis, Milwaukee county, Wiscon- 
sin. The concern has been located at 
North Milwaukee for several years. 


Columbus, Irnd—D. Ogden purposes 
building a garage 40 by 150 feet to adjoin 
his present one. The first floor will con- 
tain a salesroom for cars and accessories, 
with the garage in the rear. He plans to 
fit up club. rooms. 


Toledo, O.—The Grasser Motor Co., of 
Toledo, heretofore knowh as an exclusively 
marine motor institution, has branched out 
and will enter the motor car field. The 
company this week secured the northwest- 
ern Ohio agency for the Hupmobile. 


Cleveland, O.—The Cleveland . Rubber 
and Supply Co., of Cleveland, has been 
incorporated with a capital of $10,000 to 
buy and sell motor ears and deal in sup- 
plies and accessories. The incorporators 
are: M. J. O’Connor, R. A. Wilbur, A, 
Dale, A. Grantley and C. S. Wacher. 

Findlay, O.—Six agencies in this city 
will supply almost any known make of 
car at any price the coming season, which 
has already opened. The companies are 
the C. F. Jackson Co., the Electric Con- 
struction and Motor Co., Auto Sales Co., 
Main garage, D. Kirk, Jr., and W. F. 
Hosler. 


Cleveland, O.—Frank Phillips, of the 
Chisolm-Phillips Co., has closed a contract 
with the Hudson Motor Car Co. to handle 
the Hudson line in this territory. E. B. 
Finch, the former agent, will devote his 
entire time to tne Chalmers. Phillips also 


represents in this’ territory the Stevens- 
Duryea. 








MISSVURI CONSIDERS HULL BILL 
HE Missouri senate has passed the Hull 
3 bill, the general purpose of which is to 
put an end to joy riding, to punish intoxi- 
eated drivers whether or not they are re- 
sponsible for accidents and to make every 
owner pay a license fee to the state. The 
house already had approved the bill. In 
the course of the debate it developed that 
in some counties not a single license has 
been issued, although several motor cars 
are known to be owned there. The secre- 
tary of state told the senate that he has so 
far issued about 14,000 licenses. An 
amendment which was adopted fixes the 
annual rate of license from $2 to $12, 
based upon the horsepower of the vehicle. 
Another amendment which was passed pro- 
hibits cities from collecting a greater an- 
nual license from owners than the state 
levies. The legal rate of speed was fixed 
at 20 miles an hour. Failure to report at 
once an accident will render drivers liable 
to a fine of not less than $500. 


IOWA AFTER HORSEPOWER TAX 
The Kulp bill which provides for a horse- 
power tax on motor cars, the proceeds of 
which will go to the maintenance of good 
roads, likely will pass the Iowa legislature 
shortly after the session is resumed on 
March 7. A compromise measure was 
agreed upon while the bill was in the ways 
and means committee of the house of rep- 
resentatives. By the compromise 15 ‘per 
cent of the funds collected from the 
motor tax will go to the general funds 
of the state while the other 85 per cent 
will go to road work. This fund will be 
divided equally among the counties of the 
state. It is thought that a fund of $200,- 
000 annually will be raised by the tax. 


CANADA SETS NEW FEES 

The new motor taxes as adopted by the 
Quebec legislature are as follows: For 
every motor vehicle used solely for com- 
mercial purposes, $5; for other motor ve- 
hicles of 25 horsepower or less, $5; more 
than 25 horsepower and less than 35 horse- 
power, $10; 35 horsepower or more and 
less than 50 horsepower, $15; 50 horse- 
power and more, $20. 

The resolutions also provide that the 
fees from licenses and penalties shall be 
transmitted to the departme>- of agricul- 
ture to be expended in imp. ving the 
roads of the province. 

The bill regulating the use of motor cars 
was given a first reading. It \ rovides 
that no one can act as chauffeur who is 
under 18 years of age. Members of the 
Automobile and Aero Club of Canada in- 
terviewed the government relative to in- 
creasing the speed limit from 15 to 20 
miles an hour and they were assured that 
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their request would be taken into consider- 
ation. The members of the delegation 
also were assured, although no official 
pronouncement was made, that the motor 
road from Montreal to Rouses Point, to 
connect with the main road to New York, 
would be built shortly. In fact, a mem- 
ber of the cabinet stated that it would be 
one of the first roads to be improved in 
the program of the present government. 
MICHIGAN WOULD CHANGE 

Senator Guy Miller, of Detroit, has intro- 
duced a bill into the Michigan legislature 
providing for several changes in the laws 
governing the operation of motor vehicles. 
The bill provides for a complete system 
of registration with the secretary of state, 
owners being forced to file certificates 
giving names of all persons authorized to 
drive their cars, and details relating to 
the identification of the vehicle. 

The maximum rate of speed permitted on 
any highway of the state is 25 miles an 
hour. Within “he corporate limits of any 
city or village the maximum for passenger 
cars is 10 miles an hour; for commercial 
vehicles it is 8 miles in the business dis- 
tricts and 12 miles outside the business 
districts. The bill also provides for a 
state board of examination for chauffeurs, 
and makes it unlawful for any person in 
an intoxicated condition to sit at the 
wheel of a macibine. 


PUTS IT UP TO COUNTIES 


The 
cently 


Washington state legislature re- 
passed a bill repealing the state 
aid road law and providing for the con- 
struction of permanent county highways. 
The bill is a substitute for the state aid 
road law, which it repeals. It provides 
for a levy of 1 mill for road building in 
the state of Washington and requires that 
the fund so derived is to be paid to the 
state and held to the credit of the coun- 
ties until used. The bill provides that a 
permanent county road may be built upon 
the petition of property owners along any 
county highway. 

The passage of this -bill is another step 
in the perfection of the road laws of the 
state. An agreement also has been reached 
whereby the state highway commissioner 
will give the ccunty commissioners full 
sway over the road funds for the next 2 
years in order that a checking up of the 
best way of building roads might be had. 
The state has had control of road building 
for the past 2 years and under the new 
law the counties will have a chance to 
show what they can do. 
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OREGON’S NEW MOTOR LAW 

Effective on the first day of August, 
1911, an act known as the Oregon motor 
vehicle law was passed by a recent ses- 
sion of the legislature which has just ad- 
journed. The purpose of the act is to pro- 
vide a comprehensive system for the regu- 
lation of all motor vehicles in the state, 
except that nothing shall apply to trac- 
tion engines, road rollers, fire wagons and 
fire engines. 

The act is a most comprelensive law, 
governing every point relative to motor 
operations in the state. Road rules to gov- 
ern all the roads, streets and highways of 
the state are included. One of the rules 
prohibits road races without the sanction 
of the city or county officials and unless 
the roads are absolutely patrolled. The 
obnoxious smoke nuisance will have to be 
abated when this act goes into effect. 
Hereafter every person desiring to operate 
a motor vehicle as chauffeur must register 
with the secretary of state, to be re-regis- 
tered annually, as is the case with all 
motor cars. Chauffeurs on passing the state 
examination will be issued a chauffeur’s 
badge. No person will be allowed to 
operate a motor vehicle upon the state 
roads without having been duly qualified. 

A new scale of taxation has been made 
and is as follows: Motor cycles, $3; elec- 
tric vehicles for pleasure, $3; electric ve- 
hicles for service, $5; steam, gasoline and 
other hydro-carben operated vehicles for 
whatever use up to 28 horsepower, $3; in 
excess of 28 horsepower and inclusive of 
36, $5; in exeess of 36 and inclusive of 
40 horsepower, $7.50; in excess of 40 
horsepower, $10. 

One of the most important provisions 
made by the new law is for the punish- 
ment of offenders who shall take without 
authority a motor car for his own gain 
or with intent to steal. Punishment of 
not exceeding 2 years’ imprisonment is pro- 
vided. Money received from the fines will 
be applied to a fund known as the motor 
vehicle fund. All registration fees also 
go into this fund. If after the secretary 
of state has purchased the necessary 
paraphernalia for carrying out the work 
of his department, any sum of money is 
left, it shall be applied to the general 
fund of the state. All fines, penalties or 
forfeitures collected for violations of this 
act shall be paid over to the county treas- 
urer of the said county and appropriated 


.and paid into the general road fund of 
t 


the county. 

Twenty-five different laws of the road 
are appended to this act for the motorist 
and driver of any sort of a vehicle to 
remember, and should he forget any of 
these he will be subjected to a heavy fine- 





